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Something new in the way of lumber yard offices—a perpetual modern home exposition—has been 
achieved by Frey Bros. Lumber Co. (Inc.), Michigan City, Ind., in its recently completed addition. 
The beamed, studio-height room, measuring 26x32 feet, built on the front of 
the public office pictured above, shows home owners and persons planning to 


build the meaning of modernity in living. Everything new in home-building 
art and science with which the three proprietors are acquainted is in this prac- 
tical housing display room shown in the lower photograph. (Turn to page 20.) 
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for your Fall business -- 


There's business in sight this Fall—new structures, 
modernizing and repair jobs to be finished before 

Winter. A lot of these jobs will be rushed—and the 

first step in getting the business is to have on hand 

items your customers will need—in attractive, easy- 

selling stock which you can get so promptly from 

Winton. Better check your assortment and let Winton fill in any 
shortages in 


IDAHO WHITE PINE ® PONDEROSA PINE ® WHITE SPRUCE ® DOUGLAS FIR 
WESTERN HEMLOCK ® RED CEDAR SIDING AND SHINGLES 





WHITE PINE MILLS: Winton Lumber Company, Gibbs, Idaho: PONDEROSA PINE MILLS: Ewauna Box Company, Klamath Falls, 
SPRUCE MILLS: The Pas Lumber Co., Ltd., The Pas, Manitoba. Oregon — Somers Lumber Company, Somers, Montana. 
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URANIA Can Satisfy You... 
PAR-TOX is a ready seller because property owners are commencing 


to realize the importance of protecting exposed woodwork. We cater to Retail Dealers and Mixed Car Buyers 
’ with adequate stocks of well-manufactured Southern 

PAR-TOX is popular because it gives proven protection at minimum Pine and Hardwoods 

cost and is so easily applied. It is simply brushed-on or dipped— ‘ tiie ‘ ‘ 

dries at once—is colorless and odorless and may be painted over, We ve been delivering satisfaction for 38-years and 

stained, varnished or enameled without delay. have a fine modern plant, a permanent timber supply 

and an experienced organization ready at all times to 

give you prompt, careful service. 







































Millwork Plants find that PAR-TOX promotes the sale of their products 
—customers prefer treated sash, frames, porchwork, cornices, etc. P 
Let us quote on your requirements. 
PAR-TOX is backed by our 75-year reputation for dependable paints, 


chemicals and wood treatments. Send TODAY for your free sample 
—make your own tests of its quick, deep penetration. 
Your customers also will appreciate n b Cc 4 | 
PARKER’S PRIMERLESS PUTTY. ulin (b) LA bad 


URANIA, LOUISIANA, 


Oshkosh, A sustained yield operation assuring a permanent sup- 
IRA PARKER & SONS COMPANY ply wren etna Lumber, wikia ; 
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Modernization Is Good Sauce for Both 
Goose and Gander 


ODERNIZATION is one of those 
M double-barrelled words that shoot 
two ways at once. When a dealer 
says he is strong for modernizing he may 
mean one thing—or another. He may 
mean only that he would be glad—or 
anyway willing—to sell the lumber and 
miscellaneous materials for rebuilding, re- 
pairing or otherwise improving the 
homes, stores or other buildings of as 
many of his fellow townsmen as volun- 
tarily, or through salesmanship and per- 
suasion, can be brought to the point of 
signing on the dotted line. In other 
words, perhaps he thinks modernizing is 
an excellent thing for the other fellow; 
and “has its points” also from the view- 
point of increased sales by the dealer. So 
you will travel far, among dealers, with- 
out hearing any one utter a word deroga- 
tory of modernizing—for the other fel- 
low. . 
They will tell you, too—at least some 


of them will—that Title I of the National 
Housing Act, providing for Federal in- 
surance of loans for modernizing pur- 
poses, has been the best break that has 
come to dealers in a blue moon, because 
it has loosened up private money lying in 
the local bank vaults and made it avail- 
able for these—usually—relatively small 
loans. Some bankers were cold to the 
proposition at first, and a few haven't 
thawed out yet, but beyond question these 
loans have made possible a vast amount 
of modernizing and repair work that 
otherwise would not have been under- 
taken. Incidentally, dealers should re- 
member that in response to the urgent 
plea of the lumber industry and other in- 
terests allied with construction, as well 
as of home owners themselves, Congress 
last March extended Title I until April 
1, 1937, so the way is still open to “make 
hay while the sun shines.” 

Then there is the “ingrowing” form of 
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inoculation by the modernizing bug—that 
form which attacks the dealer himself, 
and leads him to do all sorts of strange 
and unexpected things to his ancient 
plant, which perhaps has stood as an un- 
changed landmark in his community since 
the composite memory of the citizenry 
runneth not to the contrary. And the re- 
markable thing is that such attacks often 
spread, resulting in a more or less exten- 
sive “epidemic” of remodeling and im- 
provement in a community. Not only do 
old-fashioned residences all over town 
take on renewed youth, but stores and 
other business houses along Main Street 
blossom forth with new, modern fronts, 
display windows and other improvements 
that help to attract and hold customers. 
There’s a big field for sale of materials 
for the modernizing of stores. In Chi- 
cago, most of the big department stores 
have either undergone extensive modern- 
izing during the last year, or are now 
doing so. At the other end of the scale, 
a vast number of little stores, in small as 
well as in large communities, are being 
modernized. Did you know that to date 
28,553 loans to retail stores have been in- 
sured by the FHA ?—and that these loans 








even new building. 


until “you have time.” 


for another year. 








*See story on page 33. 


Inspiration ~ Realization ~ Appreciation 


We were inspired to make these improvements* in our yard by reading articles and 
seeing pictures in the AMERICAN LUMBERMAN concerning improvements made by 
other dealers. You are performing a real service to the industry by continually pub- 
lishing material of that character. 


We do not believe that any money spent for trade maga- 
zines or improvements to yard property is ever wasted. 


We believe that it is bad policy for a lumber dealer to sit a prospect down in a 
cramped, ‘dirty, unimproved office and try to sell him modernization and repairs and 
Merchandise displayed in a modern salesroom will bring a better 
price than when piled up and badly shown. We advise all retail establishments to make 
needed improvements now, while it can be done out of profits, instead of waiting 
When you get time, it will be because business has slackened 
and you probably won’t feel as much like doing it as now. 


We enclose check for $3 to extend our subscription to the AMERICAN LUMBERMAN 


Jack W. RicuH, 
Sec.-Treas. and Gen. Manager, 


Wallin-Dickey & Rich Lumber Co., 


Earle, Ark. 
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represent a total volume of $24,089,487 ? 

The dealer who gets the most benefit 
out of the modernizing proposition prob- 
ably is the one who figures that, like re- 
ligion, it is a good thing for the other 
fellow—but also good for himself; and 
who takes a liberal dose of it before, or 
simultaneously with, recommending it to 
others. A tailor who dresses shabbily 
himself will never corral the elite clothing 
trade of his community; nor will an un- 
shaved, unkempt barber draw fastidious 
folk to his shop. Enough said. No argu- 
ment is needed to prove that a business 
such as that of the lumber dealer, which 


By a Humorist-- 


HE PHYSICAL results of serious 
accidents, industrial or highway, are 
not pleasant to contemplate, but 

often they have to be not only observed, 
but experienced, for weary months by the 
unfortunate victims—and no one can be 
sure that he, or she, will not be the next. 
Irvin S. Cobb has quite a reputation as a 
humorist, but there is nothing funny in 
this recent utterance of his: 

“T’ve run temperature in at least two 
hospitals in my time and also met up with 
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largely depends for its success on the 
ambition of other people to improve, re- 
pair and modernize their physical sur- 
roundings, must itself be housed and 
equipped in keeping with the standards 
which it advocates for others. Otherwise, 
the very establishment which ought to be 
in the van of the parade toward improve- 
ment and better living, instead leads the 
march downhill to the valley of “‘let- 
alone” and “good enough for us”—which 
attitude is one of the worst calamities that 
can befall any community, and certainly 
not conducive to the consumption of lum- 
ber or any other construction materials. 


But Not Funny 


quite a few legless, armless and other 
badly messed-up folks. There is a whole 
lot of mighty serious accident contempla- 
tion going on in our hospitals. My obser- 
vations have taught me that it is much 
better to think about accidents before they 
happen than to brood on them afterward. 
Take it from an old campaigner, the best 
kind of a hospital bed is the one that is 
permanently empty. And, personally, I’d 
rather be late for dinner tonight than be 
on time for breakfast in the next world.” 


19 


Try This Little Ad- 


vertising I est 


F YOU THINK that just “keeping 
your name before the public” is all the 
advertising you need, suppose you try 

to recall even ONE of the THREE names of 
men that for years have been printed on 
every Western Union telegraph message 
form. You can’t eh? Well, those names 
have been “kept before the public” for 
years, having been printed on over five 
BILLION blanks to date (some circula- 
tion, that!). Yet you can’t recall one of 
them. Then why kid yourself with the 
notion that you don’t need to advertise, 
because “everybody knows you anyhow?” 
No. advertising is not simply saying “I 
am Mr. So-and-So.” It’s telling people 
about your goods and products ; and, espe- 
cially, WHY buying and using what you 
have to sell will benefit those who do so. 
People don’t care much whether your 
name is Smith or Jones—but they do care 
a lot whether you can do them Goop— 
and that’s not the same as DOING them, 
good; a little point that some advertisers, 


in various lines, have been known to 
overlook. 





Survey Committee Finds 
Outlook Good 


No indications of a boom either in building 
or industrial uses of lumber are to be ob- 
served, says the Special Lumber Survey Com- 
mittee of the U. S. Timber Conservation Board 
in its report as of July 1, though it believes 
that the outlook for increasing lumber demand 
is favorable. It warns against continuing 
moderate increases of production over sales 
based on improved prospects, however, but says 
that present volume of stocks is not excessive. 
From Jan. 1 there was a total reduction in mill 
stocks of 3.2 percent or 230 million feet, of 
which about 130 million feet is seasonal. Much 
of the statistical gain in the current ratio of 
supply and demand which the industry made 
in the first quarter, during which shipments 
exceeded production by 6 percent, was lost in 
the second quarter, when they were 1.9 below. 
The gain in consumption in the second quarter 
was above seasonal, and sales volume in the 
third quarter will probably be maintained at 
the same level; much depends on farm purchas- 
ing power, the expectation being that any con- 
traction in this as a result of drouth will be 
offset by relief expenditures and higher crop 
prices. A healthy indication is that while in 
the first quarter only 42 percent of total con- 
tracts were privately financed, in the second 
quarter the percentage had risen to 54. In 37 
States, during the first half of 1936, residential 
building gained 66 percent in floor space and 
61 percent in value over the same period of 
1935; while total construction contracts made 
a gain in value of 78 percent. Activity in 
home building and modernization was greater 
in the second quarter of 1936 than in any 
quarter in five years. 


Hardwood mills, as a result of successful 
furniture shows, had the best summer business 
in years. While they find demand from the 
automobile industry diminishing, the greatly 
increased manufacture of automobile trailers, 
with their substantial use of wood, largely 
western plywood, is regarded by the Committee 
as one of the most promising developments in 
timber products in the past quarter century and 


likely to compensate the lumber industry as a 
whole, in at least some degree. 


Exports of lumber and sawn timber in the 
first half of 1936 reached 668 million feet, and, 
except for the second half of 1934, were the 
heaviest of any half-year since 1931 but only 
one percent higher than in the first half of 
1935. Total softwood imports for the half-year 
were 280 million feet, those of the second 
quarter being twice as large as those of the 
first, the imports of Canadian fir and hemlock 
alone in the second quarter being four times 
those of the first. Hardwoods shared the gain 
in exports, and overseas sales are reported 
good; but imports were almost equal to those 
of the last half of 1935 and 88 percent above 
the first half of 1935. The Committee renews 
its recommendation that an effort be made to 
regain important foreign lumber marketd 
through elimination of discriminatory foreign 
tariffs, especially in the British Empire, and 
greater attention on the part of lumbermen to 
foreign trade agreements. 


The price trend in lumber, according to the 
Bureau of Labor Statistics, was slightly down- 
ward from September to December, 1935, then 
upward to April, 1936, a slight recession being 
shown in May and June. The index figure, 
based on 1926 as 100, was 86.3 in June, 1934; 
81.6 in June, 1935; 83.0 in May, 1936; and 
82.1 in June, 1936, 

Current industry steps that should be en- 
couraged, thinks the Committee, are improve- 
ment in manufacture, seasoning and grading; 
extension of grade-marking; fireproofing, pre- 
fabrication and other research; betterment of 
small-house designs; scientific adaption to more 
extended industrial uses—for success along these 
lines will strengthen the industry’s competitive 
position, especially if such steps are followed by 
extension of publicity and sales helps to 
establish the advantages of the use of wood. 





Tue Untrtep STATES not only has the fastest 
trains for distances of 800 miles or more but 
has a greater number of trains with scheduled 
runs of 60 miles per hour or more than any 
other country in the world, according to J. J. 
Pelley, president of the Association of Ameri- 
can Railroads. 


Industry Conference to 
Study Price Legislation 


Wasuincton, D. .C., Aug. 28.—Confusion 
over the scope and effect of the Robinson-Pat- 
man Price Discrimination Bill is as widespread 
in the lumber industry as in any other, and since 
no industry, no commodity, no group or class 
is outside the broad sweep of its prohibitions, 
national trade associations are attempting to ob- 
tain interpretations to guide their memberships. 

The lumber industry got together in New 
York Aug. 11 to discuss the provisions of the 
legislation, which took immediate effect without 
awaiting any affirmative action by the Federal 
Trade Commission or any other Federal agency. 

Represented at the New York meeting were 
the National Lumber Dealers’ Association, the 
National-American Wholesale Lumber Associa- 
tion, the National Lumber Manufacturers’ As- 
sociation and some of its affiliated groups, such 
as the Southern Pine Association, West Coast 
Lumbermen’s Association, California Redwood 
Association, Southern Cypress Mfrs.’ Associa- 
tion and National Oak Flooring Mfrs. As- 
sociation. 

The upshot of the meeting was decision to 
refer the question of what action the industry 
should take to the Lumber Industry Conference 
on Trade Relations, with the suggestion that it 
call an early meeting. 

The report of the joint conference, adopted 
and circulated, follows in part: 

“While it is recognized that the provisions 
of this Act are not designed primarily to apply 
to the lumber industry, its terms are so broad 
in scope that unquestionably it merits the full 
consideration of this industry. The groups rep- 
resented at this preliminary conference will con- 
tinue their study of the Act in the light of the 
questions raised and opinions expressed at the 
meeting, and their suggestions will be reported 
to the meeting: of the Lumber Industry Confer- 
ence on Trade Relations. Pending this meeting, 
manufacturers, wholesalers or retailers who 
have questions to ask as to application of the 
Act should submit these to their trade associa- 
tions for consideration at the conference.” 
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The rugged but in- 
viting entranceway to 
the Frey Bros. Lum- 
ber Co. exposition 
room is pictured in a 


close-up view to 
show the glass brick 
panel 








(Continued from 
Front Page) 


It is planned to change the individual displays of building sup- 
plies as innovations in the industry prove practicable, it was stated 
by Harry W. Frey, vice president of the company, to the AMERICAN 
ILUMBERMAN representative. These changes or additions will make 
the room a perpetual modern exhibit. This desire that displays 
should never become outmoded or tiresome in the eyes of customers 
incubated a novel system of putting them on low platforms mounted 
on rubber-tired casters to facilitate frequent rearrangement. At the 
time of the writer’s visit the movable stands were filled with such 
merchandise as combination screen and storm doors, medicine cabi- 
nets, hardware items, roofing samples, and other stock. The following 
weekend the displays were to be taken off the platforms and re- 
placed by other lines of goods. Under this set-up it is unlikely 
that an individual will ever grow weary of the view upon entering 
the room. It is a long step from the old-fashioned but still often 
seen lumber company office whose displays are a mess of dust- 
covered antiques. 

We tried to get away from the blue-print and picture, and use-your- 
imagination method in discussing improvements or new construction, ex- 
plained Mr. Frey. This big display room will actually show men 
and women how new building features will look when installed 
in their own homes. 


Retail Yard Grew From Sawmill 


sefore entering the beautiful new exposition room, a few words 
about the company are in order. William Frey, father of the three 
owners of the company, operated a sawmill near Battle Creek, Mich., 
for about thirty years. Ten years ago he bought a tract of 150 
acres of land near Michigan City, and during the next two years 





Women and men alike are attracted to this kitchen cabinet set- 
up, and are shown with a miniature set of blocks exactly how 
their kitchen could look remodeled 
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Modernity of Living Shown 
In Yard’s Exposition Room 


cut off two million feet mostly in hardwoods—maple, oak, beech, 
hickory and elm—and wholesaled them. When the timber supply 
was practically exhausted Mr. Frey had considerable lumber on 
hand and gradually worked into the retailing channel. The present 
location of the concern was purchased in 1928, and an office was 
erected. The present owners bought their father’s interests, in- 
corporated the firm, and elected officers as follows: Wayne, presi- 
dent; Harry, vice president, and Gaylen, secretary-treasurer. The 
business grew and made additions necessary until now the brothers 
possess one of the most modern lumber yards in the district, and 
the only complete wood working mill in northwestern Indiana. 

One enters the new quarters through a wide, English-type panel 
door which is set in an entranceway flanked by rough-hewn timbers 
supporting the gable. At once the warm glow of seeing something 
well done passes through him. The first quick sweep of the eyes 
shows a panorama of interior beauty. Spaciousness was achieved 
by making the major part of the room story-and-a-half high, and 
slanting the gables to meet the walls. A balcony across the back 
of the display space is one of the most picturesque and pleasing 
notes of the layout. Its massive railing of stained Indiana white 
pine bearing the message, “Sawn in our own mill,” is pictured on 
these pages. The front end of the room has a huge fireplace, re- 
quiring fifteen tons of brick, centered between the large Colonial 
windows which reach to the floor. Above the mantel has been 
placed a work-scarred neck-yoke, sixty-eight years old, which was 
used in logging operations in Michigan by Henry Frey, grand- 
father of the Frey brothers, according to its placard. It was 
impossible to find a chandelier with sufficient spread to light the 
display room, so Sheldon Maxey, brother-in-law of the proprietors, 
and manual training teacher in the Michigan City High School, 
supervised the making of one with small white birch branches. 
The rustic chandelier with its five-foot spread and more than a 
dozen bulbs blends in perfectly with the architectural theme. Part 
of it may be seen in the picture of the balcony railing. 


Careful Selecting of Materials Evident 


After viewing the space as a whole, closer study of its features is 
in order. Without incongruity, through selective planning, the 
brothers have included eye-pleasing and modern materials which 
will be visible advisers to prospective builders. Eleven types of 
flooring were laid, from the popular Bruce Blox to a Colonial plank 
floor with visible wood pegs around the flagstone fireplace hearth. 
The various floors are not obvious, but blend harmoniously into a 
whole that offers a laboratory study to builders. The walls of the 
room and stairway are early American knotty pine paneling, which 
was shellacked and waxed, and the gable ceiling is Nu-Wood plank 
of random widths and variegated shades. Nu-Wood tile, also of 
variegated colors, was used in both its 24x24 and 12x12 inch sizes 
for the ceiling. The entire building is lined with Balsam-Wool 
blanket insulation. Additional insulation was put in the roof by 
laying Reynolds metallation beneath the Bird Weathertex shingles. 
On the subject of insulation, the unique method of showing various 
types sold by the company must be mentioned. On each side of 
the fireplace are two small cabinets set flush in the wall which 
exhibit four different types of insulating materials—bat, pour, 
blanket, and reflective. Glass doors in the cases open to allow one 
to feel the goods, and study their relative merits. 


Setting the Stage for Selling Paints 


When a customer goes to the Frey Bros. Lumber Co. and inquires 
about paint, the stage is all set for the sale. An accompanying 
picture shows the paint alcove where he is seated at a table with 
several shelves holding a complete array of Devoe paints, varnishes, 
enamels and other coverings before him and at his back. The idea 
behind this arrangement, according to Harry Frey, was that a 
person escorted into this alcove couldn’t think of anything but 
paint, and so would be a much livelier prospect for a sale. The 
truth and logic in the foresighted move have already been proved. 
A set of three Andersen casement windows offer an outlook from 
the paint quarters, and at the same time show off this line carried 
by the firm. To the right of the alcove Curtis Silentite windows 
were installed for display and sales purposes, and farther along the 
same wall, for contrast, is the best ordinary style of house window 
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Displays Changed Frequently, so Customers 
Never Tire of Them; Newest Building Materials 
Used; Furnaces and Air-Conditioners Are Sold 


The superiority of the first two mentioned types is readily apparent, 
and new window sales are expected to climb. 

On the opposite side of the display room is a Curtis matched- 
unit kitchen cabinet assembly in sunflower yellow. With the aid 
of a sales kit supplied by the manufacturer, the dealer can set up 
to scale a cardboard replica of any woman’s kitchen and equip it 
with cupboards and cabinet in any arrangement she desires. After 
it has been built before her eyes she can see exactly how the room 
in which she spends most of her day will look when the improve- 
ments are mace. Her imagination is not called upon to sketch a 
mental picture, nor is it necessary to go against her individualistic 
grain by referring to “Mrs. Black’s” set as suited to her kitchen. 

The progressive young lumber dealers have gone a step farther 
than most retailers in not only entirely building but equipping a 
home. The Frey brothers sell stoker furnaces either with or with- 
out air-conditioning systems! Their own occupies a back corner 
by the stairs going to the balcony, and its operation can be watched 
by interested parties. The heating unit washes, filters, and cir- 


culates warm air in the winter and cold air in summer throughout 
the display quarters and office. 


To waste no space a coal bin 





This center view of 
the room shows a 
bit of the knotty pine 
wall of the stairwa 
and another ee 
of the Indiana white 
pine balcony rail 








was built beneath the stairs, and a glass panel door allows one 
to see the automatic conveying of the fuel from bin to furnace. 

The upper stairway and balcony walls are of wood-grain plaster- 
board. At one end of the balcony is the office for the heating de- 
partment of the company. However, most of the balcony is uti- 
lized as a building library—the first in Michigan City—where 
prospective home builders and those planning to modernize can sit 
in comfortable chairs and discuss plans with their contractors. 
Files containing all kinds of building information, house designs, 
and other literature will be at hand for reference. 

Before the opening of the new exhibit room and during the three- 
day open house, 6,500 copies of a twelve-page tabloid-size news- 
paper were distributed. Unlike most advertising media of this 
nature, the sheet was newsy, with stories well-headlined and illus- 
trated with cuts and drawings. The company is a thorough be- 
liever in advertising, as proved by its use of the two local dailies 
on alternate days three times a week. 


FHA Money Brought Number of Sales 


Considerable remodeling and some new building have been done 
by Frey brothers with money secured under the FHA insured mort- 
gage plan. Two repair jobs each amounting to over $3,000 have 
been done, and three prospects for new residences were about ready 
to sign the papers at the time of the writer’s visit. The bulk of the 
FHA financing under Title I and II has been through The National 
Homes Finance Corp., Chicago, of which Gaylen Frey is a director 
and in which the company owns stock. Many paint jobs have been 
sold to persons who secured FHA funds, it was reported, and a 
farmer was re-roofing all of the buildings and modernizing his 
home with money secured in this way. 

The outside of the new building is red cedar shingles painted 
white, and the gables are redwood siding stained a neat brown. 
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A partial view of the 
exhibit quarters with 
the balcony at the 
rear is seen. Note 
the birch chandelier, 
Nu-Wood planking, 
and the movable 
display stand which 
holds the screen 
door 








A close-up view of the entranceway is shown in an accompanying 
photograph, primarily to depict the section of wall made of glass 
brick manufactured by Owens-Illinois Glass Co., Toledo, Ohio. 
The bricks have a half-inch air space in the center for insulation 
effect, and are laid with mortar like ordinary bricks. 


Lumber Merchandising Plant Now Complete 


The exposition quarters appears to be the last unit needed to have 
a complete lumber merchandising plant. The firm devotes a shed, 
72x100 feet to lumber; one 20x120 feet to cement and plaster; an- 
other 20x60 feet to plasterboards; a structure 40x50 feet to storing 
roofing, and a shed 30x40 feet for windows and insulation. The 
second floor of the roofing shed is used as a mill for producing 
cupboard doors, screens and smaller items. A quantity of native 
timber is cut annually from the company’s tracts and the logs 
trucked to the sawmill at the yard. Here they are sawed into the 
desired lengths and widths. A planing mill turns out lumber for 
windows, doors, flooring, special mouldings and cabinets. In addi- 
tion to its own lumber, the concern ships in lumber from elsewhere. 
The entire stock is under cover. 

An example of quick service recently rendered by the Frey 
brothers was the filling of a Michigan City industry’s needs. At 
10 a. m. a rush order for 6,000 feet of crating lumber was placed; 
a logging crew was sent to a nearby timber tract where logs were 
cut and hauled to the mill, sawed and delivered to the factory in 
time for the shipment to be crated and sent on its way the same 
day ! 





When sitting in the midst of paint goods it is difficult—and 
this alcove was planned to make it so—for a customer to let 
his thoughts wander off to the golf links 
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In the early and more or less idyllic 
days of American farming, when timber 
was plentiful, the good farmer enclosed 
his holding with a split-rail fence, and 
maintained it at high efficiency in spite of 


the heavy labor involved. The results in 
crop and live stock security justified the 
effort. Today, for practical and well known 
reasons, split-rail fences have nearly dis- 
appeared, and farming is not idyllic. It 
is a highly specialized occupation requir- 
ing the talents of a combination scientist 
and business man with planning capacity 
and practical vision. A poor fence is 
little better than no fence at all. In 
addition to being an expense it is a source 
of worry. A good fence is a time-saving 
and money-saving tool. With farming on 
a production basis, calling for careful 
nurturing, cultivating and husbanding of 
every inch of growing field, and always 
on an intensive scale, progressive farmers 
have learned the economy of spending 
money for good fences. In crop loss, 
time loss, frayed nerves and dissipated 
energies, poor fences cost many times the 
price of good ones. 

Good farmers can not afford poor 
fences. Sound fences are related to good 
farming, both as cause and effect. It is 
not necessary to sell the idea of tight 
fences to good farmers. They need be 
sold only brands, and types and sizes, be- 
cause their fence rehabilitation programs 
are as much a part of their business as 
their crop programs and rotation sched- 
ules. Beyond this, the only selling that 


can be practiced on good farmers is by 
dealers who really understand farm prob- 
lems and are able to offer valuable sugges- 
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All that remains of five 
carloads of woven wire 
fence put in stock last 
spring by the Barker Lum- 
ber Co., Shannon, Ill. 





tions with regard to re-arranging fields. 
To the other kind of farmer, the economy 
of good fences must be preached con- 
tinuously, from different angles, and with 
different arguments, until finally the idea 
gets over. 


Examples of Selling Methods 


Many dealers have learned these two 
types of farm fence selling. Examples are 
found in the methods used by Earl Meier, 
manager of the Barker Lumber Co. yard 





Some dealer is missing 
the chance to show the 
owner that if the land 
occupied by this stump 
fence were cropped the 
revenue would more than 
pay for a good fence, 
and value of his farm 
would be enhanced 





at Shannon, Ill. This is a town with a 
population of 575 people. Since spring, 
the yard has sold nearly five carloads of 
woven wire fencing. 

Said Mr. Meier, “I talk fence every 
time I see a farmer. I believe in good, 
hog-tight fences, because I have seen 
what they will do. The only way to break 
some of these fellows down is to keep on 
talking, trying a different argument every 
time, and in the end you get the idea over 
to them. I make personal calls—lots of 
them—look the farms over and study the 
layouts. Often I am able to suggest some- 
thing to a farmer that will enable him to 





Woven wire fencing 

loaded on one of the 

five Dodge trucks oper- 

ated by the Denniston & 

Partridge Co., Newton, 
lowa 
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use a field to better advantage by enclos- 
ing it with a fence. I really study the 
farmers’ problems, and they appreciate 
the suggestions I make. One thing we 
have found necessary in doing business 
with progressive farmers is to carry well- 
advertised fence. The farmer is a great 
reader of advertising, and he believes in 
it. We carry a brand that is advertised 
in the AMERICAN LUMBERMAN, and we 
show these ads to the farmers when we 
are selling them. The same brand is 
widely advertised in the papers he gets, 
and the tie-up makes him confident that 
he is getting quality merchandise.” 

Thus Mr. Meier practices the two kinds 


of selling outlined above, one type to the’ 


farmer who has not learned the need of 
good fence, and the other to the farmer 
who will buy fence from someone, but 
whose business must be bid for with in- 
telligent interest. An accompanying pho- 
tograph shows all that is left of the five 








cars that were purchased this spring, and 
Mr. Meier is confident that he will sell it 
by fall. 


Tries First to Sell Heavy Fence 


Lowell Warner, a yardman at the Den- 
niston & Partridge Co., Newton, Ia. 
says, “When a farmer comes in and tells 
me he is going to fence off land the first 
thing I do is suggest a heavy fence, and 
if the fence is too heavy and too high in 
price I commence on the medium price. 
If he wants an enduring fence I suggest 
steel posts ; and if that all seems to be too 
much, I talk barbed wire for a temporary 
fence. However, we are selling more of 
the better fence this year. 


“T explain to him how much better it is 
to get the farm fenced off in twenty or 
forty acre fields, to make it hog-tight; if 
he wants to seed it he can do so and still 
have the farm divided into fields. We 
haven’t gone out to see customers, or to 
show pictures during the past few years. 
We just mention fencing when the farmer 
comes in, and talk it over with him.” 

In this district, most of the farmers 
have been sold on the economy of good 
fence, and the sales problem now is one 
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of Crop Cash to Fix Fences 


merely of having a stock on hand, and 
being able to make helpful suggestions. 


Knows Every Farmer by First Name 


The yard of Wm. Chapman & Son, lo- 
cated at South Wayne, Wis., is under the 
management of J. W. Chapman, the son, 
who has associated with him three aggres- 
sive employes, Ernest Kessler, Erwin 
Bergum and Leslie Jones. It is reported 
that Mr. Chapman can call every farmer 
located within a wide range of the town 
by his first name. He is a strong advocate 
of personal contact for creating business. 
He and his three men spend a lot of time 
calling on farmers. One of the men 
stated that when they are not busy at 
the yard, they are all out making calls, 
and in that way are able to create a lot of 
good will through studying individual 
farm needs and making pertinent sug- 
gestions. These calls are backed up with 
newspaper advertising. A large and 
varied stock of different sizes and weights 
of woven and barb wire fence, gates, and 
wood and steel posts is carried to enable 
the company to fill any order promptly. 


Fence Stock Well Cared For 


It is generally conceded by good mer- 
chandisers that goods whose appearance 
or salability may be affected by the 
weather should be kept under cover, and 
that this care in protecting stock from the 
elements makes a favorable impression 
upon the prospective buyer. This is true 
of fencing, and the Henderlong Lumber 
Co., Crown Point, Ind., has an ideal 
solution. As indicated in an accompany- 
ing photograph, rolls of woven wire fenc- 
ing stand on boards thrown roughly over 
the ground, the whole being set under a 
protecting roof, and the sides left open. 
Relieving the wire from contact with the 
ground serves to keep it clean, and avoids 
the appearance of depreciation. The level 
surface also permits neater storing ar- 
rangements. The weather-tight roof keeps 
the area dry, and improves the appear- 
ance of the stock, while at the same time 
providing better conditions for inspection 
during inclement weather. The open 
sides permit a display of the stock. While 
ample protection is afforded, the open 
sides and the rough flooring do away with 
any suggestion that the company is 
“coddling” the material. Keeping it too 
much under cover might convey the im- 
pression that it was not of a quality 
durable enough to stand heavy weather. 
The building is adjacent to a 550-foot 
lumber shed, in plain view of all visitors 
to the yard. Approximately two carloads 
of wire fencing, mixed with nails and 
steel posts, are purchased annually by the 
company, which carries in addition, a 





Typical woven wire fence 
with two strands of barb 
wire along top 





Pros- 
pects for fence sales this fall are reported 
to be brighter in the vicinity of Crown 
Point than for several years past. 


large stock of white cedar posts. 


The writer was told that insurance 
companies, which have secured farms in 
this vicinity in considerable number dur- 
ing the slack years, have bought building 
materials and fencing for rural rehabili- 
tation in appreciable amounts from the 
Henderlong yard. A Chicago business 
man, who has purchased several farms 
around Crown Point, bought goods total- 
ing over $50,000.. The important point 
in this deal is that the company is being 
paid in very substantial monthly payments. 


Farmers Want to Fix Fences 


“If every farmer in Green County could 
afford to put his fences in the condition 
he wants them in, we would require sev- 
eral hundred cars of woven and barb wire 
fence.” The foregoing is the statement of 
Howard Chadwick, of the Monroe 
(Wis.) Lumber & Fuel Co. 


“As conditions were last spring we did 
pretty well with wire fence, and expect 
to do a lot better this fall,” he continued. 
“In the spring, not due to any special ef- 
fort devoted to fencing, but as a regular 
part of our general farm sales program, 
we sold close to 17,000 lineal feet of 
woven wire fence out of this yard. Green 
County is exactly 24 miles square, and 
our operating radius around Monroe is 
perhaps a little less than five miles. In 
that area there are probably eighty or 
ninety farms, which means that we sold 
an average of approximately 200 linea! 
feet to each farm. Of course, we didn’t 





rather 
buy fencing that has been 
kept under cover than 


Customers would 


from an open space in or 

near a lumber yard. The 

neatness of this Hender- 
long shed invites sales 








sell all of them, or even a majority of 
them. We have competition, and some 
farmers bought no new fence. Our sales 
averaged closer to 1,000 feet per farm than 
to the 200-foot average. 

“You don’t have to sell fence in Green 
County. You need only to have it here 
for them to buy. As you drive through 
the country you can see for yourself the 
kind of farmers we have. They take 
great pride in the appearance of their 
places. The deficiency in fence sales here 
is due entirely to the fact that there has 
been insufficient money available. That 
is changing. One of our farmer customers 
told us last year that to maintain fences 
properly a farmer should plan to spend 
one hundred dollars each year, and that 
if he misses a year he should figure that 
he owes two hundred dollars to fence 
maintenance. Each year a fence is neg- 
lected means another one hundred dollars 
that must be spent eventually. Most of 
our farmers know that, and they have 
reached a stage where they don’t care to 
let their fences deteriorate further.” 





ACCORDING to wood experts of the Forest 
Products Laboratory, a nail is long enough 
if about two-thirds of it goes into the board 
receiving the point. Splitting can be avoided 
by using a thin, blunt nail, or by blunting 
the end of a sharp nail and by boring a lead 
hole into the wood. The strength of nailed 
woods increases directly with the number of 
nails used. Good joints can not be made 
with green woods that later dry out. Nails 
are more efficient when driven into the side- 
grain of dry wood than when driven into 
the end grain. 
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This is the store of the Valley Lumber Co., at Fresno, across the 

street from the office; provision of a parking area is considered 

an important part of the service offered. W. K. Kendrick, 
Sales Manager 





The department is now in the famous San Joaquin Valley of 
California; frequently pronounced “Sam-maw-keen” by the 
ranchers who are busy and generous men, untroubled by a few 
verbal deviations so long as the meaning is clear. Nature 
thought of almost everything for this Valley except rain; and 
the ranchers and their friends made up for the oversight by 
bringing in irrigation water. The soil is incredibly fertile; 
producing wheat, cotton, alfalfa, rice, all the long list of fruits 
and plenty of other things. Under the soil are equally in- 
credible pools of crude oil, some of it so nearly pure gasoline 
that it can be used in a car without refining; though this isn’t 
done except as a stunt. And overhead is the sun. It’s about 
the least restrained sun to which this department has ever been 
introduced. In one village a filling-station man practically 





A glimpse of the well-stocked Fresno salesroom of the Valley 
Lumber Co. where everything that goes into home construction 
is to be found 





ruined us by the casual information that the thermometer in 
his office was registering 120 degrees. This story was denied 
on general grounds by several citizens of the Valley, to whom 
we mentioned it, and was further qualified by the statement 
that the air is so low in humidity the heat isn’t so hard to bear. 
Naturally the low humidity helps; but we notice the Valley 
people pull for the Sierra, an hour or two away to the east- 
ward, when they’re out really to enjoy the climate. This sun- 
light, however, is tops in making for quick growth of garden 
sass and such. 

This long, rich Valley has many cities and towns, and we’re 
not going to stick our neck out by designating any one as the 
“Valley Capital.” But certainly not the least famous is 
Fresno, the center of raisin production. There’s an area here, 
and not so large at that, where soil and elevation and whatever 
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else it takes are just right to grow raisin grapes. This is the 
home of the famous “Sun-Maid,” with whom you’re well ac- 
quainted as a consumer. 


A Big Plant at Raisin Headquarters 


Fresno is a handsome city of more than 50,000 people; a 
city of many lumber yards. The Valley Lumber Co., operating 
yards at Fresno, Selma, Kingsburg and Hanford and engaging 
also in wholesaling, has two widely known lumbermen at its 
head: F. Dean Prescott, the general manager, and W. K. 
Kendrick, the sales manager. Mr. Prescott has long been 
active in association work and is vice president of the National 
Lumber Dealers’ Association. Mr. Kendrick is also known 
all over the West as a lumber and building material merchant. 

The Valley plant is a big affair. It has all four corners at 


the intersection of H and Mono streets, and its storage ware- 
houses cover large tracts of ground. This space has made it 
possible to provide an ample parking area off the street, some- 
thing which Mr. Kendrick says is highly important in its pres- 





ent sales policy of handling all the items entering into house 
construction as well as some collateral lines. The store is 
across the street from the office. 

“We'd like, of course, to have the offices located in the sales 
rooms and to the rear, so that every person coming to the 
office would see the displays,” Mr. Kendrick said. “But we 
began selling hardware only four years ago, and we had to 
adjust the new lines of merchandise and their handling to 
the conditions as they were.” 


A Specialist in Hardware Bills 


This store is a big, heavily stocked and eminently busy place. 
There is an office, finished in knotty pine, where a specialist 
takes off the hardware bills from plans. This office has special 
displays of hardware, such as lock sets, selected in part at least 
to fit the needs of school houses and other public buildings. 
The store has the usual compartment-top tables and wall- 
panel displays. A person seldom sees a larger or more com- 
pletely stocked hardware store, or goods more attractively 





Handling labor and expense are kept at a minimum by this unit 
method of handling at the Fresno plant of the Valley Lumber Co. 
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Ina FertileWestern Valley 


A Big Company That Knows Its Cus- 

tomers--Selling Everything to Build and 

Some Things to Furnish a House-- A 
Californian on California 


shown. The fact that the store is set back from the street to 
niake room for parking makes possible some outside displays ; 
something not permitted on sidewalks. 

At the time of our call, the offices were being equipped with 
air-conditioning apparatus. This is well-engineered equipment. 
There’s a lot of makeshift, so called air conditioning out here; 
some of the most primitive consisting of a fan blowing over a 
piece of gunny sack kept wet by a dripping faucet. This hu- 
midifies the air somewhat, but isn’t much benefit. The Valley 
company is putting in a real plant; one that cools the air in 
summer and warms it in winter. Mr. Prescott believes that 
the saving made by retiring fifteen or twenty fans, the greater 
heating efficiency in winter and the comfort of the staff will 
speedily pay for the installation. 


Executives Keep Close to Final Consumers 


While this is a big organization, serving some sixty con- 
cerns at wholesale and conducting a large retail business, it is 
operated on the policy of personal contact with the buying 





Mr. Kendrick, one of the most vigorous and friendly 


public. 
of men, stated that he and Mr. Prescott make it a point to 
know everybody in the city; or as nearly everybody as would 


be possible in a place this size. Each belongs to a number of 
civic organizations. They consider it all right to be well ac- 
quainted with contractors and building mechanics; they like 
and respect these men and value them. But they’re not con- 
tent to stop with this. Sales in these days, and especially in 
handling widely diversified lines, are made more and more to 
the final consumer; and it doesn’t hurt 
sales to be personally acquainted with the 
customers. Mr. Kendrick apparently has 
one of those rare memories for accurate 
detail. While we were talking with him 
he had several long-distance calls about 
wholesale orders. Without referring to 
an invoice, he could name all the items, 










Besides its Fresno yard, the Valley Lumber 
Co. operates this branch at Selma, and 
others at Kingsburg and Hanford 
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Seldom is a hardware stock more attractively shown than at the 
plant of the Valley Lumber Co., of Fresno; in this picture one 
sees its compartment-top tables and wall display 





knew when shipments had been or would be made, all the 
factors of the transaction. This was a faculty the late Edward 
Hines had to a remarkable degree. 


Uses of Price Carding 


The company has a wholesale yard where lumber is moved 
in unit loads with the minimum of handling. We noted a con- 
siderable amount of “Foundation” grade of redwood; made 
from the heartwood of butt logs and guaranteed without limit 
against decay. Retail customers are expected and encouraged 
to go into the lumber warehouses; and a large part of the 





"Foundation" grade of redwood, made from the heartwood of 
butt logs and guaranteed against decay, shows its end marking 
plainly at the Fresno plant of the Valley Lumber Co. 





stock is plainly labeled by grade and price, the price usually 
made by the piece or, if it is small material, by the lineal foot. 
The typewritten price cards are placed in metal holders 
fastened to bin divisions. Wallboard and plywood are big 
sellers. One item that has been moving rapidly is a five-ply 
ping-pong table top, all in one piece. This game is proving to 
be lastingly popular out here, and many homes have game 
rooms where the tables are permanently installed; no folding 
them up and putting them away in a closet. The one-piece 
top is of course indicated. We noted also a large stock of the 
wide redwood siding used in the increasingly popular Colonial 
house. The Monterey Spanish type of house with its flat 
roof doesn’t do so well in the Valley; not unless the flat roof 
is insulated against heat with an overcoat about a foot thick. 
In this connection we noted also some split shakes ; big affairs, 
split out and shaped with hand tools and then sawn through 
the middle so that one side is flat for laying. The company 
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makes something of a specialty of small lumber, for flower 
stakes and many other uses. Mr. Kendrick remarked with a 
smile that the buyers like to pick this out, themselves; so he 
directs the yard men to keep a relatively small stock in the 
sales bins. Otherwise the buyers would spend much time and 
pull down many piles in an effort to “up” the grade. The 
reserve stock is kept in neighboring storage bins which the 
buyers don’t see. No, they’re not dishonest; it’s just human 
nature to pick over graded stock. 

The company supplies the yard men with uniform smocks, 
with each man’s name stitched on the front. In hot weather the 
men don’t wear them, but when the sun isn’t making raisins 
they do; they like them and their smart appearance. The com- 
pany keeps the smocks laundered. 

Mr. Prescott has long been a leading figure in the San 
Joaquin Valley Lumbermen’s Club; and some time before our 
visit he had invited the Club, together with a number of guests 
from San Francisco, Los Angeles and other parts of the State 
to spend a week-end at his country home in the Sierra. About 
sixty were present; and, according to their stories, the 
mountain air accounted for consumption of mountains of food. 

K. D. Seeley, of the Seeley Lumber Co., was away on a 
vacation when we called. D. M. Madsen said the FHA had 
done a useful service in stirring banks and building and loan 
associations into renewed loaning in the construction field. 


Business Better; Irrigation Funds Will Improve It 


J. F. Nichols, of the Tilden Lumber & Mill Co., a concern 
associated with the Chas. Nelson Co., of San Francisco, told us 
that residence construction was on the increase. “Business 
is so much better,” he remarked, “that the boys seem to be 
throwing away their chisels.” Technological unemployment, 
Mr. Nichols says, has come to the raisin-packing industry and 
has displaced some two thousand women in the local plants. 

The department saw for but a moment L. W. Routt, of 
the Standard Lumber & Mill Co., as he was hurrying away 
to see a buyer. Mr. Routt belongs to a family of lumber- 
men well known in this part of California. Out in the yard 
we saw the men handling some wide sugar pine shop. In 
this yard, as in other places, there was satisfied comment 
on the fact that Congress has recently allotted some six 
or seven millions to the Central Valleys Water Project. All 
the Valley asks is water; and this money has been ear- 
marked and will in time add to local agricultural values. 

John E. Holt, of the Bengston-Holt Lumber Co., re- 
marked, “If we can’t make it here in California, there’s 
little use for the rest of the country to try.” The real Cali- 
fornia attitude! 

And Ben Maisler, of the Maisler Bros. Lumber Co., am- 
plified that theme. 

“California,” he said, “has really made only a beginning. 
The State has a good many people, at least as compared 
with other western and some eastern States; but we are, 
as a matter of fact, underpopulated. We could find a place 
for a million more people easily. The land is available, 
and so is the water. We can raise almost any crop that can 
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This wide sugar 
pine shop was 
glimpsed at the 
yard of the Stan- 
dard Lumber & Mill 


Co., of Fresno 








be raised anywhere in the United States; wheat, flax, cot- 
ton, rice, vegetables, fruits. We have an outdoor climate. 
Everyone lives outdoors the year around. We're not 
crowded. We have everything from the shore of the ocean 
to the highest mountains. We're really just making our 
State; pioneering in fact. We are rapidly building the 
things a great civilization needs; parks, theatres, public 
buildings, roads, docks and on through a long list. This 
place isn’t completed; it’s in the making. Wages are rela- 
tively high, for those who have craft skill, and nobody 
works too hard. It may sound typically Californian to say 
so, but I’m really sorry for the people who live in crowded 
areas that are already built up and that are lacking in eco- 
nomic and pleasure resources. We really live out here, 
while we’re in the process of building up our property.” 
The Maisler company is a big affair with a large and 
completely stocked store. “We don’t believe in sample 
stuff,” Mr. Maisler said. “To sell goods, we have to have 
them to sell. This company handles everything to build a 
house ; from the dynamite to excavate the cellar, if the soil 
happens to be hard, to the shades for the windows.” 


Itinerant Labor Now Housed in Wood 


S. B. Kellner, of M. Kellner & Son Lumber Co., men- 
tioned one rather unusual item of trade. The flax and cot- 
ton farmers employ much casual labor; and perhaps be- 
cause of the pioneer conditions mentioned by Mr. Maisler, 
these ranchers used to follow the custom of housing these 
workers in tents. They are now required to furnish perma- 
nent structures. This company has sold twenty-five or 
thirty cars of lumber for this one purpose. 

J. C. Ferger, manager of the Swastika Lumber Co., was 
away when we called. We met G. D. Weynant and F. L. 
Hand, who reported that business is increasing in volume. 
The ranchers—and every kind of farmer seems to be called 
a rancher out here—like their fellows in the mid-western 
States, are just reaching the point of adding to their in- 
vestments in buildings. Several dealers 
said they looked forward to a steady in- 
crease in farm business ; considered it the 
“cream of the trade.” 

Frank H. Minard, of the C. S. Pierce 
Lumber Co., stated that the FHA had 
effected considerable stimulation in trade, 
either directly or indirectly. It did better 
with Title I than with Title II. This 
company has one of the handsome offices 
of the Valley. 
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One of the handsome offices of the San 
Joaquin Valley is that of the C. S. Pierce 
Lumber Co., of Fresno 
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“Sunshine Hog House” Is Good Item for 


Rural Lumber Dealers to Push 


Portable Structures Can Be Sold 


Ready-made by Retailer, or 
Built by Farmer 


Producers and distributors of lumber 
are alike desirous of extending the use of 
that material, and increasing its sales by 
retail dealers. Since rural trade is the 
lumber industry’s biggest field, it is nat- 
ural that serviceable farm buildings of dif- 
ferent design are always interesting. 

So it happened that when an AMERI- 
CAN LUMBERMAN representative drove 
out to the hog farm of the University of 
Illinois recently, he shot some pictures of 
two “Illinois Sunshine Hog Houses” and 
got some information about them. These 
swine quarters are of simple construction, 
and could be built by the majority of 
farmers on rainy days or at other times 
when they are not busy. Retail dealers 
might well find that making these hog 
houses in their yards and trucking them 
to the buyer’s pig lot is a good way to sell 
lumber to farmers who might otherwise 
continue to put off for several years the 
making of better shelters. 


Structures Have Two Features 


Two features of this type of hog house 
are its open front, and the fact that it is 
on runners and can be moved. The ac- 
companying pictures show one of the 
buildings with its doors open to permit 
the sun to strike all of its interior, and 
how a smaller edition of the structure ap- 
pears when the doors are’ tightly closed 
against adverse weather. In the picture 





Here is a view of a larger sunshine hog house whose two sets of 
doors are folded back to allow the warm and purifying sun rays to 
flood the inside. The wire fencing across the front keeps pigs in 
during inclement weather of early spring 


of the larger pen, it 
will be seen that the 
doors are divided and 
hinged, so that when 
opened they fold back 
against each other 
flat to the building. 
The simple latch does 
double duty, for it 
not only keeps the 


door closed tightly @ pig in a sunshine house." 


firmly when opened 
and folded back. An- 
other advantage of this kind of front 
door is that when it is open and folded 
against the sty it can not be damaged by 
the pigs. The structures have substan- 
tial floors, and are rigid enough in con- 
struction to permit their being moved 
without being weakened. Matched lum- 
ber for siding, together with the tight- 
fitting doors, make the hog houses warm 
enough for farrowing purposes. It is 
considered a good idea to put a guard 
rail in the house, if it is used by sows 
and young pigs, for it will help protect 
the latter from being mashed by their 
mother. The wire hurdle across the lower 
front opening can either be built in per- 
manently, or so fixed as to be removable. 
3y having the wire there, it is possible 
to give baby pigs the benefits of sunshine 
with the doors open in early spring when 
it is too cold for them to be out in the 
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The old "bug in a rug" jingle may be altered here to "as snug as 
That doesn't rhyme, but the picture 
but also holds it shows how tight-fitting the front doors are and how weatherproof 


the wood structure is when the small end door is shut 


lot. The floor is covered with about a 
foot of straw. 


Materials Needed Are Listed 


The bill of materials for an Illinois 
Sunshine Hog House of the usual, 7x8 
feet size (the accompanying picture with 
the front closed), follows: Runners, two 
pieces 4x4”-8’ cypress, two pieces 2x4’’-8’ 
cypress ; flooring, 18 pieces 1x6”-7’ tongue 
and groove; sills, two pieces 2x4”-8’, two 
pieces 2x4”-7’; plates, one piece 2x4’’-8’ 
rear, one piece 2x6”-8’ front; girts, two 
pieces 1x6”-7’, one piece 2x4’”’-8’, one 
piece 2x6”-8’ across doors; siding, 170 
bd. ft. 1x6” No. 116 D. S., 12-foot 
lengths; roof sheathing, 100 bd. ft. ship- 
lap; rafters, four pieces 2x4’’-9’; roofing, 
one square roll; hardware, six pairs of 
strap hinges, and two latch sets. The 
nails, paint and wire are extra. 
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CROSS-SECTION 
A cross-section sketch of the hog house discussed in this story 
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Modernizing of Small Stores Is Fruitful Field 


Here’s “meat” for the alert building mate- 
rial dealer who is seeking to increase his 
modernizing sales. An analysis of the physi- 
cal condition and appearance of approxi- 
mately eight thousand small and medium- 
sized stores and service establishments in 
23 selected cities of the United States has 
revealed that over half are in need of mod- 
ernization in varying degrees, according to 
“Store Modernization Needs,” a study that 
has just been made available by the Burean 
of Foreign and Domestic Commerce, De- 
partment of Commerce. 

While most of the stores included in the 
analysis are located in the western part of 
the United States, the cities in which the 
information was collected were selected on 
a sampling basis and are, therefore, believed 
to reflect the approximate general conditions 
prevailing in other regions of the country. 
The analysis revealed a generally unsatis- 
factory appearance of store fronts. The most 
frequent recommendations call for the paint- 
ing and refinishing of store exteriors and 
the installing of new or the replacing of 
existing outside signs. Painting or repairing 
of walls and ceilings and the improvement of 
store lighting are recorded as the greatest 
interior needs. 

“The object of the study is to present, 


on the basis of a limited sample, an analysis 
of the actual physical condition and appear- 
ance of small and medium-sized stores and 
service establishments with appropriate 
recommendations for improvement,” Alexan- 
der V. Dye, director Bureau of Foreign and 
Domestic Commerce, said in commenting 
upon the analysis. He further said: 

“Although retailers in greater numbers 
than ever are recognizing that moderniza- 
tion of their establishments is a good invest- 
ment, the analysis of store needs which has 
just been completed clearly reveals that 
existing opportunities for the modernization 
of retail stores in the United States are 
great.” 

“Modernization of the many retail estab- 
lishments now in need of reconditioning not 
only would act as a stimulant to general 
industry and employment but would result 
in increased sales and profits through the 
attraction of additional customers to the 
establishments so improved. 

“Modernization is a business proposition 
which every retailer must consider carefully 
if he is to retain a strong competitive posi- 
tion in his community.” 


In order to assist merchants, as well as 
material dealers, architects, or others, to 





across the end of its shed. 


tration. 








Here’s a clever way to “point up” the message “Build a Home of Your 
Own,” which the Collier Lumber Co., Colorado Springs, Colo., has lettered 
The AMERICAN LUMBERMAN representative 
thought it well worth a camera shot, so here it is. The ground on which 





the shed is located slopes away, a little below the sidewalk level; so the 
company built a platform, supported by 4x4 posts, and put thereon an at- 
tractive miniature model house, backed up against the exterior wall of the 
shed, right smack in the middle of the slogan “Build a Home of Your 
Own.” The force of the appeal is manifest from the accompanying illus- 
Many passers-by notice and comment on this display. 


Dolores 











plan store modernization projects, a 10-page 
check-list is reproduced in the report. It 
lists practically all of the features in a store 
which might be considered subject to physi- 
cal improvement, either as to appearance 
or efficiency. For each item listed in the 
check list a number of possible faults are 
listed for the guidance of the store owner or 
other interested person. 

Observations deal with the exterior gen- 
eral impressions of the store, outside signs, 
display windows, entrances, as well as the 
interior general impression. The presence 
or absence of specified facilities and features 
is also noted—such as outside electric or 
neon signs, steps at entrance; observations 
as to possibility of constructing ramps to do 
away with steps; public telephones, tele- 
phone booths, wash rooms, mechanical 
refrigeration, machine equipment, cash 
registers, computing scales, lighted cases, 
modern fixtures, and structural obstacles. 

A discussion is included on the various 
phases of modernization from a merchandis- 
ing point of view, and the technique of the 
study is discussed in such a manner as to 
guide others in conducting similar surveys. 

Titled “Store Modernization Needs,” and 
identified as Market Research Series No. 8, 
the study is the result of a co-operative effort 
of the Federal Housing Administration and 
the Bureau of Foreign and Domestic Com- 
merce. Copies may be had at 10 cents each 


‘ upon application to the Bureau of Foreign 


and Domestic Commerce, Washington, D. C. 





Sends Small Cash Customers 
Into Yard for Purchases 


In handling small cash sales the Fox- 
Woodsum Lumber Co., Pasadena, Calif., has 
profited by having customers go to the yard 
for their purchases, before paying. It was 
found that when a customer came first to 
the office, said he wanted a certain thing, 
and paid for it before going out into the 
yard to get the merchandise, orders often 
had to be changed. That is, after going to 
the yard and looking around, the customer 
often would change his mind and take some- 
thing at a different price than that of the 
article originally specified. This meant 
making a refund or putting through a sec- 
ond cash sale, as the case might be. Time 
was wasted and bookkeeping efficiency re- 
duced. 

Now when a customer comes in the office 
the clerk first quotes him the prices and then 
suggests that he go out into the yard and 
get the merchandise before paying for it. 
To avoid a lengthy explanation of the sys- 
tem, the office man simply says, “If you'll 
just step across into the yard I'll ring fot 
a man over there to wait on you.” The 
yard man instructs the customer to comé 
back to the office to pay for his purchase. 
The yard is so arranged that there is no 
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danger of a person failing to come back to 
the office to pay his bill. A bell and buzzer 
system between the office and the yard saves 
time for clerks and customer by letting the 
former know when someone is coming over. 


Emphasizing the Phone Number 


A huge painted telephone on front of the 
main storage shed of the Hayward Lumber 
& Investment Co., Bakersfield, Calif., has 
helped more than any other one thing to 
impress both firm name and telephone num- 
ber on the public mind. Under it appear 
the firm’s easily remembered telephone num- 
bers—“23 or 24.” On each side of the phone 
are pictured lists of the items carried. 

The management has found emphasiz- 
ing its telephone number one of its most 
important advertising tasks. The sign is 
large enough to be seen for at least a block 
so that everybody visiting that section of 
town is almost sure to see it. 
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Stunt ''Picture'' Letter Aids 


Collections 
Lumber dealers can take a collection tip 
from the clever letter Edward H. Ellis, man- 
ager of the Boulder (Colo.) Credit Bureau, 
wrote for a merchant with a long list of de- 
linquent accounts. It ran thus: 


You will recognize this picture of John W. 
Valentine as the man who extended friendly 
credit to you when you needed it. He did not 
haggle about terms, he just took your word 
that you would pay at the end of 30 days. You 
and several hundred others have disappointed 
him, and he has been obliged to ask us to as- 
sist him in collection of this account. I hope 
that you will cut this picture out and paste it 
on your mirror so that you will see it every 
time you look at yourself until the bill is paid 
or at least until fair arrangements are made for 
settlement. 


To the left of the mimeographed message 
was a half-tone cut of the merchant, “look- 
ing into” the letter, in such fashion that the 
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merchant’s eyes seemed literally fixed on the 
reader. The letter concluded: “As you know, 
the unpaid balance is $——, without inter- 
est.” In a postscript date of last payment 
was given. 





Block Letters for Signs 


White block letters and figures, in place 
of ordinary lettered signs, increase the ef- 
fectiveness of nearly every display at the 
Hammond Lumber Co., Pasadena, Calif. 
The block letters and figures are used on 
all sample displays throughout the office. They 
range in size from one and two inches high 
to six inches and more. Made of plaster-of- 
paris, the letters are solid and have a smooth 
surface which will last almost indefinitely if 
they are not dropped and broken. They are 
cast in rubber molds. In the molds, so that 
the nails are cast in the letters, are set two 
nails which are used in fastening the letters 
to whatever surface they will appear on. A 





New Yard Building Embodies Many 


Interesting Points 


Recently an AMERICAN LUMBERMAN staff 
representative had the pleasure of visiting 
E. M. Beebe, head of the Beebe. Lumber Co., 
at Hampton, Iowa, who has the distinction 








of being the second oldest lumberman, in 
point of service in the industry, in north- 
western Iowa. He took pride in showing 
the new office and display building that had 
just been completed, replacing one that was 
destroyed by fire. 

Incorporated into the design and con- 
struction of this building are a number of 
good ideas, including ways of displaying 
merchandise. It will be observed, from the 
illustration of the exterior, that the front 
of the building is of face brick, while the 
side-walls are covered with different colored 
asbestos shingles. Thus a customer may 
readily note the effects obtained by use of 
these materials. 

The inside walls and ceiling are covered 
with various kinds of wall panels. A view 
here presented shows sections of the two 
walls and a portion of the ceiling covered 





with different types of panels—products of 
the U. S. Gypsum Co. 

Associated with Mr. Beebe are two of his 

grandsons, who assume much of the burden 

of regular operation, 

under the supervision 

of “the chief.” In 

one of the  photo- 

graphs the senior Mr. 





Sections of two walls 
and portion of ceil- 
ing, covered with va- 
rious types of U. S. 
Gypsum Co. wall and 
ie ceiling panels 




















Beebe is seen standing 
in front of the new 
office building with his 
two grandsons, John 
and N. W. Beebe. 








Left to right—E. M. Beebe, John Beebe 
and N. W. Beebe standing in front of 
company's new building 


The town of Hampton, where this live 
retail concern operates, is the county seat 
of Franklin County-—a thriving little city 
of some 3,500 population surrounded by a 
fine farming territory, distinguished for the 
quality of its live stock. 





New building of the Beebe Lumber Co., Hampton, lowa, exterior and interior of which 
demonstrate use of various building materials 
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Modernizing of Small Stores Is Fruitful Field 


Here’s “meat” for the alert building mate- 
rial dealer who is seeking to increase his 


modernizing sales. An analysis of the physi- 
cal condition and appearance of approxi- 
mately eight thousand small and medium- 
sized stores and service establishments in 
23 selected cities of the United States has 
revealed that over half are in need of mod- 
ernization in varying degrees, according to 
“Store Modernization Needs,” a study that 
has just been made available by the Burean 
of Foreign and Domestic Commerce, De- 
partment of Commerce. 

While most of the stores included in the 
analysis are located in the western part of 
the United States, the cities in which the 
information was collected were selected on 
a sampling basis and are, therefore, believed 
to reflect the approximate general conditions 
prevailing in other regions of the country. 
The analysis revealed a generally unsatis- 
factory appearance of store fronts. The most 
frequent recommendations call for the paint- 
ing and refinishing of store exteriors and 
the installing of new or the replacing of 
existing outside signs. Painting or repairing 
of walls and ceilings and the improvement of 
store lighting are recorded as the greatest 
interior needs. 

“The object of the study is to present, 


on the basis of a limited sample, an analysis 
of the actual physical condition and appear- 
ance of small and medium-sized stores and 
service establishments with appropriate 
recommendations for improvement,” Alexan- 
der V. Dye, director Bureau of Foreign and 
Domestic Commerce, said in commenting 
upon the analysis. He further said: 


“Although retailers in greater numbers 
than ever are recognizing that moderniza- 
tion of their establishments is a good invest- 
ment, the analysis of store needs which has 
just been completed clearly reveals that 
existing opportunities for the modernization 
of retail stores in the United States are 
great.” 


“Modernization of the many retail estab- 
lishments now in need of reconditioning not 
only would act as a stimulant to general 
industry and employment but would result 
in increased sales and profits through the 
attraction of additional customers to the 
establishments so improved. 

“Modernization is a business proposition 
which every retailer must consider carefully 
if he is to retain a strong competitive posi- 
tion in his community.” 

In order to assist merchants, as well as 
material dealers, architects, or others, to 
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Here’s a clever way to “point up” the message “Build a Home of Your 
Own,” which the Collier Lumber Co., Colorado Springs, Colo., has lettered 
across the end of its shed. The AMERICAN LUMBERMAN representative 
thought it well worth a camera shot, so here it is. The ground on which 





the shed is located slopes away, a little below the sidewalk level; so the 
company built a platform, supported by 4x4 posts, and put thereon an at- 
tractive miniature model house, backed up against the exterior wall of the 
shed, right smack in the middle of the slogan “Build a Home of Your 
Own.” The force of the appeal is manifest from the accompanying illus- 
Many passers-by notice and comment on this display. 














plan store modernization projects, a 10-page 
check-list is reproduced in the report. It 
lists practically all of the features in a store 
which might be considered subject to physi- 
cal improvement, either as to appearance 
or efficiency. For each item listed in the 
check list a number of possible faults are 
listed for the guidance of the store owner or 
other interested person. 

Observations deal with the exterior gen- 
eral impressions of the store, outside signs, 
display windows, entrances, as well as the 
interior general impression. The presence 
or absence of specified facilities and features 
is also noted—such as outside electric or 
neon signs, steps at entrance; observations 
as to possibility of constructing ramps to do 
away with steps; public telephonés, tele- 
phone booths, wash rooms, mechanical 
refrigeration, machine equipment, cash 
registers, computing scales, lighted cases, 
modern fixtures, and structural obstacles. 

A discussion is included on the various 
phases of modernization from a merchandis- 
ing point of view, and the technique of the 
study is discussed in such a manner as to 
guide others in conducting similar surveys. 

Titled “Store Modernization Needs,” and 
identified as Market Research Series No. 8, 
the study is the result of a co-operative effort 
of the Federal Housing Administration and 
the Bureau of Foreign and Domestic Com- 
merce. Copies may be had at 10 cents each 
upon application to the Bureau of Foreign 
and Domestic Commerce, Washington, D. C. 





Sends Small Cash Customers 
Into Yard for Purchases 


In handling small cash sales the Fox- 
Woodsum Lumber Co., Pasadena, Calif., has 
profited by having customers go to the yard 
for their purchases, before paying. It was 
found that when a customer came first to 
the office, said he wanted a certain thing, 
and paid for it before going out into the 
yard to get the merchandise, orders often 
had to be changed. That is, after going to 
the yard and looking around, the customer 
often would change his mind and take some- 
thing at a different price than that of the 
article originally specified. This meant 
making a refund or putting through a sec- 
ond cash sale, as the case might be. Time 
was wasted and bookkeeping efficiency re- 
duced. 

Now when a customer comes in the office 
the clerk first quotes him the prices and then 
suggests that he go out into the yard and 
get the merchandise before paying for it. 
To avoid a lengthy explanation of the sys- 
tem, the office man simply says, “If you'll 
just step across into the yard I'll ring fot 
a man over there to wait on you.” The 
vard man instructs the customer to come 
back to the office to pay for his purchase. 
The yard is so arranged that there is no 
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danger of a person failing to come back to 

the office to pay his bill. A bell and buzzer 

system between the office and the yard saves 

time for clerks and customer by letting the 

former know when someone is coming over. 
—_—_—_—_—_—_— 


Emphasizing the Phone Number 


A huge painted telephone on front of the 
main storage shed of the Hayward Lumber 
& Investment Co., Bakersfield, Calif., has 
helped more than any other one thing to 
impress both firm name and telephone num- 
ber on the public mind. Under it appear 
the firm’s easily remembered telephone num- 
bers—‘23 or 24.” On each side of the phone 
are pictured lists of the items carried. 

The management has found emphasiz- 
ing its telephone number one of its most 
important advertising tasks. The sign is 
large enough to be seen for at least a block 
so that everybody visiting that section of 
town is almost sure to see it. 
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Stunt "Picture'' Letter Aids 


Collections 
Lumber dealers can take a collection tip 
from the clever letter Edward H. Ellis, man- 
ager of the Boulder (Colo.) Credit Bureau, 
wrote for a merchant with a long list of de- 
linquent accounts. It ran thus: 


You will recognize this picture of John W. 
Valentine as the man who extended friendly 
credit to you when you needed it. He did not 
haggle about terms, he just took your word 
that you would pay at the end of 30 days. You 
and several hundred others have disappointed 
him, and he has been obliged to ask us to as- 
sist him in collection of this account. I hope 
that you will cut this picture out and paste it 
on your mirror so that you will see it every 
time you look at yourself until the bill is paid 
or at least until fair arrangements are made for 
settlement. 


To the left of the mimeographed message 
was a half-tone cut of the merchant, “look- 
ing into” the letter, in such fashion that the 
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merchant’s eyes seemed literally fixed on the 
reader. The letter concluded: “As you know, 
the unpaid balance is $——, without inter- 
est.” In a postscript date of last payment 
was given. 





Block Letters for Signs 


White block letters and figures, in place 
of ordinary lettered signs, increase the ef- 
fectiveness of nearly every display at the 
Hammond Lumber Co., Pasadena, Calif. 
The block letters and figures are used on 
all sample displays throughout the office. They 
range in size from one and two inches high 
to six inches and more. Made of plaster-of- 
paris, the letters are solid and have a smooth 
surface which will last almost indefinitely if 
they are not dropped and broken. They are 
cast in rubber molds. In the molds, so that 
the nails are cast in the letters, are set two 
nails which are used in fastening the letters 
to whatever surface they will appear on. A 





New Yard Building Embodies Many 


Interesting Points 


Recently an AMERICAN LUMBERMAN staff 
representative had the pleasure of visiting 
E. M. Beebe, head of the Beebe. Lumber Co., 
at Hampton, Iowa, who has the distinction 





of being the second oldest lumberman, in 
point of service in the industry, in north- 
western Iowa. He took pride in showing 
the new office and display building that had 
just been completed, replacing one that was 
destroyed by fire. 

Incorporated into the design and con- 
struction of this building are a number of 
good ideas, including ways of displaying 
merchandise. It will be observed, from the 
illustration of the exterior, that the front 
of the building is of face brick, while the 
side-walls are covered with different colored 
asbestos shingles. Thus a customer may 
readily note the effects obtained by use of 
these materials. 

The inside walls and ceiling are covered 
with various kinds of wall panels. A view 
here presented shows sections of the two 
walls and a portion of the ceiling covered 


with different types of panels—products of 
the U. S. Gypsum Co. 

Associated with Mr. Beebe are two of his 
grandsons, who assume much of the burden 
of regular operation, 
under the supervision 
of “the chief.” In 
one of the  photo- 
graphs the senior Mr. 





Sections of two walls 
and portion of ceil- 
ing, covered with va- 
rious types of U. S. 
Gypsum Co. wall and 
ceiling panels 





Beebe is seen standing 
in front of the new 
office building with his 
two grandsons, John 
and N. W. Beebe. 











Left to right—E. M. Beebe, John Beebe 
and N. W. Beebe standing in front of 
company's new building 


The town of Hampton, where this live 
retail concern operates, is the county seat 
of Franklin County-—a thriving little city 
of some 3,500 population surrounded by a 
fine farming territory, distinguished for the 
quality of its live stock. 


Pas - —— — 


New building of the Beebe Lumber Co., Hampton, lowa, exterior and interior of which 
demonstrate use of various building materials 
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building paper background (black) is used 
for each such sign at the Hammond yard. 
The letters are purchased from a_ house 
which makes them commercially. Their cost 
is only six cents for the largest size; less 
for the smaller sizes. 


Mountain Cabin is Good Seller 
for California Yard 


The Homestead Lumber Co., Sacramento, 
Calif., is making a “special” of a mountain 
cabin. An excellent highway leads from the 
city into the vacation regions in the Sier- 








Mountain cabin, con- 
structed as a sales 
display, at yard of 
Homestead Lumber 
Co., Sacramento, 


Calif. 
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ras; to Lake Tahoe and other parts of the 
mountain country popular with summer resi- 
dents. Because of the steady demand for 
special summer homes, the company worked 
out this design and built one on its own 
lot; believing, as has proved true, that those 
interested in such a structure could get a 
better idea from the actual house than from 
drawings or even photographs. 

The house has three rooms and bath on 
the first floor, and a large room that occu- 
pies the entire second floor. The building 
is finished on the outside with log-cabin sid- 
ing and on the inside with knotty pine. The 
bath, containing shower, lavatory and toilet, 
occupies one end of the large’ rear porch. 
The sample house is furnished, to show what 
the finished structure looks like, ready for 
use. 

The company makes a flat price of $370 
for the materials, not including paints or 
stains, furniture or fixtures. Many have 
been purchased. 

The Federal government has shown much 
interest in the house;-for officials believe it 
could be utilized on farms, especially in con- 
nection with resettlement projects. 


Get More Profit, is Advice to 
Retailers 


Lake CHaArLEs, La., Aug. 24.—With the ris- 
ing tide of building activity and resultant ex- 
panded sales of building materials, the retail 
lumberman may well consider the enlargement 
of the markup on lumber as a means of restor- 
ing his capital structure and reviving the back- 
log whereby to survive another business slump, 
declared F. Lisle Peters, president Louisiana 
Retail Lumber and Building Material Dealers’ 
Association. Narrowed margins of the past 
few years should be expanded, and the profit in- 
come increased, he said. 





During the lean years, observed Mr. Peters, 
the retail lumberman saw many a truckload 
roll away from the yard, knowing that the 
return was a definite loss. Many times we 
swapped dollars. Too few times there was 
a profit in sight. In all parts of Louisiana 
building has revived. The conditions under 
which the retail lumberman swapped his good 
dollar for equal or less have changed. A 
change in practice is in order, not alone on 
the dollar swapping, and losing, but it is my 
belief that the lumber dealer should see a 
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definite profit on every load that goes out, 
and, in fact, should seek a profit margin in 
accord with improved business. 

Im advising other retailers to seek a better 
return, Mr. Peters is advocating a practice fol- 
lowed by the Louisiana Western Lumber Co., 
in Lake Charles, of which he has been president 
since control of the firm changed last March. 

The yard, said Mr. Peters, now publishes 
a price-list. When the contractor comes 
around with a bill of materials we turn to 
the list, and if he says he can purchase 
cheaper from another dealer we let the busi- 
ness go. This policy has, in general, been 
adopted by others with a resultant improve- 
ment in the tone of the trade. The contrac- 
tors of nearby communities are encouraged to 
buy their lumber from their local retailer, 





and not look for bargains here under the 
guise of “pick-up business.” 

Since Mr. Peters became the active head of 
the Louisiana Western the stocking of grade- 
marked southern pine has become a policy of the 
yard, and fir timbers for the oil trade are 
stocked. The fir moves by water to the docks 
at Lake Charles and is either trucked or 
switched to the yard. In order to provide stor- 
age space for seasoned fir after it has been 
stacked in the open, the Louisiana Western is 
consolidating and reducing the bins for storing 
its No. 1 grades of pine. 

By reducing the floor space, said Mr. 
Peters, we present the more impressive ap- 
pearance of full bins to customers. We also 
gain greater space for our No. 2 stocks, make 
available bins accommodate special purchases 
of stock when we can anticipate the market 
or effect a desirable purchase, and make 
room for dry fir in order to have it under 
roof when the rainy season arrives. The 
yard has 42,000 square feet of space under 
roof. 

Another feature of the yard is the large 
number of cements carried. Because of the 
oil activity of the Lake Charles region, there 
exists a good market for various types of 
cement. Some operators have special prefer- 
ences in cement, he said, so we stock what- 
ever cements are desired. The yard has 





several doubly insulated cement bins, and 
limit stacks to ten high to prevent “ware- 
house pack.” 3y use of a number of smaller 
bins instead of one large one the cement is 
kept fresh. 


In handling oak flooring, shipments are kept 
separate by the use of paper, particularly when 
originating at different mills, so that there is a 
perfect match on the job. When oak floorings 
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from different mills or shipments are sent to one 
job, the truck draws its load each time from 
the separated stocks, and while this practice 
may result in more trips, the final result is per- 
fect satisfaction on the part of contractor and 
home owner. 

Mr. Peters highly praised the use of end- 
matched, center-matched lumber, which has 
proven popular and is moving well. This comes, 
maximum 8-foot lengths, 24 to the bundle. 

In the change in the firm last; March, Mr. 
Peters, who started 14 years ago as shipping 
clerk, became president; Alfred E. Roberts, 
secretary-treasurer ; and, W. H. Wemyss, Nash- 
ville, Tenn., vice-president. B. M. Musser, who 
sold his interest in the Louisiana Western Lum- 
ber Co., has opened a retail yard under his own 
name. 


"Good Time Is Had by All” 
at Peddlers’ Party 


The group picture on this page shows 
some of those attending the “Peddlers’ 
Party” given recently by the Lieber Lumber 
& Millwork Co., Neenah, Wis., to the sales- 
men who have been calling on it for a 
number of years. Said Mr. Lieber to the 
AMERICAN LUMBERMAN representative: 


“We acted as host to the salesmen from 
whom we have been purchasing the bulk of 
our materials. They met at our office at 
1:30, after which we took them out to the 
Ridgeway Golf Club for eighteen holes of 
golf, and had a dinner afterwards. After 
the dinner, each salesman was permitted to 
try and sell his line of merchandise to one 
other person, and you can imagine how 
much material was really sold. 

“We think that the salesmen on the road 
have a rather tough time, and we felt that 
we should do something to help ease the 
load. If more dealers would give the sales- 
men calling on them just a little more con- 
sideration, possibly they would do the deal- 
ers a lot more good than they have in the 
past. We had a very fine time.” 

The men appearing in the picture are 
identified as follows: 


Top row, left to right: L. B. Von Spach, FHA, 
Milwaukee; Mr. Stavrum, Wisconsin Transfer 
Yard, Oshkosh; Mr. Schellinger, Milwaukee- 
Western Fuel Co., Milwaukee; Henry Steinicker, 
Curtis & Yale Co., Wausau; L. A. Buckman, 
Universal Atlas Co., Chicago; E. C. Wood, Lie- 
ber Lumber & Millwork Co., Neenah, 

Middle row, left to right: Steve Fitzsimmons, 
Standard Varnish Works, Chicago; G, A, Mun- 
dinger, Weyerhaeuser Sales Co., St. Paul; C. L. 
McFaddin, Flintkote Co., Chicago; Otto Lieber, 








Some of those who 

enjoyed the Ped- 

dlers’' Party spon- 

sored by the Lieber 

company. For iden- 

tifications see story 
in this column 





Jr., Lieber Lumber & Millwork Co., Neenah; 
Roy Dean, Central States Lumber Co., Janes- 
ville. 

Front row, left to right: Aksel Jorgensen, 
Lieber Lumber & Millwork Co., Neenah; H. S. 
Potts, Long-Bell Lumber Co., Kansas City; Otto 
Merz, Convertible Door Manufacturing Co., Mil- 
waukee; Max Deitrick, Celotex Co., Chicago; 
Walter Finch, Johns-Manville, Chicago; William 
Klass, Yawkey-Bissell Co., White Lake. 
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Florida Institute Defends Trade 
Information Program 


Responding to complaint of the Federal Trade 
Commission charging illegal trade practices, 
the Florida Building Material Institute (Inc.) 
on July 7 filed a brief with the commission 
In this the Institute states that the rules of 
fair trade practice it adopted were the same 
as the Retail Code, except that there have been 
eliminated those provisions concerning price- 
fixing that would have been in violation of 
existing anti-trust laws. 

The Institute denies that members sell or ship 
outside Florida, although admitting that they 
purchase outside the State, and avers that their 
business is confined within State boundaries. It 
denies that its associate manufacturer and jobber 
members constitute more than a negligible pro- 
portion of those in their business in the United 
States, and that the membership is large or 
influential enough to control the business within 
Florida—hundreds of jobbers from outside the 
State selling within it without conforming to the 
policies of the Institute. And it denies that 
members attempt to exercise such control with 
the purpose of enhancing their volume of trade 
or profit. 


Does Not Interfere with Non-Members 


The Institute was organized, says the brief, 
for the major purpose of cleaning channels of 
distribution and disseminating information to 
its members, but they have not combined or 
conspired together or with others to enforce 
such program. It denies that its members re- 
quire manufacturers and jobbers to distribute 
exclusively through them, the policy of the In- 
stitute being predicated on the theory that these 
suppliers shall dispose of their products through 
the medium of retail outlets regardless of mem- 
bership in the Institute. It denies that it at- 
tempts to make such suppliers refrain from 
selling to non-members, or to prevent non- 
member dealers from purchasing direct from 
such suppliers, or to interfere with suppliers 
in the sale of their products to any dealers be- 
cause they are not Institute members. It em- 
phatically denies that it attempts to compel 
non-member dealers to purchase through mem- 
bers exclusively and upon terms imposed by 
members. It avers that it does not try to 
control purchases, or trade terms of suppliers 
to non-member dealers. It denies that it re- 
quires active or associate members to refrain 
from selling to non-member dealers or to limit 
supplies to members only, and avers that it 
makes no attempt to exercise control over non- 
member dealers, and avers also that neither the 
Institute nor its members have interfered with 
the trade of any dealer because such dealer is 
not a member, for the purpose of restraining 
competition or creating a monopoly, or that the 
Institute was organized for such purposes. The 
brief also denies any attempt to control sales 
to consumers. 


Price-Fixing No Part of Program 


The Institute has never concerned itself with 
price-fixing, says the brief, nor ever devised 
any method of arriving at a sale price, the fact 
being that prices of active members vary from 
8 to 35 percent above carload costs. The In- 
stitute has no plan to restrict employment in 
the construction industries. Its methods do not 
injure non-member competitors in any unfair 
way, does not deprive them of business, nor by 
obstructive methods drive them out of business. 


Supplies Information to Guide Private 
Judgment 


The respondents deny having procured 
promises or agreements with each other to sup- 
port the Institute program, averring that it sub- 
mits to dealers in Florida a schedule of rules 
of fair trade practice and a distribution policy, 
with a membership application which may be 
voluntarily signed. They deny the use of co- 











ercion or boycott to induce others to conform 
to the Institute program, or the holding of meet- 
ings to coerce suppliers to abide by its program, 
but aver that officers and members have used 
their influence to induce Florida dealers to ad- 
here to and comply with the Institute program. 
The Institute admits that it sends out lists of 
active and associate members, but adds that 
these include non-members that comply with 
its rules of fair distribution. 

The Institute’s activities, says the brief in 
conclusion, are confined solely to the dissemina- 
tion of information to its members, majoring 
with the information with regard to those 
wholesalers, jobbers and manufacturers who 
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violate the Distribution Policy. This informa- 
tion, it asserts, is disseminated identically as 
information of a credit company that furnishes 
credit reports to subscribers. The dealer once in 
receipt of the information uses his own judg- 
ment as to his future dealings, identically the 
same as he would with a credit report. 





Sells Big Lot of Spruce for 


Box Veneer 


RAYMOND, WASH., Aug. 22.—Two million 
feet of Willapa Harbor’s finest spruce has 
been sold to a Puyallup (Wash.) package plant 
to be worked into box veneer, according to 
Charles Street, who is logging the timber near 
Menlo, Wash. He already has more than 100,- 
000 feet of spruce in the water at the port dock 
here, and is shipping in more daily by truck. 
The timber is rafted here, then loaded out of 
the water to flat cars by the port, for rail 
shipment to Puyallup. 


Modernization Loans Show Pre- 
dicted Heavy Building Has Begun 


Observer Forecasts Great 
Building Revival 


Loncview, WaASsH., Aug. 22.—Prediction 
that the United States is on the verge of a 
great building revival was made at the 28th 
annual convention of the Washington State 
Savings and Loan League here Monday by 
F. W. Catlett, member of the Federal Home 
Loan Bank Board, who flew here from Wash- 
ington, D. C., to address the League meeting. 

He said that present economic trends assure 
a substantial increase in building activity in 
the immediate future. With this increase, he 
said, would come an even greater field for in- 
vestment of building and loan association assets. 

He warned, however, that commercial banks, 
insurance companies and mutual savings banks 
as well as other financial institutions would soon 
invade the building field as an outlet for idle 
funds, and urged officials of all savings and 
loan groups to be prepared to meet the situation. 


Summary of FHA Moderniza- 


tion Loans to Date 

Wasurncton, D. C., Aug. 24.—Private capi- 
tal backed by the guarantee of the Federal Gov- 
ernment under the terms of the National Hous- 
ing Act, has invested $395,882,687 in the mod- 
ernization and rehabilitation of private property 
from Aug. 1, 1934, through June 30, 1936, ac- 
cording to a breakdown of insured’ loans re- 
leased here today by the Federal Housing Ad- 
ministration. Altogether there are 1,086,423 
loans involved. 

Residential properties account for 917,331 
loans amounting to $278,212,038. Single family 
residential property loans insured by the Fed- 
eral Housing Administration number 708,403 
with a total value of $211,180,696. Multiple 
residential property loans number 208,928 with 
a total value of $67,031,342. 

The average loan is $364. 39. The figures in- 
volve all loans made by private banking and 
lending agencies and insured under terms of 
Title I of the National Housing Act from Aug. 
1, 1934, through June 30, 1936. 

Retail store and service trades loans number 
80,163 for a total value of $55,719,417. In this 
classification retail stores represent the largest 
individual group of borrowers. Stores account 
for 28,553 loans, amounting to $24,089,487. 

In classifying the major improvements made 
with modernization credit funds, 54.8 percent of 
the dollar volume, or $216,968,345, went for 





structural alterations and repairs, while 45.2 per- 
cent, or $178,914,342, went for the purchase and 
installation of machinery and equipment. 


The types of property improved, the number 
of loans and the dollar volume in each classifica- 
tion are: 


Single family residential—708,403 loans, 
total $211,180,696; multiple residential—208,- 
928 loans, tota] $67,031,342; retail store and 
service trades—80,163 loans, total $55,719,417; 
commercial other than retail—14,431 loans, 
total $16,621,644; farm property—39,943 loans, 
total $14,930,297; industrial—6,529 loans, total 
$14,859,074; institutional—4,224 loans, total 
$3,351,139; unclassified property—23,802 loans, 
total $12,189,078. 


Residence Construction Costs 


Following are index numbers of construction 
costs (based on 1926-9 average as 100), com- 
piled by E. H. Boeckh & Associates (Inc.), 
Cincinnati, Ohio, covering residences, frame 


and brick: 1926-29 1934 1935 Aug. 
Area Ave. Ave. Avge. 1936 


Atlanta— Frame. 82.7 70.6 68.4 67.1 
Brick... 87.0 76.8 72.4 74.1 
Baltimore— Frame.107.2 83.8 80.0 81.9 
Brick..112.0 89.1 85.5 87.1 
Boston— Frame.116.3 94.4 91.2 88.8 
Brick..120.3 101.1 97.6 95.5 
Chicago— Frame.109.2 93.4 91.5 98.5 
Brick..114.2 99.2 97.9 104.1 
Cincinnati— Frame.100.5 87.6 86.4 86.9 
Brick..105.0 93.1 92.3 91.3 
Cleveland— Frame.107.2 89.6 87.6 96.0 
Brick..113.4 97.0 94.5 102.8 
Dallas— Frame.112.8 86.2 82.8 81.9 
Brick..115.8 91.6 88.9 87.7 
Detroit— Frame.103.3 82.5 78.1 82.4 
Brick..108.4 86.6 83.4 89.5 
Minneapolis— Frame. 92.8 87.0 82.7 92.8 
Brick... 98.2 94.0 88.6 98.4 
New Orleans— Frame. 93.3 76.5 76.2 73.6 
Brick.. 96.3 81.5 81.3 79.2 
New York— Frame.133.3 98.3 92.2 98.4 
Brick..138.4 104.5 92.5 104.0 
Philadelphia— Frame.100.3 84.8 85.4 89.0 
Brick..107.6 91.0 91.9 96.4 
Pittsburgh— Frame.113.3 83.7 84.1 96.7 
Brick..118.8 91.1 90.5 105.2 
St. Louls— Frame.118.6 97.6 91.6 90.9 
Brick..121.1 105.5 99.7 99.2 
San Francisco— Frame. 87.7 85.0 84.1 87.8 
Brick.. 93.7 93.2 91.6 98.3 
Seattle— Frame. 84.5 78.2 81.1 79.5 
Brick.. 92.2 86.5 88.6 86.2 





Buys 50-Million Foot Tract 


PortLANp Ore., Aug. 24.—The Herron Log- 
ging Co., of this city, has taken over the Manis- 
tee Realty Co. tract of fir timber, containing 50- 
million feet, back of Clatskanie, in the lower 
Columbia River district, and within the next two 
weeks will begin logging. Eighty thousand feet 
will be taken out daily on a fleet of five trucks, 
that will dump the logs in the Clatskanie River. 
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Big Yard in Good-Sized City 


Has Developed Various Special Lines That Bring 


The Hawkeye Lumber & Coal Co. op- 
erates at Cedar Rapids, Iowa, a big yard 
that handles the general run of building- 
material trade, such as originates in a 
city of its size (about 56,000 population). 
In addition to this business, this company 
has a special interest in developing those 
specialties which can be handled without 
too much investment in special stock or 
equipment. 

The company is developing a special 
line of trade which has grown up without 
attracting much attention from retail 
lumbermen. This line is show-window 
settings and backgrounds for mercantile 
displays. 

Window dressing is of course not so 
new, and has developed into a highly pro- 
fessionalized occupation. Many a lumber 
retailer gets a new respect for the skill 
and technic of the window dresser when 
he himself begins putting together win- 
dow displays for his own yard. 

3ut if window decoration is not a new 
art, it has many new materials with which 
to work. Our own industry has devel- 
oped a wide selection of wallboards and 
plywoods and mouldings which are ready 
to the decorator’s hand. He can find any- 
thing he wants; ranging from oriental 
hardwoods, used in permanent paneling, 
to the multitude of pressed boards which 
are inexpensive enough to be used in tem- 
porary displays and yet have interesting 
textures and colors. Not the least im- 
portant factor in using these pressed 


Display demonstrating installation of in- 
sulation, in office of Hawkeye company 


Business, Give Prestige, and Round Out Service 









boards is the mouldings with which to 
cover joints. An ingenious window dec- 
orator finds it possible so to lay out these 
backgrounds that the mouldings, covered 
with metal foil, making a gilt or silver 
finish, will in themselves create an at- 
tractive pattern. 

O. T. Barry, president and treasurer 
of the Hawkeye company, and D. S. 
Barry, vice-president and secretary, dis- 
covered that many concerns, usually lo- 
cated in distant cities, cater to this decor- 





This rack, made in the Hawkeye's own 
shop, has proved an effective "salesman" 
for dowels 


ating trade and keep the window dressers 
constantly circularized about materials. 
Lacking a local supply, the dressers were 
buying most materials from _ these 
sources. The Barrys found that they al- 
ready carried much of the needed stock, 
including panel moulds for permanent 
work. They made necessary additions 
to stocks of such things as foil mould- 
ings. They are in a position to do special 
work in their electrically driven planing 
mill. All that was necessary was a rea- 
sonable amount of advertising. They 
send special announcements and lists to 
display managers in the city, doing this 
regularly. Their stock, being right at 
hand, and their capacity for offering spe- 
cial millwork and manufacturing service 
are bringing them an increasing volume 
of this business. 

The Iowa Railway & Light Corpora- 
tion has an attractive down-town store 
where it sells all kinds of household elec- 
trical equipment. Recently the light peo- 
ple have made extensive laboratory in- 
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Small sample showing use of panel mould- 
ings in turning corners 


vestigations in household illumination and 
have developed lamps of enormously in- 
creased efficiency. The local store wished 
to make a special display of these lamps. 
So with the assistance of the Hawkeye 
people, and using their materials, the 
store put a special background in the 
front corner of the store for a brilliant 
display of these lamps. The managers 
say this has attracted more attention, and 
been more effective, than any other dis- 
play that has been tried. 

A down-town department store has en- 
listed the Hawkeye service in remodeling 
all its show cases. The Barrys obtained 
for this store the needed oriental wood, 
which is being glued over the original and 
rather commonplace wood of the cases. 

These are but some random instances 
of an extensive business the Hawkeye 
concern is doing in the window and in- 
terior-display field. 

The engineering knowledge and the 
planing-mill equipment of these lumber- 
men recently secured for them an un- 
usual order. Quaker Oats is the largest 
corporation in Cedar Rapids; a company 
with a world-wide reputation. There is 
serious danger of fire in milling oats ; and 
some time ago this great company devised 
the plan of running the grinders in an 
atmosphere of carbon dioxide. This is 
an inert gas which has no effect upon the 
oats and which of course will not burn. 
This gas is recovered from the smoke of 
the power plant; and to capture it the 
smoke is sent through a special washer 
consisting of a large vertical cylinder, 
lined with 4x4s set in mastic. Inside the 
cylinder are cross-grids of wood, consist- 
ing of strips about a quarter-inch thick 
and some six inches wide, set on edge 
about half an inch apart. The lower edge 
of each strip must be fluted so that the 
water which is sprayed into the cylinder 
and which drips down through the grids 
will not run to one end before dripping 
off. Each grid is set at right angles to 
the one below it. 

Without adding any new equipment to 
the mill, the Hawkeye people built this 
washer: and now they discover that 

while there is no extensive demand for 
such appliances there is a certain limited 
market. They have other similar orders 
in view. 

This company makes a point of having 
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all kinds of special information, samples 
and buying connections so that it can fur- 
nish practically any materials and devices 
that might be called for in connection with 
building operations. Not long ago it sold 
a quite large order for closet equipment ; 
special rods, garment brackets, shoe racks 
and the like. This order, which amounted 
to a considerable sum of money, was sold 
from illustrated lists. The company has 
samples of veneers and foreign woods. 
And, what is quite as much to the point, 
it has much information about these 
items; how to use and apply them, as 
well as where they may be bought. 

It has various small displays, showing 
how wallboard mouldings are used on 
corners and to connect sheets and cover 
joints. It handles stainless steel snap-on 
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mouldings for permanent work; and it 
sends out sample cards, made up in its 
own shop, of foil mouldings with prices 
by the foot indicated. 

It is important to remember that all 
these things are in the nature of sidelines. 
The company continues to operate as a 
general lumber yard; and these other 
things are added as extras and are so 
handled. The skill and knowledge of the 
3arrys are quite as important as the 
extra stock. But it has become apparent 
that this display trade is a continuing 
thing which will doubtless gain in impor- 
tance and so’ in volume of the materials 
needed. Such a trade fits in well with 
the lumber business ; provided the knowl- 
edge of this highly specialized trade is 
added to the stock of material. 
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“Probably every lumber retailer has 
some specialties,’ O. T. Barry remarked. 
“We think it is important to develop such 
things. If they are properly handled 
they supplement the regular trade without 
adding much if any to overhead. Of 
course they bring in a reasonable profit. 
This display business was right here, with 
no other local concern making any effort 
to supply it. Our regular profit, added 
to these lines, still made it possible to 
sell to local merchants at favorable prices ; 
and the fact that we have the materials 
ready for delivery gave us an additional 
advantage. We're glad to see displays 
emphasized, for it adds to the attractive- 
ness of the city and undoubtedly helps 
sell goods. Our company likes the idea, 
and plans to continue it.” 





Does Good Job of 
MODERNIZING 


EarLE, ArkK., Aug. 24.—The Wallin- 
Dickey & Rich Lumber Co. has this month 
completed extensive improvements to its re- 
tail plant here, which give it a just claim to 
being one of the most modern, attractive and 
well-arranged building material merchandis- 
ing establishments to be found anywhere in 
this part of the country. And it may add to 
the interest of these improvements to know 
that, according to statement of Jack W. 
Rich, secretary-treasurer and general man- 
ager, the company was inspired to do this by 
articles and pictures printed in the AMERI- 
CAN LUMBERMAN telling of other dealers 
improving their yards. “You are perform- 
ing a real service to the industry by con- 
tinually placing before its members such 
material,” added Mr. Rich. 

The yard has been practically rebuilt, the 
old sheds and offices being almost entirely 
dismantled and replaced with new structures 
and new materials. The accompanying pho- 
tographs will give a good idea of the present 
yard front, showing the new shed and office. 
The building is 100 feet wide across the 
front, and extends back 150 feet. The office 
is 20x40 feet, and the sales and show room, 
a portion of which is shown in one of the 
pictures, is 20x80 feet. 

The Wallin-Dickey & Rich Lumber Co. 
was established in 1927, through purchase 
of the Arkmo Lumber Co. yards at Earle 
and Parkin, Ark., and the building of a new 
yard at West Memphis, Ark. Three yards 








Showing front part 
of the paint sales 
room of Wallin- 
Dickey & Rich Lum- 
ber Co., Earle, Ark. 





are now operated on the extreme edge of 
eastern Arkansas, on the Mississippi River, 
with headquarters at Earle, where “Jack” 
Rich has the active management of the 
chain. Luther Wallin is president of the 
retail concern, but is not active therein, be- 
ing engaged in operating a large band-mill 
at Earle, cutting hardwood and cypress. B. 
G. Dickey, vice president, is a banker and 
cotton-gin operator, at Earle. Thus it will 
be seen that the company’s operations are 
in the center of the Arkansas Delta, and it 
is a leader in sales to the large cotton farm- 
ers of this territory, which is strictly a cot- 
ton-growing section. 

It is interesting to know that the three 
vards have been highly successful in the pro- 
motion of both modernization and new home 
construction in their territories, under Titles 


ans | 





Front of new shed and office building of Wallin-Dickey & Rich Lumber Co., Earle, Ark. 
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I and II of the National Housing Act. Mr. 
Rich thinks that the NHA has been the best 
break for dealers ever recorded in the retail 
building material business, and he goes so 
far as to express the opinion that if it had 
been inaugurated four years earlier there 
would have been no depression. He says 
that there is no unemployment among any 
class of people in this section of Arkansas, 
and that business conditions are 100 percent 
better now than two years ago, as regards 
the retail building material business. Actual 
sales, he stated, are more than double the 
volume recorded for same period of 1935. 

{[Nore—In a box appearing on page 18 
of this issue will be found a statement by 
Mr. Rich of special interest to all retailers. 
—EpITor. | 





Designs for Outdoor Furniture 


Frequent inquiries have been made for a 
suitable book of plans for outdoor furniture, 
and there has not been much material to meet 
that demand. A little book has recently ap- 
peared which adequately answers the need. It 
is “Furnishing the Home Grounds,” by Ken F. 
Shepardson, an instructor in industrial arts. It 
contains 45 pages of detailed plans and instruc- 
tions for the making of garden and porch furni- 
ture, fences, swings, flower boxes, pergolas and 
the like. The designs are artistic and some of 
them novel. All can easily be made by the home 
craftsman with the aid of the complete specifi- 
cations and simple instructions. The little 
book sells for the modest price of 80 cents and 
may be obtained from the AMERICAN LuM- 
BERMAN. 
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HERE AND THERE IN SOUTHLAND 


From His Rolling Sanctum the Managing Editor Transmits 
Random Observations on Southern Operations and Conditions 


(By A. L. FORD] 


Exizazetu Ciry, N. C.—Here in this enterprising North Caro- 
lina city is located one of the old, well known and popular concerns 
manufacturing the famous North Carolina pine which, in early 
days, comprised the material from which were constructed many of 
the fine old colonial homes, numbers of which are standing today, 
as handsome and as permanent looking as the day they were built. 
The Foreman-Blades Lumber Co. has long been noted for the fine 
quality of its timber and of the lumber manufactured therefrom. 
This company has served the trade satisfactorily for many years 
and still has as its customers many buyers who began supplying 
their lumber needs from this company in the early days of its his- 
tory. In line with its policy of rendering the very best service 
possible to the trade the Foreman-Blades Lumber Co. recently 
leased what is known as the Grasselli Wharf property in East 
Boston, Mass., and has opened a big distributing yard from which 
dealers and wood using industries in adjacent territory may supply 
their lumber needs promptly and in just the quantities desired. 
H. C. Foreman, after seeing the departure of a barge loaded with 
stock for the new yard, left for Boston to superintend the opening 
of this new distributing yard, which will be in charge of W. C. 
Rodney, the company’s district manager at Boston. The Foreman- 
Blades Lumber Co. operates distributing yards at Baltimore, Phila- 
delphia, Elizabeth, N. J., Brooklyn, N. Y., and Boston. From these 
yards dealers secure needed stocks of North Carolina pine, cypress 
and hardwoods, high grade kiln dried flooring, ceiling, finish, mold- 
ings, trim—in fact, anything in the line of lumber sold through a 
retail yard. L. C. Blades makes frequent trips to Eastern and 
Atlantic Coast centers, contacting the trade and giving assistance 
and encouragement to the sales representatives. 


STATELY HOMES OF OLD SOUTH 


As one travels through Virginia and the Carolinas, in particular, 
he will see many examples of the longevity and beauty of North 
Carolina pine as a building material, as it was from this material 
that so many of the homes of the early days were built. In fact, 
this representative of the AMERICAN LUMBERMAN had the pleasure 
of visiting a home in Virginia, built of North Carolina pine more 
than 200 years ago and looking as stately and beautiful as if it 
had only recently been completed. J. W. Foreman (“Wesley,” as 
he is familiarly known to his host of friends) believes that too little 
is being said about the beauty and utility of North Carolina pine. 
There is still an abundance of this virgin timber available, although 
the number of concerns engaged in its manufacture has dwindled 
as the years have gone by. In addition to being a thorough lum- 
berman, Mr. Foreman is an enthusiastic farmer and the Foreman 
dairy farms are known far and wide. 

Mr. Foreman’s many friends have been delighted to learn of the 
rapid recovery of Mrs. Foreman from a serious illness with which 
she was attacked as the family were en route by automobile to 
Seattle, Wash., where Mr. Foreman had planned to attend the 
meeting of directors of the National Lumber Manufacturers’ Asso- 
ciation, of which he is a member. Taking advantage of this oppor- 
tunity to give his family a delightful vacation, Mr. Foreman had 
arranged to attend the meeting and then, with his family, spend 
some time seeing the Northwest wonderland, but the trip was inter- 
rupted by Mrs. Foreman’s illness, necessitating an operation in a 
Winchester, Ky., hospital. 

J. W. Foreman and L. C. Blades are well known names in the 
lumber industry and were prominently identified with the old North 
Carolina Pine Association all during that organization’s long and 
useful career. Mr. Blades also is a frequent attendant at the annual 
meetings of the National-American Wholesale Lumber Association, 
and is a familiar figure to lumber dealers of the North Atlantic 
Coast territory through his frequent visits in that section. Through 
its five big distributing yards, kept constantly supplied with stocks 
of North Carolina pine, cypress and hardwoods, the Foreman- 
Blades Lumber Co. has built up a fine reputation for service to 
the dealers and for the excellent quality of its products. 


ASHEVILLE, N. C.—Here, there and everywhere you see them— 
tourists and people on vacations. America certainly is on wheels 
this year. Asheville, always a popular resort, is having the biggest 
tourist business in its history this year, and automobiles are “com- 
ing ‘round the mountain” in droves. Asheville is the home of an 
old and honored name in the lumber industry, the Gennett Lumber 
Co. Having disposed of the greater part of its remaining timber 
last year to the Government to be added to the U. S. Forest Reserve, 
this company now is operating on a much smaller scale than for- 
merly, but it is still making and selling good lumber. Always 
interested in civic affairs, Andrew Gennett, although partially in- 
capacitated as the result of a severe illness, still maintains that 
interest, as evidenced by the fact that he is president of the Cham- 
ber of Commerce, actively identified with the Civitan Club, and 
with church and other organizations. In the halcyon days of the 
old Appalachian Logging Congress Mr. Gennett was prominently 
identified with it and was always interested in trying to develop 
among those engaged in forestry activities a genuine appreciation 
of just what could be accomplished through practical forestry. 

Here in Asheville a new lumber enterprise recently has been 
brought into being that promises to play a rather important part 
in the lumber industry in this section. This is the Morris-Taylor 
Lumber Co., headed by George Morris, of the Wachovia Bank & 
Trust Co., to whom is given the credit by citizens of this city for 
having made it possible for that institution to weather the storm 
that beset banking enterprises in the dark days of the late bank 
panic. As one of his friends remarked: “George Morris is prob- 
ably the only man in the country that could have kept the bank 
going during those parlous times, but he did it, and the bank never 
closed its doors.” Mr. Morris recently purchased a fine tract of 
virgin timber, estimated to contain approximately 400,000,000 feet 
and with Granville Taylor organized the Morris-Taylor Lumber 
Co., with Mr. Taylor in charge of operations. A number of small 
mills have been placed in operation in the timber and a concentra- 
tion yard and remanufacturing plant established at West Union, 
S. C. Mr. Morris, in addition to being an outstanding banker, is 
a successful retail lumber dealer, having operated retail yards for 
the past 36 years. The Morris-Austin Lumber Co., of Asheville, 
is one of the outstanding retail lumber and building material con- 
cerns in this section. 


WHERE TOBACCO IS KING 


Winston-SALEmM, N. C.—While tobacco is the magic word that 
makes the wheels hum in this city and in others in North Carolina, 
the lumber industry also plays an important part in “making. the 
wheels go round.” At the head of a well known lumber concern 
here, the W. M. Storey Lumber Co., is a native of Evanston, IIl., 
that cultured city on the fringe of Chicago. While a native of 
Illinois, W. M. Storey has been down here so long that he feels 
as though he really “belonged.” While Mr. Storey for a long time 
has been at the head of an enterprising prosperous lumber company, 
his interests have been varied and include a furniture plant in North 
Carolina and oil wells in Texas. This lumber journalist, whose 
native heath is Texas, but who for twenty-three years has called 
Illinois his home, has not had a more pleasant visit anywhere than 
with this transplanted northerner, who has found opportunities in 
the South and who has succeeded in making himself a part of one 
of the hustling industrial sections of this highly developed Southern 
State. As one comes into Winston-Salem he realizes that he is 
approaching a tobacco center, for the pungent odor of tobacco is 
in the air, as the hum of industry rises from the great tobacco and 
cigarette plants, and as great truck loads of tobacco pass through 
the streets en route to the warehouses or to these plants. It is to- 
bacco marketing time in the Carolinas and as one drives along the 
highways he sees hundreds and hundreds of small buildings from 
the flues of which smoke is pouring. These are the tobacco curing 
houses on the farms. The tobacco markets have opened most suc- 
cessfully and prices are ranging higher than those of last year and 
are quite satisfactory to the farmers. Lumber plants are doing a 
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good business supplying material for tobacco hogsheads and for 
the numerous other purposes for which wood finds a use in this 


great industry. 
HAS HELPED MAKE HISTORY 


PiscAH Forest, N. C.—Driving along the mountain highway, 
one may see smoke from an industrial plant off to one side, hidden 
by the woods, and unless one is particularly interested he may pass 
right on by a lumber operation that has helped to make history 
in this section—the Carr Lumber Co. For more than twenty-three 
years this company has operated here, cutting timber from the 
famous Biltmore Forest. This company long has been known for 
its famous “Biltmore” flooring and “Biltmore” hardwoods. The 
fine texture of the timber and the painstaking care shown in its 
manufacture have made “Biltmore” flooring popular with dealers, 
architects and builders wherever it has been sold and used. W. W. 
Croushorn, secretary-treasurer and general manager of the com- 
pany, who has been with the organization ever since Louis Carr 
bought the timber, organized the company and established this 
plant at Pisgah Forest, takes pardonable pride in the splendid repu- 
tation gained by the products it turns out. The company is now 
operating a single band mill, a flooring unit, dry kiln and planing 
mill, and in addition to “Biltmore” oak flooring, is supplying to 
the trade “Biltmore” hardwoods in a general line, including oak, 
poplar and chestnut. This latter wood, by the way, has almost 
passed out of the lumber picture, owing to the ravages of the blight, 
but the Carr Lumber Co. still has some unusually fine chestnut 
available to the trade. In addition to being a fine operator and a 
good executive, Mr. Croushorn has a warm, pleasing personality 
that just can’t help but make friends for him and his company. 
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MUCH HOME BUILDING UNDER WAY 


RaLeicuH, N. C.—Driving through Virginia and the Carolinas 
as this wandering scribe has been doing for the past few weeks, 
one is impressed with the amount of home building that is under 
way, with the excellent appearance of crops in most sections, and 
with the general appearance of happiness and well-being. It’s quite 
an interesting game to drive along and make wagers with one’s 
self as to whether the next town or village will have any new 
houses under construction. As you approach or leave these com- 
munities you begin to look for these new houses—and invariably 
they are found. For days of rather steady driving this game was 
continued and in not a single instance did the negative wager win. 
They are building in this country, everything from a very modest 
little home to rather pretentious mansions. A somewhat serious 
problem has arisen, however, in the fact there has developed a 
rather acute scarcity of building mechanics. This shortage is re- 
ported generally and, in some cases, it is retarding the building 
program. In Raleigh recently a group of business men was called 
together to consider methods of meeting an acute housing shortage 
that has arisen there, declared to be “the worst Raleigh has faced.” 
In calling the meeting the secretary of the Chamber of Commerce 
said: “The growth and progress of Raleigh are vitally affected and 
retarded by the housing shortage. People who come here to engage 
in business or have secured employment here face an almost impos- 
sible problem to find some place to live and appear greatly discour- 
aged.” Well, Raleigh business men, including the lumber and 
building material dealers, are alert and active and they have set 
their minds to the task of supplying homes for the present and 
prospective citizens. 





Pacific Northwest Plywood Shippers 
Complete Export Warehouse 


Tacoma, WaAsH., Aug. 22.—The product of  Co., 
sixteen Pacific Northwest plywood plants is 
now being shipped to world markets through a 
new warehouse recently completed on Port of 
Tacoma property here, according to Axel H. 
Oxholm, managing director of the Pacific For- 


Wheeler, 


of Olympia, Wash. ; 
Aberdeen, Wash.; 
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PACIFIC FOREST INDUSTRIES 
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Sixteen Pacific Northwest plywood plants have combined to organize Pacific Forest Industries, 
which will ship its export product to foreign markets throughout the world from the above 
central warehouse just completed at Tacoma, Wash. 


est Industries, marketing organization for the Wash. ; 
plywood manufacturers. 

_In the past, the company has made shipments 
direct from the individual plants to more than 
lorty foreign countries. Hereafter the product of 
all of these plants will be gathered here, and 
sorted, graded and packed before being loaded 
on ocean freighters. 


Hoquiam, 


Plywood Corp., 
Seattle, Wash. ; 


Osgood Sales Corp., 
Manufacturing Co, and Peterman Manufactur- 
ing Co., all of Tacoma; Washington Veneer Co., 
Capitol Plywood Co., and Olympia Veneer Co., . : . 
‘Abevdean Perweed Ca. of Trades Industries of the United Kingdom, 


Harbor Plywood Corp., of 


Henry 
Co., of McCleary, Wash.; 
& Veneer Co., of Vancouver, Wash. ; 
Manufacturing Co., of Everett, Wash. ; Aircraft 
and Elliott Bay Mill Co., of 
M and M Plywood Corp., and 
Plylock Corp., of Portland, Ore. 


arranged in connection with exports of B. C. 
lumber to the British market. The conference 
continued the next morning, and following a 
luncheon the British timbermen were escorted 
over the plant of the Canada Western Lum- 
ber Co. at Fraser Mills, which is the largest 
in the British Empire. 

During their stay in B. C. the party also 
visited several mills on Vancouver Island, and 
several logging operations. 


E. B. Monkhouse, president of the Timber 


Buffelen 


headed the party. Other members included A. 
M. McVey, general secretary Timber Trades 


Federation; H. Sinclair Buckland, Lamp 
g Bros., timber importers, Liverpool; C. B. 
Gabriel, Jr., Gabriel Wade & English, timber 


merchants, London; H. Melliar-Smith, Mel- 
liar-Smith & Co., London; Harold Lees, Lamb 
Bros. (Ltd.), Liverpool; Mrs. Hemingway, di- 
rector Scentlebury & Hemingway (Ltd.), Lon- 
don; J. W. Taylor, Page & Taylor, timber 
and door importers, Preston, Lancashire; and 
E. H. D. Boulton, technical director Timber 
Development Association of the United King- 
dom. R. Douglas Roe, B, C. timber com- 
missioner in Great Britain, is also traveling 
with the party. 





Canadian Lumbermen Attend 
Laboratory Courses 


MonTrEAL, Que., Aug. 24.—Representatives 
of the Canadian lumber industry gathered here 
in force for the second annual four-day course of 
lectures and laboratory demonstrations in mod- 
ern lumber manufacturing and treating practices 
held at the Forest Products Laboratories of the 
Dominion Forest Service. That this course has 
met with unqualified approval from the lumber 
industry is indicated by the fact that registration 


McCleary Timber 
Vancouver Plywood 
Robinson 





Mr. Oxholm believes that this new warehouse 
Plan will stabilize the plywood industry in the 
Pacific Northwest. He pointed out that by 
grading the plywood here, it will be possible 
lor the company to ship a standard product 
and maintain its quality. Fiber containers will 
be used in shipping the plywood, and the com- 
pany will carry sufficient stock in the warehouse 
to fill emergency orders at any time. 

The new warehouse is 113 by 300 feet and has 
35,000 square feet of floor space kept clear by 
use of trusses constructed with split-ring con- 
nectors. More than 12,000 of these connectors 


of applicants was double that for the first course 


English Lumber Representatives in 2935. 


on Tour of Canada 


Vancouver, B. C., Aug. 
members of a party of 35 business represen- 
tatives from England recently arrived in Van- 
couver during a business tour of Canada. This 
party of 14, which constituted the timber sec- 
tion of the delegation, was met by the B. C. 
Lumber Manufacturers’ 
Vancouver Board of Trade. 


Specialists in wood utilization on the staff of 
the Laboratories demonstrated the results of con- 
tinued research and the practical application of the 
information thus gained. The subjects included 
wood structure and physical characteristics; va- 
rious wood preservative treatments ; wood decay 
and preventive measures; drying to a required 
moisture content for specific uses; the various 
systems of artificial drying; methods of testing 
floor joists, beams, columns etc.; discriminatory 
measures in the-.revision of municipal building 


24.—Fourteen 


Association and the 
Shortly after ar- 


Were used in building the warehouse. 
Companies combined under Pacific Forest In- 
dustries include: Oregon-Washington Plywood 


rival they were guests of the B. C. lumbermen 
at a luncheon in the Hotel Vancouver, and then 
were taken to a conference which had been 


codes, and the importance of properly selected 
timbers and lumber to avoid such legal measures 
as restrict the use of wood in buildings. 
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Couldn't Hope for Much New Building 
in Its Stable Local Market, So It -- 
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PUSHES REMODELING AND KEEPS BUSY 


-- Farm Women Found Excellent Prospects 
for Modern Kitchen Cabinets 


The sale of kitchen modernization is 
essentially the sale of kitchen cabinets. 
The best approach to any prospect is em- 
phasis on the beauty and utility of well 
constructed, attractive and conveniently 
placed cabinets. These are the opinions 
of E, S. Knull, manager of the Murphy 
Lumber Co. yard at Urbana, Ohio. The 
sale of kitchen modernizing is one of the 
principal elements in an inclusive and in- 
telligently planned merchandising pro- 
gram conducted by the company. 


WOMEN THINK OF CABINETS FIRST 


“We do a big business in this line,” said 
Mr. Knull, ‘and our experience has taught 





us that a woman who is interested in a 
new kitchen is thinking primarily in 
terms of cabinets. In those rare instances 
where at the outset the amount of money 
available is not sufficient to do a complete 
job, we find almost invariably that cab- 
inets get the first call. Other items are 
required to wait until later, and are 
looked upon as additional equipment, sup- 
plementary to the main issue. There are 
few cases like this, since most women can 
find a way to finance the complete job, 
but, knowing the general attitude, we 
work the cabinet angle as the chief point 
of interest.” 


PRESENTING A COLORED PICTURE 


The cabinets used by the company are 
manufactured by the Curtis Companies 
(Inc.), which, according to Mr. Knull, 
have made attractive visual presentations 
of layouts to prospects a very simple mat- 
ter. An accompanying illustration shows 
a presentation typical of the kind made by 
one of Mr. Knull’s sons for all prospects. 
The Curtis company has available a book 
containing nothing but illustrations in 
color, all drawn to a one-twelfth scale, 
of cabinets, refrigerators, stoves, sinks, 
windows and doors of various kinds and 
other items included in the modern 
kitchen. Each figure is plainly lettered 





This photograph 
shows a kitchen 
modernizing job re- 
cently completed by 
the Murphy Lumber 
Co. Most of the 
business comes from 
farmers, whom the 
company from time 
to time invites to 
entertainments 








This single large 
building houses all 
the activities of the 
Murphy Lumber 
Co., Urbana, Ohio, 





to show the overall dimensions including 
the depth, and all Curtis products carry 
the functional name and the identifying 
catalog number. This is in effect a vol- 





ume of clip sheets. All that is necessary, 
after taking the measurements of the pros- 
pect’s kitchen, is to lay out the areas on a 
piece of white cardboard, determine the 
layout, clip the necessary illustrations 
from the book, and paste them in place. 
The result is a neat, visual presentation 
of exactly what is proposed. 


MOSTLY FARM HOME REMODELING 


Urbana has a poulation of 7,500, a fig- 
ure which has not varied appreciably in 


This is a sample of the sales presentation to prospects for kitchen remodeling, and 
is made by pasting together colored clip-sheet pictures of kitchen units that fit 
the space, each picture having the purpose of the unit and its size designated 
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nearly a quarter century. 
thirteen miles north of Springfield, and is 
the natural market for farmers in a pros- 
perous hog raising and dairy country. The 
stability of the population contributes to 
an almost total absence of new house con- 
struction, the only homes built being oc- 
casional replacements. The Murphy com- 
pany’s market, therefore, is a modest vol- 
ume of remodeling inside the corporate 
limits of the town, and a large amount of 
remodeling and repair work on the farms 
included in a radius of eight or nine miles. 
Most of the company’s business is with 
farmers, and the yard is located near the 
edge of town on the main highway lead- 
ing in from the west. 


A WIDE LINE OF MATERIALS 


Knowing the nature of its market, and 
predicting, with what proved to be ac- 
curate foresight, the developments of the 
future, the company began as early as 
1922 to accumulate and establish lines 
supplementary to its principal stock—lum- 
ber. At present the company sells prac- 
tically all classes of building material other 
than those handled and installed by what 
are commonly called the mechanical 
trades. A thoroughly modern, depart- 
mentized display and sales room occupies 
a central position in the front of the single 
large building that houses, completely 
under one roof, all of the activities of 
the firm. The entire rear wall, about 35 
feet long and approximately ten feet high, 
contains shelves fully stocked with paint 
and varnish. Another wall nearly the 
same size has a large display of builders’ 
hardware in cases. In a wing behind this 
wall is a stock of glass and equipment for 
cutting and glazing. Complete lines of 
asbestos and asphalt siding and roofing, 
insulation, screening, fencing, brushes, 
kitchen cabinets, wall and floor tile, 
weatherstripping, nails, screws and staples 
are on display. A type of table is used 


Hold this at right angles to preceding 
page to see both sides of kitchen as cus- 
tomer sees it in original hinged presentation 
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that permits the storage, on a shelf under- 
neath, of the materials on display above. 

Lumber is stored in the conventional 
manner, with dimension stock on the 
lower racks, and boards and slower-mov- 
ing items above Near the rear of the 
building are stored brick, cement, lime, 
sand and drain tile. A cement block plant 
occupies one section of the floor. A large 
mill is housed in one wing of the building, 
and recently it has been going at full ca- 
pacity all day and on till nine or ten 
o'clock each night. 


NO SLACK SEASON—TIMES 
ADVERTISING 


“An important advantage of a multiple- 
line business like this,’ said Mr. Knull, 
“aside from the fact that it enables us to 
supply every customer need, is that by 
seasonal timing of our newspaper adver- 
tising which we use on an average of 
twice a week, we are able to eliminate 
the peaks and valleys in business volume 
which so often are distressing factors in 
the conduct of a retail lumber yard. With 
slumps and peaks eliminated, we can keep 
a steady force of twelve men going all 
the time. Only occasionally is it neces- 
sary to take on two or three more to help 
with the unloading of heavy shipments.” 

In answer to a question about keeping 
stock records, Mr. Knull replied that he 
had never felt the need for a perpetual in- 
ventory. 


RECORDS DON'T INVOLVE RED TAPE 


“Such a record would require at least 
one more bookkeeper,” continued Mr. 
Knull. “I find that long experience and 
a close watch on the business is the most 
reliable and least expensive way of keep- 
ing track of stock. I can’t tell you a 
rule for it or define a procedure. It is 
like walking. The average man can move 
his legs and feet to stop, start and turn 
around without being conscious of exactly 
what movements are taking place. We 
know that we move our stocks, and are 
never caught short-handed, and the only 
reason I can assign is that we know how 
to handle this business.” 

The use of direct mail and personal 
contact by one salesman who is on the 
road contacting farm trade all the time are 
profitable business getters. From time to 
time, with no regular schedule, farmers 
are invited in for entertainment, food 
and to view new materials and new ap- 
plications. 





Veneer Plant Resumes Under 
New Owner 


RAYMOND, WAsH., Aug. 22.—After many 
months of idleness, operations were resumed 
Wednesday at Willapa Harbor’s only veneer 
plant. The factory, located here, is now owned 
and operated by a new corporation, the Har- 
bor Veneer Co. Officers of the new company 
include Plas Hensler, South Bend, president, 
and Adolph Pedersen, Raymond, secretary- 
treasurer. L. C. Hunt, South Bend, is plant 
superintendent. Temporarily, Mr. Pedersen is 
conducting the company’s business affairs from 
the Hart-Wood mill office in Raymond. 


eM alot YEA 
FOR SHEATHIIIG 
ROOF BOARDS 
Ny a fe BOLO) 


VERY house that's being built 

needs Sheathing, Roof Boards, 
Sub-flooring, Cement Forms, etc. 
Every house bill gives you an oppor- 
tunity for Roofer Profits. 
Don't overlook the farm market for 
Roofers—for homes, barns, poultry 
and hog houses, granaries, dairy 
houses, implement sheds, etc. 


Roofers can be furnished dipped to 
prevent stain, air or kiln dried. Many 
of these producers can also supply 
Long Leaf Decking and other lumber 
items. Roofers are supplied S45, 
S2S&CM or Shiplap in 34” or 25/32” 


on special order. 
Roofers made by these responsible 


manufacturers are dependable in 
every way—and you can. order 
through your wholesaler. 


The King Lumber Co. 


Roofers and Kiln Dried Finish 
Cuthbert, Ga. 


Leon Clancy Company 


- Careful manufacture and prompt shipments 
Pavo, Ga. 


Johns -Carroll Lumber Co. 


Can supply Lignasan dipped stock 


Hurtsboro, Ala. 


Jones Lumber Company 
K D Shortieaf Finish, Boards and Dimension 
Donalsonville, Ga. 


King & Thurston, 


Short Leaf Roofers--Long Leaf Decking 
Thomaston, Ga. 


Jeffreys-McElrath Mfg. Co. 


Mfrs. Roofers, Lumber and Box Shooks 
Macon, Ga. 


Mills Lumber Co. of Ga., Inc. 


Mfrs. Pine Lumber-- Roofers a Specialty 
Acworth, Ga. 


H. Dixon Smith, Inc. 


Roofers from “‘ The Wood Universal” 
Columbus, Ga. 


Bell Lumber Company 


Manufacturers High Grade Roofers 
Richland, Ga. 


| 


| 
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Inland Empire Mill Strike Near 
Settlement 


SpoKANE, WaAsSH., Aug. 22.—The strikes in 
Spokane seem nearer settlement. After arbitra- 
tion and still additional discussion, employees of 
the White Pine Sash Co. have returned to 
work, voting to take chances on collecting 45 
cents an hour wages, as was provided by an 
arbitration board, rather than accept an alterna- 
tive offered by Henry Klopp, president of the 
company. The company had offered to pay 45 
cents an hour until Oct. 1, 42% cents from Oct. 
1 to Jan. 1, and 45 cents thereafter if business 
warranted. Crowley Millwork Co., Keystone 
Frame & Manufacturing, Exchange Lumber 
Co., and Western Pine have all been picketed 
and there have been minor flare-ups of violence, 
but at present the only plant still closed is the 
Western Pine. 


Lumberjacks Call Off Their Strike 


Following a reign of martial law since Aug. 
3, and various developments that included the 
deportation of several IWW leaders from the 
strike ‘area, an Associated Press dispatch from 
Pierce, Idaho, dated Aug. 20, says that the 
strike in that district is ended, and that lumber- 
jacks are looking forward to returning to work 
in Potlatch Forests (Inc.), and independent 
logging camps throughout north central Idaho. 
The report states that the group at the Pierce 
headquarters of the strikers voted to return to 
work on a basis of four of their original six 
demands being met by C. L. Billings, general 
manager of Potlatch Forests (Inc.), and that 
couriers were sent to all camps to spread the 
word that “the strike is over.” The demands 


that are understood to have been met are: 
Cleaner camps, free meals for “rustlers”; and 
no discrimination against men active in the 


union, The company declined to grant a wage 
increase to $5 a day minimum for day workers, 
and $25 a month for salaried workers, and 
eight hours’ work from camp to camp, accord- 
ing to the report. 





Four Tacoma Furniture Plants 
Closed by Strike 


Tacoma, WaAsH., Aug. 22.—Four Tacoma 
furniture factories were closed today as a result 
of labor differences this week between the manu- 
facturers and their employees. Spokesmen for 
the striking employees said the difficulty arose 
over failure to arrive at a contract agreement 
after the previous contract had expired a month 
ago. The strike action was unexpected, em- 
ployers said; they declared it was contrary to 
an understanding that no walk-out would be 
ordered pending further negotiations. 

The Buffelen Lumber & Manufacturing Co. 
resumed operations Thursday after being down 
one day over labor difficulties. Operations 
were resumed when members of the Sawmill & 
Timber Workers’ Union returned to work, pass- 
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ing through a thin picket line maintained by the 
Tacoma Engineers’ Union No. 606. The engi- 
neers had declared the Buffelen plant unfair be- 
cause of refusing to dismiss an engineer who 
had been expelled from the union. After in- 
vestigation, officials of the Sawmill & Timber 
Workers Union said the picket line was unwar- 
ranted and illegal and ordered the men to re- 
turn to work. 





Loggers Reset Clocks to Avoid 
Heat, Fire Hazard 


SHELTON, WAsH., Aug. 22.—Mason County 
loggers have worked out a special schedule of 
hours to lessen the danger of forest fires during 
unusually dry weather that has prevailed for 
several weeks. They have set their clocks four 
hours ahead, and have been starting work at 
4 a, m. daily. In this way, according to Simp- 
son Logging Co. officials, they avoid working 
during the late afternoon when the fire hazard 
is highest. Both logging company officials 
and camp employes approve the plan, for in 
addition to avoiding the greatest periods of fire 
hazard, the men don’t have to work during the 
hottest times of day, have long afternoons for 
rest and, this year, for the first time, did not 
have an enforced mid-summer vacation when 
the camps usually close down during the sea- 
son of greatest fire danger. 





Receive Grants for Study of 
Sustained-Yield Forestry 


PHILADELPHIA, Pa., Aug. 24.—The Carl 
Schurz Memorial Foundation announces that 
the following men have been awarded fellow- 
ships to continue the study of forestry on a 
sustained-yield basis, as carried on in forests 
in Germany, Austria and other German-speak- 
ing sections of central Europe: 

F. A. Sricox, chief of Forest Service, United 
States Department of Agriculture, Washington, 
ma €. 

CHRISTOPHER E. RACHForRD, assistant chief of 
Forest Service, United States Department of 
Agriculture, Washington, D. C. ; 

FRANK KENNETT, Kennett Company, Conway, 
N. H. 

Tom GILL, secretary Charles Lathrop Pack 
Forest Education Board, Washington, D. C. 

JoHN Woops, National Lumber Manufac- 
turers Association, Washington, D. C. 

Ovip BuTLER, executive secretary American 
Forestry Association, Washington, D. C. 

Greorce F. JEwetTrT, manager Potlatch Forests 
(Inec.), Coeur D’Alene, Idaho. 

E. L. KurtnH, vice-president, Angelina County 
Lumber Co., Keltys, Tex. 

JULIAN F. McGowIn, secretary W. T. Smith 
Lumber Co., Chapman, Alabama. 


Most of the men will sail on the S. S. Ham- 
burg, Aug. 27, in time to attend the Second In- 
ternational Forestry Congress in Budapest, 
Sept. 10 to 14. 











Long Distance Phones: 
TAYLOR 0248. 4214, 4215 


Branch Offiecs: 


Washington, D.C. 
| Parsons, W. Va. 





CIRCULAR MILLS AND YARD— 





“2 THE TOLEDO GUARANTY CORPORATION 


— MANUFACTURERS — 
WEST VIRGINIA HARDWOODS 
HEMLOCK- WHITE PINE- SPRUCE 
“FROM THE HEART OF THE ALLEGHENISS” 


WASHINGTON, D. C. 





CABLE ADDRESS 





LUMBERMAN 





**TOGCO" 
Universal Lumber Code 


We can kiln dry and 
surface in transit. 
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Two New Hardwood Band 
Mills Constructed 


BALTIMoRE, Mp., Aug. 24.—With one mill 
producing for the last two weeks or longer and 
another, of about the same capacity, now run- 
ning almost regularly, the hardwood firm of 
Richard P. Baer & Co., this city, is having a 
daily cut of 50,000 to 60,000 feet more of hard- 
woods to distribute. The firm recently entered 
into an arrangement with Coppersmith & Co., 
of Elizabeth City, N. C., under which it aided 
in the construction of frame bandsaws at that 
place and at Weldon, N. C., each having a 
capacity of 25,000 to 30,000 feet a day. Cop- 
persmith & Co. are looking after the produc- 
tion, and R. P. Baer & Co. attend to the dis- 
tribution. The lumber is taken over on a 
fixed price basis. Thhe timber is obtained from 
the Dismal Swamp and the Roanoke River bot- 
toms, and consists of fine grades of oak, ash, 
maple and sycamore, with other species also 
available. The supply of logs will probably 

*suffice to carry on manufacturing for four or 
five years, and further stands may become avail- 
able. The lumber is dipped according to the 
Dowicide process. All of the white oak lum- 
ber turned out, being especially tough fibred, is 
intended for export, with a receptive market 
assured. Other woods are expected to go largely 
to the furniture factories at High Point and 
elsewhere. Richard P. Baer & Co. have ex- 
perienced such an active demand for their lum- 
ber that in additioin to the two North Caro- 
lina plants, the mill at Bogalusa, La., is being 
run full tilt, the product being shipped out as 
fast as it can be prepared for the market. Not 
since the boom in 1928 and 1929 has the demand 
been so active. The operations at Weldon and 
Elizabeth City are under the direction of 
Michael S. Baer, Jr., and those at Bogalusa 
under Albert O. Thayer, who was recently sta- 
tioned at Elizabeth City, where an office is being 
maintained. 


Forest Products Found Only 
Profitable Cargo 


San Francisco, CAuir., Aug, 22.—The Cham- 
berlin Steamship Co. (Ltd.), shipping affiliate 
of the W. R. Chamberlin & Co., wholesale lum- 
ber, San Francisco, Calif., has been authorized 
by the California State Railroad Commission to 
suspend, until June 2, 1937, its intrastate car- 
riage of all cargo save “lumber and forest prod- 
ucts.” The company had found that the car- 
riage of all other cargo was without profit under 
present conditions. It is hoped that within the 
year conditions will permit renewal of the com- 
plete service. The ships ply between Eureka, 
San Francisco and Los Angeles. 











Split Redwood for Shingles in 
Active Demand 


San Francisco, Cauir., Aug. 22.—The split- 
redwood business in the vicinity of Eureka, 
Calif., is now rapidly reviving, with new mills 
and camps opening as the demand for shingles, 
shakes, ties and grapestakes shows healthy 
growth. 

A short time ago only one or two shingle 
mills were operating; now there are many, and 
others are planned for. Southern Humboldt 
County timber is reputed to be very high grade 
for splitting because of the fine rift. 

Among the new operators in the split busi- 
ness are: Granberg & Alquist at Falk; George 
Pedracini, Peter Capes and Emil Wirta in the 
Garberville district; A. Nelson at Bull Creek; 
Otto Clark, Alto Rabaconi, Ben Sutherland, 
James Aldrich, R. Wilson and Joe Gusmeroli 
at Thorn; Percy Brown, Dr. Chas. Falk and 
Chas. Panaletti at Salmon Creek. 

Lumber dealers in the Los Angeles district 
are said to be equipping for the use of split 
shingles in carload lots. The new shingle bolts 
will be resawn diagonally when they arrive in 
that market. 
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§ ching only through established 
channels of distribution, Keasbey & Mattison 
Company offers you a complete line of Asbestos 
Building Materials that are priced right and sold 
right. More than 60 years of pioneering in the 
development of building and insulation prod- 
ucts is behind the K & M Line, assuring you 


of materials specialized for every requirement. 


best i in asbestat COMPANY amater, Penna. 
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KEASBEY g MATTISON 


The K & M Line is complete: 


Asbestos Roofing and Siding Shingles 

in various styles, sizes and colors 
Asbestos Heat Insulating Board 
Asbestos Flexible Wallboard 


Asbestos Decorative Wallboard 


Asbestos-Cement Structural Board and 
Sheathing 


Amroc (Mineral Wool) Insulations 
for the home 
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What the Associations Are 
Planning and Doing 


COMING CONVENTIONS 


Sept. 9-1l—American Forestry Association, Eagles 
Mere, Pa. Annual (held jointly with Pennsyl- 
vania Forestry Association). 


Sept. 10—Shipping Board hearing on application of 
intercoastal steamship lines for advance in 
rate, at 45 Broadway, New York City. 

Sept. 11.—Buffalo Lumber Exchange, Sturgeon 
Point, Ontario. Fall outing. 

Sept. 17—West Side Hardwood Club, Pine Bluff, 
Ark. 


Sept. 17-18—National Hardwood Lumber Associa- 


som, Hotel New Yorker, New York City. An- 
nual. 


Sept. 17-18—National Wholesale Lumber Distribut- 
ing Yards Association, Hotel New Yorker, New 
York City. Annual. 


Sept °2——-Southeastern Hardwood Manufacturers’ 
Club, Hotel Mayflower, Jacksonville. 

Oct. 7-10—Pacific Logging Congress, Eureka, Calif. 
Annual. 


Jan, 19-20—Canadian Lumbermen’s Association, 
Mount Royal Hotel, Montreal, Que. Annual. 





Hardwood Convention Program 
Briefly Outlined 


Plans for the most unique and interesting 
convention ever held by the National Hardwood 
Lumber Association are nearing completion, ac- 
cording to advance announcement from the as- 
sociation headquarters in Chicago. The conven- 
tion will be held in the Hotel New Yorker, 
New York City, Sept. 17-18. The guest speakers 
will include men nationally recognized as busi- 
ness leaders, such as George H. Houston, pres- 
ident of the Baldwin Locomotive Works; Merle 
Thorpe, Washington, D. C., editor “Nation’s 
Business”; Dr. Willard L. Thorp, director of 
Economic Research of Dun & Bradstreet (Inc.), 
whose subject will be “Competition and Eco- 
nomic Disorder.” In addition leading lumber- 
men from every section and branch of the hard- 
wood industry will contribute to the discussion 
of the subject uppermost in all minds, “Trade 
Development and Improved Sales Methods.” 

The entertainment features guarantee that 
there will not be a dull moment for either mem- 
bers or their ladies. The host committee of 
metropolitan members, led by Chairman Frank 
A. Niles, has prepared a program which will 
do full justice to the hospitality of the New 
Yorkers on the occasion of the first NHLA con- 
vention ever held in the metropolis. 

By special invitation of Ichabod T. Williams 
& Sons, the lumbermen will be taken by pri- 
vate bus to Carteret, N. J., to inspect their big 
plant and yards. 
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"All Wyoming" Dealers' Midsum- 
mer Conference Is Held 


Casper, Wyo., Aug. 24.—A_ meeting of 
Wyoming lumber and building materials deal- 
ers held here on Aug. 15 was well attended, 
considering that it was the first of its kind, and 
that many were unable to be present because of 
vacations in their organizations. The fact that 
most of the dealers in attendance traveled from 
seventy-five to two hundred miles each way 
speaks well for the interest shown by Wyom- 
ing dealers in association meetings. : 

President G. C. Rowell and Secretary Allan 
T. Flint, of the Mountain States Lumber Deal- 
ers’ Association, were present at the meeting, 
arrangements for which were in charge of Vice 
President Oscar Rohlff, of Casper, in co-opera- 
tion with the other Casper dealers. There were 
no set speeches and the time was taken up 
almost entirely by roundtable discussions, par- 
ticipated in by all present. Mr. Rowell spoke 
of activities of the association, urging the deal- 
ers to take full advantage of the numerous serv- 
ices available and asking for any suggestions as 
to others that might be desirable. Secretary 
Flint called attention to the latest service of- 


fered, a credit and collection service, available 
to all members at very moderate cost. It was 
brought out that the dealers who had used this 
service are its warmest supporters. 

President Rowell expressed his appreciation 
of the loyalty of the Wyoming dealers to the 
association, stating that Wyoming had the larg- 
est percentage of membership in proportion to 
the number of dealers of any of the States in 
the area embraced by the organization. It 
was his hope, he said, that this would prove to 
be the first of a series of midsummer Wyoming 
meetings to be held annually. 





Revived Association Plans for 
Broadened Activities 


LAKE CHar_es, La., Aug. 24.—Establishment 
of the Louisiana Retail Lumber and Building 
Material Dealers’ Association on a firm, active 
basis with a full-time secretary is being effected, 
according to F. Lisle Peters, president of that 
organization, who stated that $2,000 is available 
for use in initiating a program designed to make 
the association of readily determinable value to 
members of the trade. 

At a meeting held in Alexandria, La., said 
Mr. Peters, directors and officers of the asso- 





Did You 
Read It? 


“An editorial entitled ‘Some 
Thoughts on Hand-Picking Your 
Customers,’ in the AMERICAN LuM- 
BERMAN of Aug. 15 (page 20), is 
so meaty that we are quoting it in 
full for the benefit of those who 
may not be readers of that journal. 
Incidentally, the AMERICAN LuM- 
BERMAN affords excellent reading 
for the members of our trade.” 


From current monthly bulletin of 


VircintiA LUMBER AND BUILDING 
SuppLy DEALERS’ ASSOCIATION, 
Richmond, Va. 





ciation pledged personally to produce $1,500 
to be utilized in the initial work of setting 
the organization on the road toward its 
rightful place. A determination was reached 
that a full-time secretary be employed, pref- 
erably one who has had actual experience 
in the retail field in the State and who, be- 
eause of his background, not only could 
readily grasp and reflect the viewpoints of 
the Association membership, but in carrying 
out the work along the lines laid down by 
the directors could meet any trade factor 
on a firm footing in the adjustment of dif- 
ferences. 

In the movement to advance the Louisiana 
Association to an active basis comparable to 
similar organizations elsewhere, Mr. Peters 
further said, the thought is held by the di- 
rectors and officers that to do effective work 
an organization must be properly financed. 
Then, with a full-time, efficient secretary, 
and with active backing of officers, directors 
and general membership, our association can 
so function that the retail building material 
dealers will find the payment of dues a good 
investment. While no determination has 
been reached as to the scale of dues, the 
opinion is held that the funds raised must 
be adequate to carry on the work properly. 
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It is a good investment to pay well for the 
service that a real organization can render, 
whereas the payment of a nominal sum to 
maintain an association on an inadequate 
basis is not an investment. The retail build- 
ing dealers should either have a strong, 
active and well financed organization or none 
at all, Mr. Peters declared. 


It is understood from Mr. Peters that the se- 
lection of a secretary will be effected at an early 
date, and that his first duties will include the 
making of a personal call on every retail yard 
in Louisiana. 


New Ontario Lumber and Timber 
Association Appoints Secretary- 
Manager 


Toronto, Ont., Aug. 24.—The Lumber & 
Timber Association of Ontario, which was or- 
ganized by manufacturers, wholesalers and re- 
tailers in the Province, is already building up a 
representative membership list and receiving 
encouraging support. The association has se- 
lected as secretary-manager, W. Harvey Greene, 
a registered professional engineer, and he has 
been installed in office quarters at 1508 Metro- 
politan Building, 44 Victoria Street, Toronto, 
telephone Adelaide 1731. 

W. Harvey Greene is a Toronto man, a 
graduate of Jarvis Collegiate Institute, and the 
University of Toronto. He spent one year in 
the Western States, as resident engineer on ir- 
rigation and railway construction. Subsequently, 
he was in charge of water supply investigations 
for the Dominion Government in Alberta and 
Saskatchewan. In 1912, Mr. Greene removed to 
Moose Jaw to become assistant city engineer, 
remaining in the position for four years, and 
then being appointed city engineer, superin- 
tendent of water works, and building inspector, 
which positions he held until 1929. Mr. Greene 
was then appointed head of the engineering staff 
of the Canada Creosoting Co. (Ltd.), Toronto, 
This position he has now resigned in order to 
take up his duties as the secretary-manager of 
the Lumber & Timber Association of Ontario. 
Mr. Greene is a member of the Engineering In- 
stitute of Canada and former chairman of its 
Saskatchewan Division. He is also a member 
of the American Railway Engineering Associa- 
tion and the American Wood Preservers’ As- 
sociation. 








California Trailer Makers Form 
Association 

Los ANGeLEs, Cauir., Aug. 22.—Trailer fac- 
tories are springing up all over Los Angeles, 
and the importance of these shops as users of 
veneered lumber is quite evidently rising rap- 
idly. At various places numbers of these homes 
on wheels are displayed in vacant lots. About 
mid-August the Trail Coach Manufacturers’ As- 
sociation of California was formed here, with a 
membership of twenty-five concerns, and a gala 
trailer coach caravan was arranged to parade 
from Los Angeles to Ventura, Calif., on Aug. 23, 
composed of members and customers. More 
than 100 trailers of California manufacture took 
part. 





Southern Hardwood Directors Plan 
to Meet 


New Or-eans, La., Aug. 24.—Arrangements 
are being made for a meeting of the board of 
directors of Southern Hardwood Producers 
(Inc.). Secretary-manager Ed R. Linn is tak- 
ing a poll to determine whether Memphis or 
New Orleans will be preferred, and whether 
Sept. 10 is a satisfactory date. A meeting of 
the membership is contemplated for some time 
in November. 





FURNITURE manufacturers say that the new 
golden brown, amber or sherry finishes which 
have almost entirely superseded the old fash- 
ioned glossy effects, make articles more service- 
able and enhance the beauty of the wood. These 
modern finishes are scuff proof and can be kept 
looking well with a minimum of effort. 
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Among the Lumbermen’s Clubs 


West Side Club Finds Gum Stocks 
Much Depleted 


Pine Biurr, Ark., Aug. 24.—The West Side 
Hardwood Club held its regular monthly meet- 
ing here Aug. 20. In the absence of President 
P. E. Nichols, the meeting was called to order 
by Vice President S. A, Williams. 

The first order of business was the statistics 
as was compiled by Secretary O. S. Robinson: 

At 19 mills reporting green oak flooring 
stocks totaled 4,020,000 feet, and dry, 2,219,- 
000 feet with orders amounting to 1,300,000 
feet. Orders for other hardwoods totaled 
4,337,000 feet. Total stock of lumber was 
43,248,000 feet; and of logs, 1,175,000 feet. 

Having an idea that sap and black gum, 
plain and quartered, in thicknesses from 4/ 
to 8/4 were very scarce in this immediate ter- 
ritory, on favorable rates to the consuming 
factories in Arkansas, Secretary Robinson 
sent out a questionnaire to various mills and 
the results were startling. For instance, 19 
mills showed a total of 620,000 feet dry 4/4 
FAS plain sap gum; 534,000 feet dry No. 1 
common; 587,000 feet dry No. 2 common, with 
green stocks of these items amounting re- 
spectively to 497,000, 752,000 and 781,000 feet. 
Of 5/ and 6/4 plain and quartered sap gum, 
dry or green, the stock was negligible. 
Stocks of dry 4/4 FAS quartered sap gum 
totaled 477,000 feet; No. 1 common, 33,000 feet; 
No. 2 common, 25,000 feet, with green stocks 
of these items respectively 152,000, 405,000 and 
35,000 feet. Stocks of 8/4 dry quartered sap 
gum totaled 349,000 feet FAS; 477,000 feet 
No. 1 common, and 26,000 feet No. 2 common, 
with green stock at 138,000, 425,000 and 35,000 
feet, respectively. Stocks of 4/4 dry plain black 
gum, of which so much has been used by the 
cut-up plants, amounted to 53,000 feet FAS; 
367,000 feet No. 1 common, and 216,000 feet 
No. 2 common, and green stocks of these 
items amount respectively to 64,000, 162,000 
and 181,000 feet. Of quartered black gum, 
which is also being used heavily, there was 
only 16,000 feet FAS dry, No. 1 or No. 2 
common and green stock amounted to 57,000, 
133,000 and 7,000 feet, respectively. There 
were only two cars of 5/ and 6/4 in dry quar- 
tered black gum, and no green. Stocks of 


8/4 FAS quartered black gum were 96,000 
feet; No. 1 common, 81,000 feet; No. 2 com- 


mon, 9,000 feet, with green stocks given as 
95,000, 230,000 and 12,000 feet, respectively. 

Since the meeting two weeks ago, there has 
been a large quantity of 4/4 common and better 
sap gum sold at prices ranging from $18.50 to 
$20, mill, with FAS bringing $26.50 to $27. 
Common and better 4/4 black gum, as scarce 
as it seems to be, is still selling around the 
a old price of $18 for common and $25 for 
‘AS. 

The next meeting will be held at Pine Bluff 
on Sept. 17. 


—_—_—_—_—_—_—_—_—_— 


Southeast Hardwood Studies Inter- 
and Intra-State Rates 


JACKSONVILLE, FLA., Aug. 24.—A meeting of 
the Southeastern Hardwood Manufacturers’ 
Club in the Hotel Mayflower here Aug. 18 was 
called to order by President N. S. Curtis. It 
was unanimously voted to elect John Rowland, 
secretary-treasurer and manager of the Wilson 
Lumber Co. of Florida, Perry, Fla., to the office 
of director to fill the unexpired term of D. C. 
Wilson, resigned. 

Basil E. Kenney, Sr., a vice president of the 
Associated Industries of Florida and one of 
three members of a committee appointed by 
President Curtis to represent the club at a re- 
cent hearing in Tallahassee to consider means 
of defeating the attempted increase in work- 
men’s compensation insurance rates, presented 
a report. The protestants were allowed time 
to prepare a brief for presentation before a 
decision is reached. Mr. Kenney expressed the 
belief that any increase in compensation insur- 
ance costs would force manufacturers to be- 
come self-insurers. 

J. S. Farish, manager of the Georgia-Florida 
Lumber Traffic Association, reviewed the latest 
developments in regard to action that has been 
taken concerning the carriers Submittal 10338 


and possible revision of rates from the South 
to Official Territory. Mr. Farish stated that he 
still holds the answer of the eastern lines to 
the shippers’ request, for rate revisions from 
the South on a comparable basis with the re- 
cently published transcontinental 78-cent rate, 
as a refusal to allow equal reductions, and that 
when and if reductions are made it will be 
months of awaiting decision of the ICC on 
the re-opened I. & S. Docket 4035, concerning 
percentage of class rates. 

The Lumber Shippers’ Committee, meeting 
in Atlanta Aug. 11, submitted to the carriers, 
group origin points for interstate shipments 
from Alabama, Mississippi, Georgia, and Flor- 
ida—with mileage scales for distances up to 300 
miles and group origin points for shipments 
over that distance. It was agreed that Florida’s 
present intrastate rate scale should be held as 
satisfactory. The rate studies as submitted by 
the shippers committee were offered to the car- 
riers merely as studies, representing the opinion 
of the committee as meeting the demand of 
the Fourth Section order of the ICC. No at- 
tempt is to be made by the Shippers’ Commit- 
tee to offer intrastate proposals until the car- 
riers have replied to the committee’s interstate 
“study.” Those present at the meeting adopted 
a resolution to the effect that they would 
“stand” solidly for the retention of the present 
intrastate rates in Florida. 

Blucher Blair, a past president of the club, 
was selected to represent it at the National 
Hardwood Lumber Association annual meeting 
in New York, Sept. 17-18, to participate in dis- 
cussions on trade developments in reference to 
Southeast hardwoods. 

The next meeting will be held Tuesday, Sept. 
22, at the Hotel Mayflower, Jacksonville. 


Will Consider "Bootleg" Lumber 


BALTIMORE, Mp., Aug. 22.—The Baltimore 
and Washington Lumber Sales Club, of which 
H. A. Crane, of Towson, Baltimore county, is 
president, is making arrangements to resume its 
fall and winter activities, after the summer re- 
cess, on Sept. 14 with a meeting that will prob- 
ably be held in the Stafford Hotel, this city. 
The club will have various matters to consider, 
and is especially concerned with the distribu- 
tion of so-called “bootleg” lumber trucked into 
Washington from Virginia and North Carolina. 
Thjs “bootleg” lumber is often sold without 
regard to cost and has done much to unsettle 
conditions in the national capital. 





New Brunswick Surveys Market, 
Plans Output 


Saint Joun, N. B., Aug. 24.—A group of 
some forty lumbermen of New Brunswick have 
been in conference with F, W. Pirie, minister of 
lands and mines, anent the lumber situation. The 
Presidential election in the United States, and 
the upward price trend in prices of supplies, 
have created an air of uncertainty as to the ex- 
tent of lumbering operations in this Province 
next winter. The Minister assured the opera- 
tors that they need not have fear of any great 
increase in stumpage rates this year; the rate, 
last year, was $2. Some lumbermen express the 
opinion that a total cut of some 200,000,000 
feet, including both saw logs and pulpwood, may 
reasonably be expected. The average of recent 
years has been around 125,000,000 feet. 


Coulee Cofferdam to Use 
Much Timbering 


SPOKANE, WASH., Aug. 22.—For work on 
Grand Coulee dam project, another large lot of 
timber will be used in the building of the mid- 
stream cofferdams and timber cribs. Accord- 
ing to a Bureau of Reclamation engineer, the 
amount of timber will approximate eight ship- 
loads. 
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Arrow Brand 
Tidewater Red Cypress is in every 
sense of the word an “all-purpose” lumber. 


HAT we mean is... 


Because of its uncompromising durability, 
this true species of "The Wood Eternal” is 
preferred for every point where wood meets 
weather. Beautifully designed grain, soft 
texture and paintability make it desirable 
also for interior use. 


Here, then, is lumber that can be efficiently 
employed for almost every portion of the 
home. Here is utility that assures the dealer 
diversified outlet. 

Naturally, with five mill connections, the 
Florida Louisiana Red Cypress Company is 
your most dependable source for trade and 
grade-marked Arrow Brand Cypress. 


FLORIDA LOUISIANA 
RED CYPRESS COMPANY 
Jacksonville ...... Florida 





C. C. DAY 


Band Sawn -- 
Own Manufacture -- 


HARDWOODS oun. Turets 
CYPRESS -- 
YELLOW asss_ 


LEAP KcD FINISH, DIMEN 


Yard Items Treated -- 
* MIXED CARS + 














ABERDEEN, - MISS. 


‘The Lumbermans’ Actuary”, 
Your PROBLEM may be 


Money or Feet 
Shingles or Freight 
Wall Board or Odds 
Areas or Bushels 
Wages or Moulding 


The Actuary will give you the answer, 
quickly and accurately. 


Latest revised edition bound 
in red leather. Postpaid, $10.00 


CHICAGO, ILL. 





431 So. Dearborn St. 




















Is ’ 
wt invitatio" 


For You To Try Our 
GENUINE ‘‘OLD TIME’’ 


NORTH CAROLINA 


PINE 


And to test the unexcelled service we 
offer dealers through our convenient 
distributing yards at Baltimore, Phila- 
delphia, Brooklyn, Boston and Eliza- 
beth, N. J 


Dealers will find it decidedly to their 
advantage to draw from our complete 
stocks at these yards of our famous kiln 
dried 
North Carolina Pine Flooring, 
Ceiling, Finish, Mouldings—Cy- 
press and Hardwoods--In fact 
any and all items sold by retail 
yards. 
We have a long established reputation 
for delivering dependable values and 
prompt satisfying service. Hope you'll 
write us TODAY for further information 
and quotations on your needs. 


Foreman- Braves Lumper Co. 
Elizabeth City, N. C. 




















BIG PROFITS 
LUMBER DEALERS 


in Selling 


The 


PEACOCK 
LINE 


of Wallpapers 
” 


Our new 1937 Line--- 
the largest and finest 
we have ever prod- 
uced --- is now ready. 
Write for SPECIAL PROPOSITION 
for lumber dealers. 


LENNON 


Wall Paper Company 
JOLIET, ILL. 
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Playboys of 


Utah Lumbermen Angle for Trout 
Instead of Orders 


Fish Lake, Utan, Aug. 24.—The midsum- 
mer outing of the Utah Lumber Dealers’ As- 
sociation was held at Skougaard’s Tavern here 
on Aug. 8. It was attended by more than 100 
members of the industry, including manufactur- 
ers, wholesalers, jobbers and retailers, Fish 
Lake, in southern Utah, is one of the most 
delightful places for an outing in the entire 
southern Utah area and famous for its trout. 

The time was entirely devoted to recreation, 
no business being discussed. There was plenty 
of fishing and boating. In the evening the 
annual mid-summer dinner dance of the asso- 
ciation was held. Wives and children were 
taken along by the lumbermen, and one of the 
biggest fish caught during the day, a 12-pound 
trout, was a trophy of the skill of 10-year-old 
Jim Todd, of Salt Lake City. 

The general chairman of the entertainment 
committee was Bert Cromar of Morrison-Mer- 
rill & Co., Salt Lake City. Mel Anderson, 





Jim Todd, Salt Lake City ten-year-old, and 1!2- 
pound trout which he caught 


Salina Lumber Co., Salina; Elliot . Johnson, 
Johnson Lumber Co., Ephraim, and Mack 
Johnson, Tri-State Lumber Co., Richfield, all 
three of whom are in the southern Utah area, 
acted as a local committee on arrangements. 
Others who had a part in arranging the outing 
were President Will Merrell of the Utah Lum- 
ber Dealers’ Association, a Brigham City lum- 
berman; Secretary Ralph W. Todd, of the as- 
sociation, efficient publicity chairman; and Wes 
Anderson, chairman of the executive committee. 





St. Louis Lumbermen Golfers Hold 
Twentieth Meet 


Sr. Louis, Mo., Aug. 24.—One hundred lum- 
bermen and their friends participated in the 
twentieth annual tournament of the St. Louis 
Lumbermen’s Golf Association at the Woodlawn 
Country Club, Aug. 18. The event was spon- 
sored by the Wood Products Institute of 
Greater St. Louis, and the meet was in charge 
of Leonard Perez, president of the St. Louis 
Lumbermen’s Golf Association. Mr. Perez is 
associated with the National Lumber & Creosot- 
ing Co. 

The president’s cup for 36 holes low net was 
won by L. E. Beaumont, of the Upson Prod- 
ucts Co., while the Weber Cup for 36 holes low 
gross was won by Vince Fehlig, of Fehlig Bros. 
Box & Lumber Co., St. Louis. The Steele & 
Hibbard trophy for the least putts in 36 holes 
was won by C. M. Ethal, Fulton Lumber Co., 
Fulton, Mo. The B. F. Edwards cup for lowest 
net 18 holes by a man over 50 was won by Al 
Smith, Granite City Supplv Corp., Granite City, 
Ill. The Barber Asphalt cup for low gross 18 
holes was won by L. E. Clarahan, with the 
Wabash Railway, St. Louis, The Celotex cup 
for low net 18 holes was won by Harry Long, 
Mounds City Lumber Co., St. Louis. The club 
guest cup for the lowest net 36 holes by a player 
not a lumberman was won by M. C. Carpenter, 
United Roofing & Siding Co. The Logan-Long 
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trophy for low gross 36 holes by a player not a 
lumberman was won by George Fencil, Koppers 
Products Co. 

Although the mercury registered 105 degrees 
at midday, no casualties were reported until the 
nineteenth hole. 

Officers of the St. Louis Lumbermen’s Golf 
Association for the ensuing year were elected, 
as follows: 

President—Paul Fehlig, Fehlig Bros. Box 
& Lumber Co. 

Vice president—W. A. Berg, Huttig Sash 
& Door Co. 

Secretary — Harold W. Sparks, Central 
Hardware Co., lumber department. 





Salesmen to Hold Annual Picnic 
and Chicken Dinner 


Detroit, Micu., Aug. 24.—On Sept. 12 the 
Michigan Association of Traveling Lumber, 
Sash & Door Salesmen will again stage what 
has become almost an itstitution—the “Franken- 
muth Picnic.” Dealers, millmen, salesmen and 
their friends gather from all parts of the State 
for this annual get-together. Baseball, horseshoe 
throwing, galloping dominoes, and whatnot, will 
feature the afternoon of sports, beginning at 2 
p. m., at Hubinger’s Grove, one-half mile from 
Frankenmuth on Cass River, famed for its log 
drives when Michigan white pine was king. At 
6:30 the crowd will adjourn to Herman Fish- 
er’s Hotel in Frankenmuth to enjoy one of his 
famous chicken dinners. Frankenmuth is located 
about twenty miles southeast of Saginaw. All 
lumbermen and their friends are invited. 





State Chemurgic Council to 
Study Use of Waste 


ABERDEEN, WASH., Aug. 22.—The initial step 
in a newly-launched program for scientific de- 
velopment of processes to utilize waste timber 
was taken at a meeting here last week of the 
Chemurgic Council, formed to devise ways and 
means for turning various waste products of 
the soil into useful products. 

Dr. Rudolph A. Clemen, former president of 
Whitman College, Walla Walla, Wash., is 
chairman of a committeee named by the State 
rc council to organize a Chemurgic Coun- 
cil. 

According to Dr. H. K. Benson, professor 
of chemistry at the University of Washington 
and recognized as one of America’s outstand- 
ing organic chemists, modern logging and mill- 
ing systems have decreased waste, but he esti- 
mates that an average of only about 320 feet 
of lumber is used for each 1,000 feet of stand- 
ing timber taken from the forest. 

Dr. Benson believes that one of the most in- 
teresting chemurgic developments in the Pa- 
cific Northwest so far is the manufacture of 
artificial stone by combining shredded and de- 
fibered sawmill waste with waste magnesia 
formerly blown out of calciner stacks and sul- 
phuric acid from waste smelter gases. 





Electric Driven Machines Re- 
verse After Power Shutoff 


PortLanb, Ore., Aug. 24.—At Sweet Home, 
Ore., one day last week it became expedient to 
shut off the electric power for a short time. 
Turning it on again, something happened, and 
when the McCready Lumber Co. and the San- 
tiam Lumber Co. plant resumed operations the 
motor driven machinery swung into reverse. At 
the McCready plant the carriage, working back- 
ward, broke before the power could be shut off. 
At the Santiam plant, a shaft was broken. The 
error in the hook-up was quickly discovered 
when reports of the machinery’s strange antics 
poured into the power company’s offices. 
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How Beautiful the World 


How beautiful this world of ours !— 
The country highway, with its flow’rs, 
And filling-stations, hot-dog shacks, 
And taverns in the tamaracks. 


How beautiful the perfect night, 
Where Luna sheds her gentle light, 
While brighter yet the beacon shines 
From divers advertising signs. 


How beautiful this peaceful life, 

That hears no noise and knows no strife, 
Except the cars that whizzing go, 

A lot equipped with radio. 


How beautiful this world indeed, 
If one is deaf, and can not read, 
And crippled so he can not ride, 
And has a house to stay inside. 


We See b’ the Papers 


According to the Republicans, in Washington 
not even the ideas work. 

There is a radio artist named Belcher. We've 
heard about everything else. 


All the farmers seem to have gotten out of 
soaking the rich was a drouth. 
_ We are slow to learn that men are co- 
incidences of events, not causes. 


There are 65,000,000 policy holders in the 
United States. Or is it the bag? 


What we would like to get is a job building 
some of these $20,000 six-room houses. 


Carrying bricks one at a time looks like 
carrying individualism a little too far. 


There will be no tug of war when Roosevelt 
and Landon meet. Not even a Tugwell. 


Still, we think it would be more fun if it were 
John Hamilton and Jim Farley that met. 

Take a look at Europe, and then realize how 
lucky you are to live in this terrible country. 


Anyway, the Iowa farmers will get a chance 
to see a President from a typical country estate. 


Still, would you trust people who think 
rary emeaae puns are funny to pick a Presi- 
dent ? 


California fire rangers have discovered that 
a skunk likes liver. And, we bet, lemon cream 
pie. 

A Morenci (Mich.) couple has 32 descend- 
ants. And they did it without a bit of Federal 
aid. 

_ The trouble with a campaign of education 
. that about all it ever turns up is the lack 
oT it. 

A “Universal Cyclopaedia of Modern Knowl- 
edge” is to be published. Or you can ask some 
kid in college. 

The gentleman who used to write the circus 
posters is now evidently authorizing the movie 
announcements. 

When someone from outside tells the Russian 
people what they ought to do, that’s another 
thing again. 

We are not so sure that the Republicans are 
going to get some people’s votes by offering 
them a job. 

We see by interviews with prominent poli- 


ticians that both candidates are going to carry 
all the States. 


_ It costs 7% cents apiece to move some bricks 
in Indiana. Still, even that is cheaper than 
throwing them, 

We are indebted to Spain for discovering us, 
and, by her present example, helping us to dis- 
cover ourselves. 


Iowa Democrats have nominated John K. Val- 


entine for lieut-gov. Wonder if Nov. 3 will be 
Valentine’s day? 


If P. T. Barnum were alive today he wouldn't 
start a circus. He would start a “movement” 
at 25 cents each. 


We picked the Spanish communists to win, 
but not if some other nation butts in. Then 
everybody will lose. 


And, for that matter, Spain will lose, which- 
ever wins. When she lost was not now, but 
when she went communist. 


Mr. Coolidge’s former house is for rent for 
$60 a month, but it’s the one in Northampton, 
not the one in Washington. 


It would be hard to figure just what the 
rent of the Washington one is, and the worst 
of it is that we all have to pay it. 


At the present writing it looks like the 
drouth conference may have to be postponed 
because of wet grounds. 


Mr. Roosevelt says that writing political 
speeches bores him. Anyway, he doesn’t have 
to listen to them on the radio. 


Only two months more until our quadren- 
nial intelligence test, with a lot of people not 
seeming any intelligenter. 

Other campaigns used to be famous for 
double-crossing; but never has there been one 
with as much finger-crossing. 

Critics of our farm policy should remember 
that the Government can regulate the weather 
just as well as it can anything else. 

The discrimination in food prices that the 
Robinson-Patman bill will prevent is, it seems, 
the discrimination in favor of the poor. 

The Republicans ought to appreciate the fact 
that the Democrats have never been so unkind 
as to refer to it as ragged individualism. 

The last week of November we shall be in 
California. We have one advantage over our 
political friends. We know where we shall be. 

Perhaps the reason Mr. Hoover’s prediction 
about two cars in a garage didn’t come true was 
because nobody bothers about building a garage. 

Communist has been given a $192-a-month 
WPA job. There never was one yet who 
wouldn’t ‘turn capitalist if he got an easy 
chance. 

If a business announced itself like a talking 
picture, we would have also: “Switchboard op- 
erated by Miss Pronounces; errands run by 
Willie Return,” etc. 

The other day we saw a family living in a 
box-car, with their car parked outside. How 
some of our political sob-sisters would have 
cried over that box-car! 

In history, whenever the powers of govern- 
ment have conflicted with the rights of the 
people, one or the other has had to yield; and it 
has always been the powers that had to step 
aside. 


Conditions 


We had a fellow in the camp 

Who never minded cold or damp, 
That is, who never minded weather 
When in the town, the gang together. 
But let it be a time to haul, 

Or swamp, or anything at all, 

If just a raindrop he heard spatter, 
Well, that was quite a different matter. 


For when we labor, when we do 

The heavens must be clear and blue, 
But during joyful intermissions 

We don’t think much about conditions. 
A man can walk a lot of town 

With any weather coming down, 

But how a work-crew it can scatter, 
For that is quite a different matter. 
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‘THE LUMBERMAN POET 


ong Leaf 


This is the Quality Mark of 
the lumber buyer and user. It 
means bright, dry, fresh lumber 
from the finest virgin pine for- 
ests of Louisiana — the Cream 
of the Logs for the Cream of 
Dimension — Timbers that are 
unsurpassed for strength and 
dependability. On your next 
order just specify 


ZIMMERMAN 


LONG LEAF YELLOW PINE 
DIMENSION AND TIMBERS 
Lignasan Treated Lumber 


JABENTILY LUMBER CO. 


ZIMMERMAN. LA. 
LAND & 


BU RRUS LUMBER Co. 


LYNCHBURG, VA. 


Grade-Marked NN. C. PINE 


Grade-Marked 
A SPECIALTY 
Also manufacturers Appalachian Hardwoods 


PLANING MILLS: Blackst . Va., Dillwyn, 
Va., Brookneal, Va., eabere, te . 


























H.E.WEBSTE-R_- 
0S) i=) meteos 


KANSAS CITY, MO. 


CALCASIEU 
YELLOW PINE 


Complete line of kiln dried 
Yard and Shed Stock 





Eased Edge Dimension 


Timbers, chemically treated to 
prevent stain. 














| be DUSTRIA 
LUMBER CO.,Inc. 
ELIZABETH, LOUISIANA 
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Notes On Foreign Trade 


Russia Raised Prices Five Times: 
No Menace 


MorreaL, Que., Aug. 24.—Canada seems des- 
tined to find Britain a good customer for her 
lumber for a long time; meanwhile, Russia, will 
never be the serious threat she once was. These 
words came from E. B. Monkhouse, president 
of the Timber Trade Federation of the United 
Kingdom, who arrived here on the Duchess of 
Bedford. 

Asked about the use of Canadian timber in 
Great Britain, Mr. Monkhouse said: “Canadian 
lumber products are in favor in Great Britain 
and are likely to continue in demand.” 

Mr. Monkhouse said that last year the Soviet 
exported 400,000 standards of timber to Britain, 
Finland actually passed that total with 600,000 
standards. These figures are only approximate. 
Canada exported around 335,000 standards. 
Britain’s total import was 2,000,000 standards. 

“What about the Russian ‘fall’ clause? The 
‘fall’ clause is not likely to be a factor again; 
it is very unlikely it will be introduced. I 
might say that Russia is now marketing her 
timber in the usual way, and has even raised 
her prices five times in the past year. I do not 
think you need worry about Russia.” 





Japanese Cut Ocean Rates 
to Britain on Oak 


BALtIMorRE, Mp., Aug. 24.—Baltimore ex- 
porters of hardwoods haye received information 
from their correspondents in the United King- 
dom that Japanese steamship lines have reduced 
their freight rates on Japanese oak to England 
five pence per cubic foot, which works out at 
$8.50 per thousand feet, and brings the rate 
down to $20 per thousand feet, against $15 from 
the United States. As the distance from Japan 
to the British markets is approximately 7,000 
miles, against 3,000 miles from the United 
States, it can be seen that the reduction cuts 
deeply into the cost at which Japanese oak can 
be laid down in London, or Liverpool, for in- 
stance. When it is considered, further, that 
Japanese oak is of fine texture, though neither so 
wide nor so long as the American oak, it will 
readily be seen that the cut in rates can hardly 
fail to affect seriously the American exports of 
oak to the United Kingdom. The reduction for the 
present is limited to August and September, but 
there can be no certainty that it will not be ex- 
tended. American exporters, consequently, are 
planning to appeal to the Atlantic Freight Con- 
ference and urge a reduction in rates, which, 
uncer the prevailing circumstances, are declared 
to be too high. 

Japanese steamship lines are generally sub- 





sidized by the Government, and it is thought 
that the reduction has been dictated by the im- 
perial authorities as a means of stimulating ex- 
ports of oak in order to increase the home 
revenues and help along the trade balance at a 
time when some other sources of income are 
adversely affected. 





European Timber Export Statis- 
tics for June, 1936 


Vienna, Austria, Aug. 12.—A press sum- 
mary of the official control statistics for June 
of the European Timber Exporters’ Convention, 
which by binding agreement limits the sawn 
timber exports of the signatory countries, has 
been issued by the Comite International du Bois, 
as follows: 





Exports 
Total of Sawn 

Exports and Planed 

(Including Softwoods 

Column 3) (Including 

Country Cubic Boxboard) 

of Origin Meters Standards* 
Ee Pe err 22.603 3.867 
Sweden ........ ...- 847.571 108.479 
NE. ah a nk os ee 1,261.495 163.437 
SS BS Serer. 1,827.310 186.061 
OO error Tee 37.733 4.113 
Be eee ee 113.138 12.278 
TS STO CT CER CTE 42.603 6.396 
ED etc waennence ceed 246.555 27.831 
Czechoslovakia ...... 263.714 8.284 
NS eee 237.164 28.072 
Yugoslavia ........ ’ 96.310 10.173 
RROUMAMIA «oc ccccccce 169.809 24.920 
TOE . vteraneneenes 4,866,005 583.911 


*Official equivalent is 4.672 cubic meters. 


Cubic meter equals 424 board feet, and 
standard equals 1,980 board feet. 





Philippine Mahogany Imports 
Show Large Increase 


Imports of Philippine mahogany and Philip- 
pine hardwoods into the United States, con- 
signed to various ports, according to G. P. 
Purchase, assistant secretary-treasurer of the 
Philippine Mahogany Manufacturers’ Import 
Association (Inc.), totaled as follows for June 
and July, this year: June, 1,981,000 board feet ; 
July, 3,857,000 board feet. Total imports for 
the first seven months of 1936 amounted to 
20,911,000 board feet, three percent of which 
was logs. For the same period last year, im- 


ports amounted to 11,729,000 board feet. For 
the year to date, there is an increase of 77 per- 
cent over the figures for the corresponding 
period in 1935. 
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Furniture Factories Increase 


Employment Ten Percent 


Los ANGELEs, CALiF., Aug. 24.—A 10 percent 
increase in factory employment has been an- 
nounced by many of the manufacturers exhibit- 
ing at the Los Angeles Furniture Mart. The in- 
crease was made necessary, according to exhibi- 
tors, by the heavy sales volume resulting from 
the summer market at the Mart. Manufacturers 
also report heavier sales since the market than 
previously. California buyers, they said, instead 
of waiting for their deliveries of orders placed 
at the market, return to the Mart again, and 
place additional orders. A number of exhibitors 
have added to their factory space since July 1 
and others have put in new machinery to speed 
up production. 





Indian Timber Contract Prices 


Are Reduced 


ABERDEEN, WaASH., Aug. 22.—General re- 
duction contracts affecting more than six hun- 
dred million feet of Indian timber on the Qui- 
nault reservation near here were signed this 
month by Polson Logging Co. officials. Alex 
Polson signed as president of the Ozette Rail- 
way Co., the contracting subsidiary. The deal 
climaxed years of negotiations and altered con- 
tracts originally signed by the Polson interests 
thirteen years ago. The contracts open the way 
for logging the extensive timber stands, al- 
though, under the new provisions, individual 
contracts must be signed with each Indian alot- 
tee upon whose lands the Polson company will 
log. The new prices will be $3 per thousand 
feet for cedar and white pine, $3.25 for spruce 
_ Douglas fir, and $1 for white fir and hem- 
ock. 





Resist Tax on Purchases 
in Other States 


OtymprA, WasH., Aug. 22.—Lumber mill 
operators throughout Washington are awaiting 
with interest the outcome of a suit filed in 
Thurston County superior court here Thursday 
by five lumber mills seeking to compel the State 
tax commission to return $25,000 taxes paid 
under the State 2 percent compensation tax. 
The law in question provided that commodi- 
ties purchased in other States and brought into 
this State shall be subject to a 2 percent tax, 
the same amount as the State retail sales tax. 
The law was designed to prevent persons from 
buying in other States to evade payment of 
the Washington sales tax. The measure has 
already been held invalid by a United States 
district court in another case, now before the 
Supreme Court. 





THE TRACTIVE EFFORT, or the capacity to pull. 
of the average steam locomotive has increased 
44 percent within the past twenty years. 
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The twin ultra-modern houses built by an official of the General Electric Co. with wood are shown above. 
These $10,000 residences are proof of the point made repeatedly by lumbermen that people building 
homes need not turn to substitute construction materials if they want this type of architecture 


Two Ultra-Modern Houses 
Demonstrate Suitability of Wood 


CLEVELAND, OHI10, Aug. 24.—Lumber dealers 
in this thriving metropolis on the shores of 
Lake Erie consider it significant that when T. 
W. Frech, vice president of General Electric 
Co., who has been the guiding hand behind most 
of that company’s activities in the promotion 
of American Homes and a leading exponent 
of the ultra-modern house, built his own home 
recently, he used lumber. Mr. Frech might be 
a double example for the wood industry to 
point to, for he didn’t stop with constructing 
one house. He built two of reverse plans so 
that they face each other across a tiled and 
landscaped court as shown in an accompanying 
picture. One of the residences is a home for 
his own family, while the second is to accom- 
modate frequent guests. Mr. Frech carried his 
unique idea even farther by decorating and fur- 
nishing the twin dwellings alike! 

The houses are in the $10,000 class, and are 
in a residential district of expensive homes. 
As the photographs show, the dwellings are 
two-story and flat-roofed with brick garages. 
The roofs not only are flat, but go a step be- 
yond the ordinary type and drain toward a 
central down-spout which runs through the cen- 
ter of the house. Structurally, they have red 
cedar siding, pine frames, birch interior trim 
and doors, and double floors of select oak. 
They were completely insulated with two 
inches of rock wool in the walls and four 
inches in the ceilings, plus aluminum foil and 
aluminum. building paper. 


This gracious living room is as comfortable in use as it is formally beautiful in appearance. 
the second floor of the dwelling, and made light and cheery by large windows. The furnishings do 
not sacrifice livability merely to keep in step with the modern architectural design of the residence 


Beneath each place there is a shallow base- 
ment which contains the laundry, heating plant 
and entry to the garage. A visitor steps into 
a reception hall upon entering, and proceeds 
into a combination dining room and play room. 
The kitchen and maid’s room with bath are 
other units on the lower level. The reader 
may wonder where the living room is, and 
there lies another point of difference. Mr. 
Frech has taken an idea of the south-central 
States by putting the living room and library 
on the second floor, which also contains two 
bedrooms and the master bath. A sun porch 
and a screened bedroom are over the garage. 

The accompanying picture of the living room 
depicts its formal beauty in detail. It is lighted 
by large windows which have Venetian blinds. 
The cream-colored walls contrast pleasingly 
with the brown carpet. Indirect lighting prin- 
ciples designed by the builder’s company were 
installed. The bizarre appearance of many 
modern homes has been minimized in the Frech 
houses, by combining modern and traditional 
styles in the architecture and furnishings. 

The kitchen is the well publicized “General 
Electric Kitchen,” which was mapped out to 
make the task of housekeeping as light and 
pleasant a one as is possible. It has many au- 
tomatic electrical servants, including a range, 
refrigerator, dishwasher, and forced ventilation. 
Built-in closets, chiffoniers and bureaus are 
features of the bedrooms. The first-floor bed- 
room can be used as a sitting room also. 
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ARE THE ONES WHO 
COME BACK TIME AFTER 
TIME WITH REPEAT 
ORDERS. 














Complete and con- 
tinued satisfaction _ is 
what brings ‘em back. 



















You can satisfy your 
customers with 


Wier Long Leaf 


WIER LONG LEAF 
LUMBER CO. 


HOUSTON, TEXAS 


Mills: Wiergate, Texas 







































Eastman - Gardiner 


HARDWOOD CO. 


Laurel, Mississippi 


Manufacturers 


Poplar, Gum, Oak 


Rough ‘and Dressed 
Air-Dried and Kiln Dried 


Inquiries and orders will receive 
prompt attention 




















It is on 


TEXARKANA, ARK-TEX- 


BAND -SAWED 


SOUTHERN 
VELLOW PINE 
and Hardwoods 


MIXED CARS OR STRAIGHT CARS 
RETAIL YARD STOCK 
A SPECIALTY. 
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National Production, Shipments and Orders 


Wasuincton, D. C., Aug. 24.—Following is the National Lumber Manufacturers’ Association report for two weeks ended Aug. 15, and for 
thirty-three weeks ended that date, covering mills whose statistics for both 1936 and 1935 are available ; also percentage comparison with statistics 
for identical mills for the corresponding period of 1935: 


TWO WEEKS: 

Softwoods: 

Pn Pe . ac ke ceene de eee eheeeneeveens 
ME CEE cncddiereees seeneeereceeseeneese 
re a cnge pende ebeeeeeenavbaweee 
CORE TOR WOOE cccccesccccnce cecsesese 
rr re egenkeban ete ke uke awe ae 
ee ern er re 
SEDO Mecccccccasans Sdecedecdeene 


Se Ss 5 co deeded onedees eebesaneen 


Hardwoods: 
BOUGMOTR DOPE WOOES® . oc cc vcccccvsccccciese 
SD DUNE ticeccaetd boncaeseecnnee 


SE DEOOER se 66 co cess cede esaseseeeces 
EP ee ery ee 
THIRTY-THREE WEEKS: 
Softwoods: 
ee, cede kee sede. eee neeenennaden 
ss eck ewnkde cere seCRnaneaenneraneen 
EE WE nseee en ceceeneegeeseesoonverns 
Cr Des cc ccecdwecdesncsocesednece 
Oe ee ee err ee 
EE ER rere tr tr ee ee 
rr ee a wees eae ae Wee Ned 


-. BC . RerrerrTT rere rT er Tree 


Hardwoods: 
SE BOORPOWGOEE 6 ccccccsceeseserenwcess 
SEO BOO s vcccecrcccscettion seews 


ee Sr... ccesccecdbarasebewateatan 
Se Pin cna cones éeenseesaeeucetacenens 


*1935 figures not available. **Estimated. 


*Units of production. 

















a Production Percent Shipments Percent Orders Percent 
Mills 1936 of 1935 1936 of 1935 1936 of 1935 
102 65,404,000 115 61,359,000 111 75,604,000 130 
200 217,061,000 127 187,650,000 100 228,706,000 124 
113 161,889,000 106 129,045,000 116 148,842,000 161 
13 18,713,000 114 14,373,000 103 15,366,000 124 
11 6,291,000 122 4,837,000 87 3,770,000 97 
7 10,686,000 109 4,767,000 86 4,893,000 103 
15 3,950,000 85 2'847,000 100 1/893,000 S85 
461 483,994,000 116 404,878,000 106 479,074,000 "134 
85t 21,397,000 ae 16,995,000 oe 19,625,000 = 
15 2'919,000 162 2,955,000 82 3,163,000 124 
100 24,316,000 ai 19,950,000 22,788,000 ae 
546 508,310,000 noe 424,828,000 501,862,000 
115 1,068,341,000 124 1,111,309,000 117 1,108,759,000 112 
200 3'453.497,000 163 3,383,165,000 145 3,330,917,000 137 
111 1,906,126,000 128 1,871,521,000 119 1,953,704,000 121 
13 282,560,000 137 268,788,000 117 268,466,000 110 
12 89°253,000 138 95,032,000 116 85,113,000 113 
7 77,939,000 96 74,188,000 81 68,794,000 85 
17 62,125,000 103 45,375,000 91 48,671,000 92 
475 6,939,841,000 142 6,849,378,000 129 6,864,444,000 125 
70+ 241,579,000 on 259,130,000 aa 254,215,000 By 
17 78,018,000 132 65,830,000 118 65,369,000 107 
“87 319,597,000 125** 324,960,000 128** 319,584,000 122** 
545 7,259,438,000 141** 7,174,338,000 129** 7,184,028,000 125** 


West Coast high relationship with last year due to 1935 strike. 





West Coast Review 


[Special telegram to AMERICAN LUMBERMAN] 


SEATTLE, WASH., Aug. 26.—The 200 West 
Coast Lumbermen’s Association mills giving 
production, shipments and orders during the 
two weeks ended Aug. 22 reported: 
Production 208,623,000 
Shipments 192,441,000 7.76% under production 
Orders 233,767,000 12.05% over production 

A group of 200 mills, whose production re- 
ports for 1936 to date are complete reported 
as follows: 

Average weekly cut for thirty-four weeks: 


I <r i.e tu tc te, minh ak ke eae UL Sal OO 65,057,000 

Sy ee es 104,559,000 
Average cut for two weeks ended 

, De ck dcccdees de tacevavan anda 104,312,000 


A group of 200 mills whose production for 
the two weeks ended Aug. 22 was 208,623,000 
feet, reported distribution as follows: 


Unfilled 
Shipments Orders Orders 
ar 80,617,000 91,062,000 117,452,000 
Domestic 
cargo ... 73,296,000 98,070,000 194,255,000 
Export ... 17,677,000 23,784,000 92,873,000 
Local 20,851,000 , v it ae 





192,441,000 233,767,000 404,580,000 
A group of 200 identical mills whose reports 
of production, shipments and orders are com- 
plete for 1935 and 1936 to date, reported as 
follows: 
Aver. for 2 
wks. ended Aver. for 34 wks. ended 


Aug. Aug. ug. 
22, 1936 22, 1936 24, 1935 
Production 104,312,000 104,559,000 65,057,000 
Shipments 96,221,000 102,500,000 71,864,000 
Orders 116,884,000 101,310,000 74,722,000 





California Redwood 


San Francisco, Cauir., Aug. 22.—The fol- 
lowing information is summarized from the re- 
ports of 16 mills to the California Redwood 


Association for July: —Redwood— White 
Percent of Wood 


Feet Production Feet 

Production ..... 35,080,000 ‘ 3,855,000 
Shipments ..... 30,682,000 3,267,000 
Piamt USO ..cese 2,818,000 95 654,000 
Orders— 

Received ..... 30,297,000 86 3,498,000 

On hand ..... 36,800,000 2,616,000 
Stock on hand. .267,507,000 . 10,022,000 


Detailed Distribution of Redwood 





Shipments Orders 
Northern California*.. 11,978,000 10,378,000 
Southern California*.. 5,957,000 7,469,000 
. eee 316,000 541,000 
TS RP eee 10,879,000 9,439,000 
EE savcavnebencas 1,552,000 2,470,000 
NN: 0 0c0cuedeemewe 30,682,000 30,297,000 


*North and south of line running through 

San Luis Obispo and Bakersfield. 
+Washington, Oregon, Nevada and Arizona. 
tAll other States and Canada. 





Logs Giant Kentucky Poplar 


Jenkins, Ky., Aug. 25.—One of the biggest 
yellow poplar trees seen in Kentucky in many 
years has just been cut by a local lumberman 
near Cumberland Falls in Whitley County. It 
measured a little more than six feet in diameter 
at the ground, and was more than a hundred 
feet high. It was cut into 10-foot logs, to haul 
some of which several yoke of oxen were re- 
quired. The lumber brought a splendid price on 
the Cincinnati market. 





Relation of Unfilled Orders to Stocks 


Wasnuincton, D. C., Aug. 24—Following is a statement for seven groups of identical mills 
and two groups of flooring factories of unfilled orders and gross stock footages on Aug. 15: 





No. of Unfilled Orders Gross Stocks 

Mills 936 1935 936 1935 
Softwoods— 
i ee  cesbcouaarokeeene 102 70,768,000 72,052,000 392,678,000 362,169,000 
J Oe arr ers 200 290,044,000 404,503,000 1,096,435,000 953,441,000 
i ee eee ke eee eee 114 247,800,000 159,058,000 1,439,854,000 1,173,078,000 
California Redwood ............. 3 40,791,000 34,009,000 280,165,000 266,127,000 
Deuthern Crpree.. occcccccsecsces 11 7,205,000 7,280,000 157,261,000 161,422,000 
ES 0 ree 7 5,211,000 4,567,000 133,315,000 127,124,000 
Northern Hemlock.............-- *7 4,578,000 3,680,000 66,891,000 63,283,000 

Total Boltwoeds ...cccccces 454 766,497,000 685,149,000 3,566,599,000 3,106,644,000 

Hard woods— 
Southern Hardwoods ..........-. No Report 
Northern Hardwoods ........... 4 10,863,000 9,723,000 89,618,000 87,542,000 
Flooring— 
ee: oe ne deekdehanes 75 25,185,000 11,777,000 63,205,000 52,512,000 
Maple, Beech & Birch...........No Re 


port 
*Unfilled orders as reported by 7 firms; stocks by 14. 


Unsold Stocks of Southern 
Hardwoods Increase Slightly 


New Oreans, LaA., Aug. 24. — Compilation 
of reports from 108.7 identical units, relating to 
unsold stocks of hardwoods, has been made by 
C. E. Miller, manager of the statistical depart- 
ment of Southern Hardwood Producers (Inc.). 
There are increases in both unsold stocks and 
gross stocks on hand Aug. 1, as compared with 
July 1, but to the extent of only 7/10 of 1 per- 
cent in the unsold, and only 2 percent in the 
gross stocks. The footage of unsold stocks 
increased 2,047,000, and of gross stocks, 6,162,- 
000 feet. The figures given in the table show 
increases and decreases in gross stocks of all 
species on Aug. 1 as compared with July 1 for 
the same identical 108.7 units. 


Gross Increase Percent 
Stock or 9) 
Aug. 1 Decrease Change 


Red and Sap Gum— 














Red Gum—Qtd. 9,293,000 + 413,000 + 4.6 
Red Gum—Pln. 7,109,000 — 123,000 — 1.7 
Sap Gum—Qtd. 26,104,000 — 101,000 — 0.4 
Sap Gum—Pln. 48,475,000 — 215,000 — 0.4 

, een 90,981,000 — 26,000 — .0 

Black Gum and Tupelo— 

Black Gum— 
a ee 5,037,000 — 189,000 — 3.6 
Black Gum— 

. Sener 3,664,000 + 341,000 +10.3 
Tupelo—Qtd... 2,611,000 + + .2 
Tupelo—Pln. .. 10,692,000 + 40,000 + .4 

Weleda 22,004,000 + 196,000 + .9 

White and Red Oaks— 

White Oak— 

Ee 8,911,000 + 185,000 + 2.1 

White Oak— 

 ativdwmeé 29,919,000 + 602,000 + 2.1 
Red Oak—Qtd. 6,999,000 — 178,000 — 2.5 
Red Oak—Pln. 49,921,000 +1,739,000 + 3.6 
Mixed Oak..... 25,335,000 + 391,000 + 1.6 

a 121,085,000 +2,739,000 + 2.3 

Miscellaneous— 
ae 6,420,000 — 99,000 — 1.5 
Basswood ..... 152,000 + 4,00 +18.8 
ee 4,270,000 + 637,000 +17.5 
Cottonwood ... 7,190,000 +1,266,000 -+21.4 
CRONE access 26,326,000 +41,512,000 + 6.1 
is atk ae a: 5, 000 + 451,000 + 9.1 
Hackberry .... 536,000 — 129,000 —19.4 
Hilekory ...... 1,187,000 + 69,00 + 6.2 
Magnolia ..... 7,468,000 + 302,000 + 4.2 
TD: dene tae 3,943,000 — 57,000 — 1.4 
Se awk e 3% 6 10,632,000 — 510,000 — 4.6 
Soft Maple.... 2,713,000 — 47,000 — 1.7 
Sycamore ..... 5,031,000 + 49,000 + 1.0 
0 ree 2,867,000 — 215,000 — 7.0 

me Gesens .318,223,000 +6,162,000 + 2.0 
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RAIL AND RATE NEWS 


Intercoastal Rate Hearing Held; 
Another Scheduled 


SEATTLE, WaSH., Aug. 24.—Despite several 
days of hearings, no decision has been reached 
in regard to an increase in the intercoastal 
lumber rate from $12.50 to $13 and today it 
was announced that additional hearings on the 
steamship lines’ application for an increase 
would be started in New York on Sept. 10. 

The $13 rate was published to take effect 
July 1, but was suspended by the Shipping 
Board Bureau after protest of the West Coast 
Lumbermen’s Association, Seattle, and the In- 
tercoastal Lumber Distributors’ Association, 
New York. The suspension is to Nov. 1, or 
until such time as a decision is rendered. 

Col. W. B. Greeley, secretary-manager West 
Coast Lumbermen’s Association, and i 
Batchelder, traffic manager, appeared and were 
subjected to cross-examination. Mr. Greeley 
was questioned in regard to the breakdown of 
labor costs in the logging, manufacturing and 
selling of lumber, and Mr. Batchelder on evi- 
dence which he offered in direct testimony two 
days ago. Mr. Batchelder’s testimony showed 
that since June 1, 1934, the intercoastal rate 
on lumber advanced 28 percent, while rates on 
other commodities increased 8.1 percent. 

Mr. Batchelder and W. C. McCulloch, attor- 
ney for the association, will probably attend 
the New York hearing, to be held at 45 


Broadway. 
—_—_—_—_— 


New Arkansas Log Rates 


LitrLE Rock, Ark., Aug. 24.—The Rock 
Island Lines and other railroads have been au- 
thorized by the Arkansas Corporation Commis- 
sion to establish rates on rough lumber, hauled 
from seven points in Arkansas to Warren, simi- 
lar to the schedule fixed for the Missouri Pacific 
Lines, which ranges from 7 to 9 cents per 
hundred pounds on materials shipped for manu- 
facture in Warren and reshipment. Shipments 
from the following points are involved in the 
rate order: Greater Little Rock, Hot Springs, 
Pine Bluff, Malvern, Camden, and Benton. 





Seek Lower Rail Rates on 
Southern Hardwoods 


MEMPHIs, TENN., Aug. 24—C. A. New, 
secretary-manager Southern Hardwood Traf- 
fc Association, and K. L. Emmons, of the 
Mississippi Valley Hardwood Co., and one of 
the directors, attended a meeting in Washing- 
ton, D. C., on Aug. 11, to give consideration 
to the immediate publication of reduced rates 
on forest products and articles taking the same 
rate, from points in the South and Southeast 
to points in the North and East in line with 
rates established from the Pacific Coast. While 
no decision was made at this meeting, it is 
hoped that the eastern lines will at once agree 
to action. 


Prohibits Refunds on Middle 
West Door Shipments 


Tacoma, WasH., Aug. 22.—Fir door manu- 
facturers here are ’ jubilant over a decision of 
the Interstate Commerce Commission at Wash- 
ington, D. C., this week, which ordered can- 
cellation of proposed transit arrangements on 
carload shipments of lumber from the far West 
to transit points in Western Trunk Line ter- 
ritory east of Illinois. 

Advices received here were that the com- 
mission had affirmed a former decision, tem- 
porarily suspending the lumber refunds, con- 
tending the arrangement was not justified. 

Midwest railroads published tariffs effective 
Feb. 1, 1936, which proposed to give refunds, 
ranging up to $35 per carload, on doors manu- 
factured by middle West mills and shipped 





into eastern territory, the refund being based on 
the fact that part of the lumber is wasted 
when manufactured into doors, and based on rec- 
ognition that freight has been paid on such 
wastage. 

Pacific Northwest door manufacturers, in- 
cluding those from Tacoma, represented by 
Frank P. Borden, traffic manager for the 
Douglas Fir Door Manufacturers’ Association, 
protested against the refunds. On March 19, 
the ICC temporarily suspended the refunds. 
This week’s decision, it is understood here, 
makes the temporary — permanent. 





Oppose panda of Line 


Burrao, N. Y., Aug. 24.—An application of 
the New York Central Railroad to abandon 
sixty-two miles of its line between Tupper Lake, 
N. Y., and Helena, N. Y., has resulted in sev- 
eral hearings, and attorneys have been given 
until Sept. 21 to file briefs. The proposed 
abandonment was opposed by three officials of 
the Oval Wood Dish Corp—W. Cary Hull, 
president; Gerald P. Hull, vice president, and 
Thomas Creighton, superintendent—at a hear- 
ing at Tupper Lake. They contended that their 
company would be adversely affected by the 
plan, because of the prospect of obtaining addi- 
tional timber within the next five years. 


Loadings of Revenue Freight 


A report of the car service division of the 
Association of American Railroads shows that 
the revenue freight for the two weeks ended 
Aug. 15, 1936, totaled 1,464,790 cars, as follows: 
Forest products, 71,746 cars (an increase of 
1,327 cars above the amount for the two weeks 
ended Aug. 1) ; grain, 89,222 cars; livestock, 29,- 
965 cars; coal, 231,557 cars; coke, 16,815 cars; 
ore, 110,338 cars; merchandise 331,061 cars and 
miscellaneous, 584,086 cars. The total loadings 
for the two weeks ended Aug. 15 show a de- 
crease of 13,823 cars below the amount for the 
two weeks ended Aug, 15. 


Truck to River and Raft to 
Floating Loading Dock 


San Francisco, Cauir., Aug. 22.—Report of 
log loading operations off the mouth of the 
Chetco River in southwestern Oregon reveals 
an interesting practice in the California~-Oregon 
line forest areas. The Thompson Logging Co., 
operating on the Chetco River, is now cutting 
fir from a stand several miles up the river, 
trucking the logs down to the harbor, where 
they are dumped into the stream and made into 
rafts. The rafts are hauled through the mouth 
of the stream, towed to sea, anchored to a float- 
ing dock and there loaded onto a boat. Several 
thousand logs are being loaded daily by the 
company. Large tramp steamers are loaded in 
such manner off Chetco Cove and at other 
smaller ports along the coast for transportation 
to Japan. The logging company plans to load 
a number of cargoes in this manner this summer. 





Upholds Sale of Old Company 
to New 


St. PauL, Mrinn., Aug. 24.—Stockholders of 
the Page & Hill Co., timber products corpora- 
tion of Minneapolis for thirty years, were 
justified in selling its assets to a Delaware 
corporation organized by them, because of 
adverse business conditions, the Minnesota su- 
preme court ruled today. Leon L. Hill, former 
secretary, sought to invalidate the sale. He 
tried to have the Minnesota corporation liqui- 
dated and dissolved under receivership; the 
court added that such dissolution would have 
resulted in heavy sacrifice of values. 
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SOUTHWEST 
LUMBER CO. 


Alamogordo, New Mexico 


Manufacturers of 


DOUGLAS FIR 
PONDEROSA PINE 
ENGELMANN SPRUCE 
WHITE FIR 


LUMBER, BOX SHOOKS and CRATES 


High altitude Fir pecially ited for 
Railroad timbers — fine, am Pw textured 
Ponderosa. Backed by a supply of more 
than 11/2 billion feet of timber. 
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WILLIAMS & VORIS 
LUMBER CO. 


CHATTANOOGA, TENN. 


Twenty Million Ft. 


HARDWOODS 
OAK FLOORING 
CEDAR LINING - 
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Here’s What's New— 


Knotty Pine Interior Treatments 
Presented in New Booklets 
Two extremely 
illustrated booklets are announced by the 
Western Pine Association, Department D-5, 
Yeon Building, Portland, Ore. One is entitled 
“Paneling Old or New Interiors With Real 
Pine”, and the other, “Beautiful Paneled Walls 
of Genuine White Pine”. The first deals with 
ponderosa pine, and the second with Idaho 
white pine. Numerous illustrations show a 
great variety of treatments in actual installa- 
tions ranging from small, low-cost homes and 
cottages to pretentious residences, shops, hotels 
and offices. Each book contains 20 pages in- 
cluding the covers, on which are reproduced 
in natural colors the grain and knots of typical 
samples of the materials. Single copies will 
be furnished free on application to the above 

address. 


interesting and beautifully 


Brochure Carries Suggestions for 


Modernizing Interiors 

“Modern Decorative Interiors” is the name 
of an 8-page brochure recently made available 
to dealers by the Johns-Manville Corp., 22 
East 40th Street, New York City. The pages 
contain many colored, and black and white, 
illustrations showing the application of Johns- 
Manville Asbestos Flexboard, with particular 
emphasis on suggestions for modernizing both 
residences and commercial buildings. The five 
colors in which Flexboard is manufactured are 
illustrated in full color, and information on 
the company’s Million-Dollar-to-Lend Plan for 
financing improvements on easy payments is 
also given. The leaflet should make an in- 
teresting and helpful addition to dealers’ 
literature racks. 


Appropriate Designs for Roadside 
Stands Now Available 


Western Red Cedar Lumber, scenting a big 
market in the ever-increasing number of road- 
side stands appearing on the public highways, 
has prepared a leaflet in its current Informa- 
tion Series, dealing with this type of construc- 
tion. The leaflet shows an artist’s rendering of 
an attractive roadside stand to be used for the 
sale of fresh eggs and vegetables. It is done m 
rustic style, and is designed to harmonize with 
rural surroundings. Accompanying the draw- 
ing is a scale plan of the floor layout. On 
the reverse side of the sheet is another design 
presented in the same manner, with suggestions 
for painting. This, together with other illus- 
trated, informative leaflets, may be obtained by 
writing to 5566 Stuart Building, Seattle, Wash. 


Says 1936 Farm Income Is at One of 
Highest Points in History 


The Co-Operator, monthly house organ of 
the Lennon Wall Paper Co., Joliet, Ill., is again 
at our desk, packed, as usual, with interesting 
comment and information. There appears the 
statement, “Only about once in a lifetime do 
you have a chance to get in on the BEGINNING 
of a boom. You have that chance now. Get 
busy!” There follows a brief statement to the 
effect that in spite of the much-publicized 
drouth, better prices in many places and Federal 
relief in others will bring the farmers of the 
country a total cash income of $7,376,000,000 
for 1936. This is far greater than the income 
last year, and may be the best since 1930. Re- 
cent rains have contributed heavily in many 
sections. Steel production appears well on the 
way to fulfilling General Charles G. Dawes 
prediction for capacity production before the 
end of the year. The U. S. Steel Corporation 
is employing more men now than it did in 1929. 


The automobile industry predicts a_ record- 
breaking 1937, and electric power consumption 
continues toward new all-time records. Dealers 
may receive The Co-Operator by requesting 
it from the company. 


Simple and Speedy Is New Foam- 
Making Fire Extinguisher 


According to a recent release from the 
Pyrene Manufacturing Co., Newark, N. J., an 
entirely new method, mechanical rather than 
chemical, of making foam for fighting liquid 
fires, has been developed. It is suitable for use 
with long or short lines of 34-inch to 24-inch 
hose. A water stream is converted into a con- 
tinuous foam stream by coupling a unique pat- 
ented nozzle to a water line supplying 75 pounds 
or more of pressure at the play pipe. As the 
water passes through the play pipe, Phomaide, 
a new foam-making solution carried by the 
operator in a hip pack, and air are automatically 
drawn into the water stream to form foam. 
There are no complicated preliminaries, no con- 
fusing adjustments, no moving parts, and only 
one person is required to operate the play pipe. 
Only about 20 gallons of water per minute is 
required, and one gallon of the solution makes 
350 gallons of foam. If only a water stream 


is required for extinguishing a lingering flame, 





it may be obtained by simply lifting the pick-up 
tube out of the solution. 


Brush Manufacturer Announces New 
Complete Catalog 


David Linzer & Sons (Inc.), 10 Astor Place, 
New York City, announce their new catalog 
No. 36, containing 48 pages of double-column 
descriptions and illustrations of paint brushes, 
artist and sign-writer brushes, and industrial 
brushes of every type. The book is 8% inches 
by 11 inches. Many new, improved brushes 
are shown in the catalog, which includes com- 
plete descriptions of all grades of “Pre-Treated” 
paint brushes, which are already broken in for 
immediate use. 


New Booklet Gives Temperature 
Deficiencies in 54 Cities 


The United States Gypsum Co., 300 West 
Adams Street, Chicago, has just produced a 
covered 16-page book dealing with the descrip- 
tion, application and advantages of Weather- 
wood insulation. The book is captioned “A 
Home Structure Handbook.” Designed alike 
for consumer and dealer appeal, the inside front 
cover carries an interesting and useful tabula- 
tion of average outside temperatures in 54 
cities in the United States, together with the 
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corresponding average temperature deficiencies 
which must be made up to reach inside tem- 
peratures of 72 degrees. These figures, pre- 
sented in the form of bar graphs, constitute in- 
formation that every dealer will find useful in 
making insulation sales. The remainder of 
the book is devoted to well-illustrated descrip- 
tions of various forms of Weatherwood, 


Buys Plant for Carrying on 
Development Work 


B. G. Dahlberg, president of the Celotex 
Corp., has announced the purchase by Celotex of 
the Metuchen (N. J.) plant of R. J. Scott & 
Co., manufacturers of asphalt roofing ma- 
terials. According to Mr. Dahlberg, this new 
property will be used for the manufacture of 
certain new products now under development. 

“Despite the fact that the capacity of the 
Celotex plant at New Orleans has been recently 
increased,” said Mr. Dahlberg, “it can hardly 
be expected to do more than care for the rap- 
idly increasing demands for current Celotex 
products. The only way to provide for the 
development of new products was to acquire 
another plant, and the R. J. Scott factory seems 
ideally suited to our present requirements and 
future plans.” 


Honor Employee for 66 Years of 


Continuous Service 

George Metzger, by official action of the 
Philadelphia Chapter of the American Society 
of Metals, must henceforth be called “Dad” by 
all members. Dad recently completed his 
sixty-sixth year of continuous employment in 
the plant of Henry Dis- 
ston & Sons (Inc.), 
makers of saws and 
other cutting tools. In 
recognition of his sery- 
ice, Dad was presented 
by S. Horace Disston, 
vice president and gen- 
eral manager, with an 





Saw company honors em- 

ployee for 66 years of 

service starting at age of 
l 





embossed resolution of 
appreciation passed by 
the board of directors 
of the company. In ad- 
dition, he was given a 
pipe which he wanted, 
and a check from the 
company. Dad started 
to work at the plant at the age of twelve. He 
is said never to have missed a plant visitation 
or a smoker. He spends the week-ends swim- 
ming and diving. He goes to bed at one thirty 
and arises at four thirty, and has more pep 
than anyone in the plant. 


New Booklet Describes the 
Southern Oaks 


New ORLEANS, LA., Aug. 24.—“It grew from 
an acorn—3 feet in diameter and too tall to get 
on the page.” This is the title describing a 
photograph of an oak tree that appears on the 
front cover of a pamphlet, “Oak From South- 
ern Hardwood Forests—the Nature, Character- 
istics, Availability, Distribution and Uses of 
White and Red Oak,” just published as South- 
ern Hardwood Information Series No. 2 by 
Southern Hardwood Producers (Inc.) Here in 
16 pages is gathered a great deal of informa- 
tion about the red and the white oaks. There 
are many illustrations, one of the “Ancient 
Stalls of Westminster Abbey, which are carved 
oak, the choir stalls are modern, started by 
Edward the Confessor (1050), added to by 
Henry III (1245), completed after designs by 
Christopher Wren (1740).” 

The pamphlet starts with a technical descrip- 
tion of the two species, and makes the state- 








Augu 


ment 
ber p 
first a 
woods 
descri; 
and tl 
plains 
Ap 
and ki 
yeneet 
with | 
ing fl 
forma 
the E 
ture,” 
niture 
Unc 
Worle 
trees 
made 
ture,” 
statem 
oaks. 


N 


Nev 


Wa 
tional 
coast 
been 
Presi 
ice. 
the c 
tially 
forest 
Croat 
forest 
Neus 
of wl 
in pr 
Loble 
acres 
Hard 
specie 
pond 
trees, 
pine. 
howe 
plant: 
regio: 
upon 
terial 
ing i! 
plant: 


Nal 


Lu 
been 
acqui 
comp 
to th 
nexat 
tiona 
fines 
chase 
mark 

Of 
the 7 
Natic 
contr 
acres 
Said. 
ernm 
be it 
of th 
as to 
is ne 
or f 
not 
ing : 
lishe 
the 





19236 


encies 
tem- 
 pre- 
te in- 
ful in 
er of 
SCrip- 


elotex 
tex of 
cott & 
ma- 
s new 
ure of 
lent. 
of the 
cently 
hardly 
e rap- 
‘elotex 
or the 
acquire 
seems 
its and 


s of 


of the 
Society 
ad” by 
ed his 
nent in 
ry Dis- 
(Inc.), 
Ss and 
Is. In 
Ss serv- 
esented 
Jisston, 
id gen- 
vith an 


ors em- 
ears of 
t age of 





ition of 
ssed by 
lirectors 
In ad- 
given a 
wanted, 
‘om the 
started 
ve. He 
isitation 
s swim- 
e thirty 
ore pep 


le 


ew from 
ll to get 
ribing a 
s on the 
1 South- 
laracter- 
Uses ol 
s South- 
0. 2 by 
Here in 
informa- 

There 
“Ancient 
e carved 
arted by 
d to by 
signs by 


descrip- 
he state- 





August 29, 1936 


ment that oak ranked fourth (1930) in lum- 
ber production among all kinds of wood and 
first among hardwoods. The properties of the 
woods are described in detail. There is a 
description of the method of quarter sawing, 
and the resultant boards. Another section ex- 
plains “how to tell white oak from red oak.” 

A paragraph on grades, allusions to air-dried 
and kiln-dried lumber, suggestions for finishing, 
yeneers and plywoods, dimension and flooring 
with grading rules, and directions for surfac- 
ing floors make up the bulk of the practical in- 
formation. There is a little history, “Oak in 
the Early Days,” also “Historical Oak Furni- 
ture,” and a few paragraphs about “Oak Fur- 
niture of Today.” 

Under the title “Oak Grows Around the 
World,” information about the growth of the 
trees is given, and the statement confidently 
made that there is “Plenty of Oak for the Fu- 
ture,” with data to prove it. The concluding 
statement mentions 42 uses being made of the 
oaks. The back cover gives some information 
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about the objects of the Southern Hardwood 
Producers (Inc.), with a list of the member- 
ship. 

‘ —S 


Appalachian Beech, Birch and 
Maple Subject of Brochure 


CINCINNATI, Ou10, Aug. 24.—A new publica- 
tion, the twelfth of a series on Appalachian 
hardwoods, soon will be ready for distribution, 
according to announcement by the Appalachian 
Hardwood Manufacturers (Inc.) The forth- 
coming brochure will discuss Appalachian beech, 
birch and maple, and will contain much valuable 
information on their properties and uses. This 
brochure, to be distributed free, will be fully up 
to the standard of the publications previously 
issued by the Appalachian Hardwood Manufac- 
turers (Inc.), of which more than a quarter- 
million copies have been placed in hands of 
specifying buyers and consumers of lumber. 


New National Forests, Hardwood Ex- 
periment Station in South 


New National Forest on North 
Carolina Coast 


WasHinoton, D. C., Aug. 24——A new na- 
tional forest, the Croatan, in the tidewater and 
coastal plains region of North Carolina, has 
been established by proclamation signed by 
President Roosevelt, announces the Forest Serv- 
ice. Three-fourths of the 14,417,000 acres of 
the coastal plains of North Carolina are poten- 
tially productive forest lands, and a national 
forest is needed for demonstration purposes. The 
Croatan national forest lies in the coastal pine 
forest area south of the lower course of the 
Neuse River. It includes about 306,000 acres, 
of which 113,000 acres have been bought or are 
in process of purchase by the United States. 
Loblolly pine thrives on about one-third the 
acres; shortleaf pine on about 58,000 acres. 
Hardwood swamps cover 38,000 acres. Other 
species found in quantity are longleaf pine and 
pond pine. The area is naturally productive of 
trees, and still contains some good stands of 
pine. Most of the forests have been cut over, 
however, and some of the land will need re- 
planting. The Croatan lies in the heart of a 
region where a large population has depended 
upon forest industries, but where the raw ma- 
terial is now being rapidly exhausted. Lumber- 
ing is still the major industry; there are nine 
plants in New Bern alone, employing 1,000 men. 





National Forest Being Acquired 
in Texas 


Lurxkin, Tex., Aug. 24.—Good progress has 
heen made by the Federal Government toward 
acquiring timber lands in east Texas, which will 
comprise the Sam Houston national forest. Due 
to the fact that Texas, under the terms of an- 
nexation, retained all of its public lands, no na- 
tional forest has been located within its con- 
fines and the one now being created is by pur- 
chase of privately-owned tracts, in the open 
market. 


Of the gross area of 1,800,000 acres, within 
the present boundaries of the Sam Houston 
National Forest, the Federal Government has 
contracted for the purchase of some 625,000 
acres, L. L. Bishop, Forest Service supervisor, 
said. “Purchases are still being made. Gov- 
ernment ownership will no doubt come to 
be in excess of one million acres. Not all 
of the remainder is available for or desirable 
as to purchase. A total of some 250,000 acres 
is now in use as town sites, for agriculture, 
or for other special uses. Such lands are 
not desired because they are already serv- 
ing a higher purpose. 

“The Sam Houston National Forest, estab- 
lished in 1934, is located in the center of 
the east Texas timber belt, extending from 


the Louisiana State line to northwest Walker 
County. Most of the areas contracted for 
purchase by the Government are covered 
by stands of second growth timber. A large 
part of the timber is of merchantable size 
now. Much of the remainder is approaching 
merchantability. In general, the region is 
well stocked with seedlings and saplings of 
desirable pine and hardwood species, but 
there has been acquired a considerable acre- 
age of land which though it once produced 
magnificent longleaf pine timber, is now en- 
tirely desolate as the result of destructive 
logging, repeated burning and depredations 
by hogs. The only way that such areas can 
be restored to forest productivity is through 
planting. Planting is at once a costly and 
slow process. It will require many years 
to reforest denuded areas. Present plans 
eall for ‘the planting of from 3,000 to 5,000 
acres a year. Soil and climatic conditions 
throughout the east Texas timber belt are 
conducive to rapid timber growth. Under 
forest management the area can be depended 
upon each year to produce large quantities 
of valuable forest products.” 


One of the principal objectives of national 
forest administration is the development of pub- 
lic recreational areas, he added. Lakes are 


planned and a system of good roads to make the 
whole area accessible. 


Cutover Land Development in 
the Delta 


Jackson, Miss., Aug. 24.—A vast experi- 
mental tract on Delta cutover lands is a project 
now under consideration by the Delta Chamber 
of Commerce and others interested in the de- 
velopment of these lands. The plans include 
converting a tract of 2,000,000 acres into a pri- 
vate forestry operation, with the establishment 
of a forestry experiment station at Stoneville, 
Miss. A committee has been appointed by 
W. M. Kelthley, of Cleveland, president of the 
Delta Chamber of Commerce, to work on the 
project and to unite agricultural interests on 
plans for forestry development in this region. 
It is proposed to establish a “new uses” labora- 
tory at Stoneville for experimental work on 
cotton, in addition to the forest experiment sta- 
tion, which will be the first hardwood station 
in the South. It is reported that Fred B. Mer- 
rill, of Jackson, Mississippi State forester, and 
the representatives of the United States Forest 
Service, are studying the proposition and will 
probably give their assistance and advice in 
carrying it out. 





A MODERN steam locomotive pulling a train 
of 13 Pullman cars can be accelerated to 90 
miles per hour on a level track in about three 
miles, or a little more than three minutes. 


















































Step-up Fall Sales with 


CERTIFIED 
QUALITY 


Let your customers know that you handle 


trade-marked, grade-marked Douglas Fir, 
every piece of which proclaims its quality 
and value. 


It builds confidence because your customers 
can see just what they’re getting. Every 
piece is backed by this Company’s reputa- 
tion for delivering dependable values in 
Douglas Fir for more than three decades. 


Prompt deliveries are important in going 
after Fall business and that’s where our 
Mixed Car Service can help you in maintain- 
ing well-balanced assortments and in getting 
needed items to you without delay. 


Just tell us what you need in Douglas Fir 
Dimension, Flooring, Ceiling, Drop Siding, 
Finish, Stepping, Mouldings, Casing, Base, 
etc. We'll be glad to quote—or to ship 
your requirements promptly. 


We are headquarters for Association Trade-Marked 
and Grade-Marked Douglas Fir Lumber. 





SUGENE ORE 


TWO MILLS—SPRINGFIELD & WENDLING, ORE. 
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Tacoma, Wash. 


WEST COAST WOODS—Lumbermen report 
little change in the market situation during 
the last fortnight. Marine shipments have 
been gaining in volume, but there has not 
been a corresponding increase in production. 
On the contrary, several plants, including at 
least one large operator, have been running 
on a somewhat curtailed basis. The bulk of 
the improved water movement has been in 
the direction of the Atlantic seaboard, which 
has taken several large cargoes during the 
last week. Forest fire hazard throughout 
the southwestern part of the State is acute, 
42 days having passed without rain, but 
there have been no serious fires. Several 
logging companies have suspended opera- 
tions until conditions are less dangerous. 


San Francisco, Calif. 


COASTWISE MOVEMENT—tThe July re- 
port of the Coastwise Lumber Conference 
shows a total movement of 50,199,900 feet 
of lumber during the month from the Pacific 
Northwest to California, against 68,139,000 
feet in June of this year, and 33,407,600 feet 
in July, 1935. The decline from the June 
figure is indicative of the seasonal lull, 
which was most noticeable in the movement 
to Los Angeles, where the July total was 
27,915,800 feet, compared with 45,577,100 feet 
in June. The amounts delivered to California 
ports follow: 


Feet 
ee 18,239,300 
DE sécsnnedawaen eva 602,700 
DP isvedctavaonanae 438,100 
PP ee errs 177,200 
Santa Barbara ...... 517,900 
PG Gstecerxrivednecwed 311,000 
Cat, Mr si ciaa paneer wenn 27,915,800 
ee a ee 1,997,900 


50,199,900 
BUILDING—Construction in San Francisco 
continues to increase at a_ steady pace. 
Building permits for the first six months of 
1936 totaled more than $600,000 ahead of all 
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1934. Unless there is a sharp let-down, 
which seems unlikely, the 1936 total will 
exceed last year’s figure by more than three 
million dollars, The depression low was 
reached in 1934, when only $7,309,635 was 
expended. Last year the total jumped to 


$12,517,412, and so far this year it is $7,995,- 
096. Present totals compare with the 1926 
peak of $57,953,948, which was considerably 
above the average expenditures during the 
10-year stretch between 1920 and 1930. Based 
on its estimated sales of $500,000 up to Aug. 
1, one large building firm in the city reports 
it will construct more than one million dol- 
lars worth of homes this year. In Sacra- 
mento, the 1936 building program is reported 
double the volume for all of last year, with 
four and one-half months remaining to widen 
the margin even further. The 1936 figure is 
approximately $4,€00,000, compared with 
$2,360,376 last year. 


REDWOOD—A high rate of production is 
being maintained, with the market continu- 
ing very good. Dry uppers are scarce. Tank 
and vat stock is at a premium, with some 
buyers continuing to take green material for 
drying themselves. Increased labor and other 
costs point toward possible future price in- 
creases. There is every indication of a re- 
vival in the shingle, shake, grapestake and 
tie business, reports indicating nice demand 
for these products. Shingles are said to be 
again coming into quite general use, There 
is a big demand for ties. A new product 
has been called for. It is known as the 
citrus pole which is used to support the 
heavy branches of the citrus and avocado 
trees, and producers plan to enter this busi- 
ness this fall. The middle western States 
are expected to be in the market for a huge 
supply of fence posts. Inquiries are said 
to be arriving already. The construction of 
redwood homes is causing the old fashioned 
shake to come back. They are still being 
produced in the original dimension, 44-inch, 
by 6 inches, by 36 inches. They are then 
sawn and laid shingle fashion. 


CALIFORNIA PINES—Ponderosa 
are badly broken, 
very scarce. 


stocks 
with supplies of uppers 
Mills are reported behind on 
orders, and inventories are generally being 
depleted. A further price raise is antici- 
pated. Box lumber is getting into short sup- 
ply, and mills are having to reverse their 
new practice of cutting more common boards 
than box, and cut more box. The wooden 
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barrel business is reported to be holding its 
own. The demand for sugar pine continues 
good, and in the last two weeks prices were 
increased $1 per thousand on No. 1 shop and 
No. 3 clear. 

DOUGLAS FIR—The local market has been 
very satisfactory and is showing more ac- 


tivity. The outlook is good, with prices 
strengthening. 
HARDWOODS—After a somewhat quiet 


spell, the local market picked up during the 
past month. Philippine mahogany is _ re- 
ported scarce. Total Philippine mahogany 
imports into the United States to July 1, 
1936, reached 20,911,000 feet, or an increase 
of about 3,500,000 feet over the same period 
last year. Present demand for dark red is 
greater than supply. Mills are reported be- 
hind on shipments, and demand is very ac- 
tive. The demand for Japanese oak and 
birch is greater than supply, due to very 
active demand in Europe and the reduction 
in freight rates from Japan to European 
ports. Demand for fancy veneer logs from 
the Philippines for manufacture of veneer is 
showing increase over all previous years, 





Hardwood Dimension Plant 


Claims Record for 
Kiln Efficiency 


SUMMERVILLE, S. C., Aug. 25.—The Pretty- 
man Lumber Corp., operated by the brothers 
Frank J. and Cannon F. Prettyman, recently 
completed a modern furniture dimension plant 
at Summerville and claim the record for ef- 
ficiency in drying hardwood furniture dimension 
stock green-from-the-saw down to desired mois- 
ture content. 

Several months ago they installed a Moore 
cross-circulation fan kiln, using steam turbine 
to operate the fan system, which consists of a 
single line shaft with fans affixed at regular 
intervals the full length of the kiln. Only one 
small V-belt is required to drive the entire fan 
system. Exhaust from the steam turbine is 
turned into heating coils to help dry the lumber, 
and after kiln heats up this exhaust alone is 
sufficient to dry the lumber. 

So efficient has been the performance of this 
first kiln that the Prettyman brothers installed 
two additional Moore cross-circulation fan 
kilns of the same type and size, and these have 
just been completed and placed in operation. 
Kiln buildings are of brick with wood roof; 
tracks are on ground level and fan system lo- 
cated at side. 

The Prettyman Lumber Corp. is drying gum, 
maple and other hardwoods used by the furni- 
ture trade, green-from-the-saw, down to a low 
moisture content. The plant is built on the old 
site of the Prettyman Lumber Co., formerly 
operated by the Prettyman brothers’ father. 





Showing Moore cross-circulation 
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and good logs of types required are exceed- 
ingly hard to obtain, due chiefly to lack of 
knowledge on part of producers of what is 
the best type of logs to cut for veneer pur- 
poses. Eastern furniture manufacturers are 
in the market to a greater extent than ever 
before, as also are pleasure-boat manufac- 
turers. Both are calling for light and dark 
red Philippine mahogany. Interior trim 
is now in much larger demand. Effective 
Sept. 1, ocean freight rates on hardwoods 
from the Philippines will be increased $1 per 
thousand feet to Pacific Coast ports, and 
$1.50 per thousand to Atlantic and Gulf ports, 
bringing the rates to $12.50 and $19 per 
thousand feet, respectively. Effective Dec. 1, 
the rates will be upped the same amounts. 
Prices on hardwoods will be increased ac- 
cordingly. 


Louisville, Ky. 


SOUTHERN HARDWOODS—Although pro- 
duction has been fairly active over the sum- 
mer months, consumption has been active 
and shipments were heavy, with the result 
that many mills show little or no increase 
in inventory. Oak hasn't been moving quite 
as well as it was earlier; upper grades have 
been slow, common fair, and again low 
grades are quiet, due to relatively light floor- 
ing demand. There has been some improved 
call reported for ash, much of this stock be- 
ing 6/ to 10/4, and going largely to trailer 
manufacturers. There has been good sale 
of all gum items, even tupelo and black 
gum, with red and sap active. There has 
been some demand for sycamore, maple, 
both hard and soft, cypress, willow and 
cottonwood. Demand is chiefly for 4/4 stock. 


Cincinnati, Ohio 


HARDWOODS — Sales of Appalachian and 
southern hardwoods generally. in the past 
fortnight have been comparatively light. 
Orders for single carlots of sap gum 4/4; 
FAS 4/4 maple and sound wormy chestnut 
have been coming from furniture factories 
with considerable regularity, and some oak 
flooring business has been placed. Appa- 
lachian white oak is scarce because there 
has been a tremendous increase in the oak 
flooring sales for 1936 as compared with 1935. 
The National Oak Flooring Manufacturers’ 
Association for 29 weeks of 1936 and 1935 
reports sales of white oak flooring as re- 
spectively 171,974,000 feet for 1936 as against 
95,971,000 feet for 1935. On a basis of 14 
per cent waste in manufacture from rough 
stock, the 1936 sales would require 199,853,- 
000 feet, against 111,536,000 feet. Besides, 
heavy sales of white oak were made for 
whiskey and wine barrel staves and head- 
ings. Prices on Appalachian white oak were 
nominally up $5@8 as a result of the short- 
age of supplies, but sales have been made 
below this level. It is claimed that some 
producers are selling other woods at prices 
prevailing last spring and winter. Cutting 
of chestnut in the blighted areas of West 
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fan kiln installation in modern furniture dimension plant recently com- 


pleted by the Prettyman Lumber Corporation, Summerville, S. C. 
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Virginia, Virginia, Kentucky and Ohio has 
been pressed rapidly as a salvage measure, 
amounts are being offered by 


farmers, so prices continue irregular. 


SOFT W OODS—Southern 
yards, both country and city, have been 
heavier than for several years. Farmers 
have been making barn and home improve- 
ments. Sales to industries have also been 
larger. Pine prices were strengthening. 
Cypress is scarcer, mills having ceased to 
quote on many items due to lack of dry 
stock, and prices are higher. 





* pine sales to 


Minneapolis, Minn. 
NORTHERN 





air average weekly 
business is reported. Retail yard purchases, 
while numerous, do not make a large total. 
Orders are chiefly for mixed lots, with rush 
shipment specified. Most of the yards are 
carrying small stocks and are buying “hand 
to mouth.” Conditions throughout the rural 
sections are spotty. In some localities the 
drouth has hit farm crops hard, and in other 
places forest fires have wrought havoc. In 
southern Minnesota, parts of Iowa and in 
western Wisconsin, however, farmers are in 
fairly good financial condition, and as a re- 
sult the rural and small town trade in these 
sections is satisfactory for this time of year. 
Production at present is running ahead of 
sales and shipments, but manufacturers in 
cases have not been able to round out 
stocks of items in short supply. As a con- 
sequence, some of the lower grades are com- 
manding a premium. The market is strong 
at quotations which have been in effect for 
many weeks. 


NORTHERN WHITE CEDAR—The usual 
midsummer slackness in trade has not been 
as pronounced as_ usual, dealers’ report, 
although, in some of the drouth areas, de- 
mand has dropped to almost nothing. Pros- 
pects for fall business, even in the “rainless 
helt,” are good. As more rural electrification 
projects are undertaken, there is certain to 
be a bigger demand for poles, which already 
are moving in satisfactory volume. 


MILLWORK—There is a pronounced boom 
in small residential building in the larger 
centers of population, while a fair busi- 
ness is being done in those rural sections not 
hard hit by drouth. Prices are holding firm. 


Seattle, Wash. 


WEST COAST WOODS—Puget Sound area 
has enjoyed exceptional weather for manu- 
facturing, there having been no rain for forty 
days. The temptation to produce more lum- 
ber than could be consumed has been pretty 
well resisted, and the industry is in good 
position as regards stocks. Prices have 
shown little change in the past fortnight. 
Only a few mills are having labor troubles. 
Forest fire loss has been negligible. 


most 


RAIL—tThe variation in prices is wider 
than it was a fortnight ago. Buyers seek- 
ing certain items are often offered lower 
than current quotations, but when a whole 
mixed car is sought the mills hold out for 
top figures. Some mills wish to reduce hold- 
ings of surplus items, but find it hard to fill 
an order for many items. Some car material 
is being purchased. Common cutting busi- 
ness is needed. The higher grades of cut- 
ting are strong, but not enough orders are 
coming in for timber taken from the inside 
of the log. 


INTERCOASTAL—Sales are light, but 
prices are holding. Ship space is less plenti- 
ful but there is no real difficulty in getting it. 


CALIFORNIA is buying lumber steadily. 
Prices are weaker, due to lack of demand 
from other markets. Ship space to Cali- 
fornia is easy. 


EXPORT—Both Japanese and Chinese mar- 
kets have been very quiet. Rates to Japan 
remain at $6 for baby squares and $6.50 for 
large squares. Lumber to Shanghai moves 
on a $7 rate. Both coasts of South America 
are inquiring, but buyers ask 90 day credit, 
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which is longer than American mills want 
to give. Indications are that South America 
needs a considerable quantity of lumber. 
The United Kingdom is a very active buyer, 
but orders are all going to British Columbia. 
The European continent is a poor buyer. 


SHINGLES—While no advance in prices is 
reported, the market is stronger than it was 
two weeks ago. A fair volume of orders is 
coming in. Many mills have been down and 
are still down. Production has been held 
to low figures. In July production was about 
75 percent that of June, and continues at this 
lower level. Shingle stocks are not exces- 
sive. 





LOGS—The market is weaker, for demand 
is sluggish and inventories are larger. Fir 
logs bring $10, $15 and $20-21, and there is a 
little surplus of high-grade fir. Shingle logs 
sell for $10-12. Good shingle cedar logs are 
none too plentiful. Lumber cedar is pretty 
steady at $18, with $20 top. Hemlock brings 
$9@9.50. Pulp spruce sells for $10 and $14. 


Norfolk, Va. 


NORTH CAROLINA PINE—There was a 
noticeable improvement in demand for short- 
leaf pine during August, despite extremely 
hot weather in the South. Prices have been 
holding firm, and recently some items have 


advanced. Production has been materially 
curtailed and the mills are now short on 
popular items. Should demand show any 


considerable increase, prices would advance 
rather rapidly. Better grades are holding 
firm. Small, rough framing has advanced 
$1 during the past week. Edge box, 4/4 air 
or kiln dried, has been very firm, and some 
mills in position to ship by water have dis- 
posed of all of their surplus during the past 
week, Industrial demand for dressed and 
resawn stock has also picked up and it is 
strong. Good box boards, rough or dressed, 
are far from plentiful and the price is up 
a little. This strength is reflected in air 
dried roofers. Orders for mixed cars of 
dressed framing have shown an _ increase, 
and as only a limited number of mills are 
in position to get this out, its price shows 
signs of advancing. The eastern yards are 
also coming on the market for framing and 
sizes for water shipment. The wood pre- 
serving plants for a time were not so active, 
except on railroad orders for ties, but the 
business from this source is increasing, and 
calls are being made for large sizes of both 
shortleaf and longleaf timbers, at good 
prices. Box bark strips are moving better, 
and more inquiries have been received for 
pine dunnage. 


Shreveport, La. 


SOUTHERN PINE—Although most of the 
orders call for quick shipments, there is con- 
siderable buying for future needs, because 
buyers apparently expect prices to advance 
during fall. Quotations are firm. While pub- 
lic and industrial schedules are requiring 
lots of lumber, the major part of the demand 
is for home building items, orders for these 
coming from almost every section. 


Birmingham, Ala. 


SOUTHERN PINE demand is heaviest for 
No. 2 and No. 3 common boards and dimen- 
sion. Sales of B&better are improving. No. 1 
and C grades are in steady call, and stocks 
are so reduced that orders can not be shipped 
promptly. Retailers are buying hand to 
mouth, principally for truck delivery, and 
are having trouble in keeping stocks bal- 
anced. FHA home building projects are tak- 
ing a good deal of lumber. Prices are not 
satisfactory to the mills. Competition has 
forced No. 3 to $2 below production cost. 
No. 3 flooring, 1x3- and ix4-inch, is $11. 
No. 3, 1x6-inch worked as wanted is $13@ 
13.50; 1x8-inch, $14, and 1x10- and 1x12-inch, 
$14@15. No. 3 dimension, 2x4- to 2x12-inch, 
is $10@11. No. 3 drop siding is $10; No. 2, 
$20@21; No. 1, $32, and B&better, $35. S48 
finish items are steady at: No. 1 and C, 3- 


and 4-inch, $30; 6- and 8-inch, $34; 5- and 
10-inch, $37. 50; 12-inch, $45, while B&better 
$- and 4-inch is $34; 6- 


and 8-inch, $36; 
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12-inch, $57.50, with 
B&better and 
grades. Dimen- 
sion, No. 2, remains about $17 for 2x4- and 
2x8-inch, 16-foot and under; $19 for 2x10- 
inch, and $20 for 2x12-inch. For 18- and 
20-foot in No. 2, $2 is added; to No. 1, 2x4- 
and 2x8-inch, $3; and 2x10- and 2x12-inch, 
$5. Rough stock sells slowly, and usually is 
quoted $2 less than dressed, Small timbers 
move at $18 for 4x4- to 8x8-inch. 





5- and 10-inch, 
4-, 6- and 8/4 $12 more for 
$7.50 more for No. 1 and C 


$47.50, 


New Orleans, La. 


SOUTHERN PINE 
on about the same level that it reached dur- 
ing the summer, and everybody talks con- 
fidently of a good fall volume. Prices on 
some items were lowered during the last 
two weeks, but several new price lists on a 
higher level are being issued. Production 
by 117 mills for the week ended Aug. 15 was 
5 percent below that of the week before, so 
there is no accumulation of stocks. It is 
still difficult to obtain the items that have 
been scarce, because shipments of those 
grades have exceeded production. Sales re- 
ported to the Southern Pine Lumber Ex- 
change for 21 days of August were 318 cars 
more than for the 21 days of July. Unfilled 
orders at the above 117 mills total 79,298,000 
feet, or 3,776 cars, an increase of 8 percent 
above the preceding week. Total stocks at 
102 reporting mills on Aug. 15 were 392,- 
678,000 feet, or 92 percent of normal and 
8 percent above this time a year ago. 


HARDWOODS—Domestic buying is show- 
ing some improvement, but export buying 
has not reached the volume that is usual. 
There have been several domestic sales of 
100,000 to 350,000 feet of sap gum reported, 
and oak is moving to some extent, showing 
that the furniture manufacturers have held 
off buying as long as they could, and while 
some of them may have picked up some bar- 
gains, those hardwood manufacturers that 
backed up their judgment by holding their 
lumber for the price they believed it should 
bring, are beginning to get the benefit. Sev- 
eral reasons have been given for the weak- 
ness in prices, but the general opinion seems 
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to be that adjustments have now been made 
that will keep the market on a firm basis. 
Some manufacturers, who were supplying a 
particular demand that has become quiet, 
are now cutting maple and beech and other 


woods until they notice an improvement in 
the demand for the species that had become 
low. Southern Hardwood Producers (Inc.) 
has completed its compilation of production 
und shipments as of Aug. 1. The net stocks 


of 108.7 identical units increased 7/10 of 1 
percent above July 1, and gross stocks of 
the same mills increased 2 percent. 

CYPRESS—Prices of several grades of 
rough cypress have been advanced by some 
mills that do not have facilities for dressing 
lumber. The demand continues good, and 
there is no accumulation of stocks to change 
the relationship between supply of and de- 
mand for the items that have been in short 
supply for several months. 

DOUGLAS FIR—Demand continues steady, 
and the retail yards are pushing some grades. 
No large industrial schedules are in sight. 


Memphis, Tenn. 


SOUTHERN HARDWOODS—Good demand 
from domestic consumers continues, with 
practically all groups in the market. Many 
items are getting rather scarce and have 
advanced, so demand is spreading to others. 
Furniture manufacturers continue the best 
domestic buyers, being constantly in the 
market. Other manufacturing consumers 
are experiencing a good demand for their 
product, Sash and door and interior trim 
manufacturers and retail yards continue to 
buy Flooring manufacturers report good 
order files and are taking considerable floor- 
ing oak, but the price of this item is far 
from satisfactory and many hardwood manu- 
facturers are not anxious to sell. The auto- 
mobile industry is taking some hardwood, 
but its demand is not as good as in previous 
vears, so production of oak is a good deal 
lower than in those years. The export 
market has been rather slow. While more 
foreign orders are being received demand is 
below seasonal normal. This demand is 
largely for oak, and buyers are hoping to 
force its price down, but with mills cutting 
other items and not having a large stock of 
common oak on hand, it is thought that oak 
prices will not be reduced to any great ex- 
tent. Weather conditions have been ideal 
and most mills are operating from 55 to 60 
hours a week, but production does not exceed 


demand, 
Baltimore, Md. 


NORTH CAROLINA PINE—Stocks are be- 
ing absorbed as rapidly as they are deliv- 
ered, and assortments here show no gains 
of importance, With building operations 
proceeding steadily, and manufacturers of 
wooden boxes busier than they have been 
in years, there is a good demand. Quotations 
are well sustained. 

LONGLEAF PINE is in better demand 
than for a long time. Much of the lumber 
is brought up in coastwise steamers. Long- 
leaf is called for in quantities to carry on 
some of the larger construction work. Prices 
are firm, and give some indications of a fur- 
ther advance. 

CYPRBESS—Sales volume makes an im- 
pressive showing and is increasing. The 
better grades are being drawn upon for 
interior work, and sash and doors. All of 
the yards are carrying stocks of some im- 
portance now. 

WESTERN WoOODS—Some distributors of 
Douglas fir report an easing off in demand, 
but a majority, including those with good 
mill connections, are doing about as much 
as they have done at any time this year. 
In fact, the current summer failed to bring 
the usual let-down in inquiry, and the move- 
ment has been well sustained. Considerable 
quantities of fine sugar pine are being mar- 
keted here, and the range of the quotations 
tends upward, 

HARDWOODS—Not the slightest slowing 
up in the movement has developed this sum- 
mer, demand tending to increase, with stocks 
not always as plentiful as would permit a 
free selection. Production is being expanded 
and most of the mills are reported to be 
running at capacity. At that, no accumula- 
tions of troublesome proportions are to be 
noted. Quotations are stiffening. A fair in- 
quiry from abroad is noted, but the com- 
petition of Japanese oak is keen. 


(Continued on Page 60) 
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Eastern Trade News 


[F. J. Caulkins] 


Boston, Mass., Aug. 24.—In this section the 
volume of private home construction is steadily 
rising. Official figures for July show that build- 
ing permits were issued by the 39 cities and 16 
larger towns in the State for a total of $4,865,- 
230, which is an increase of 70 percent over the 
corresponding month one year ago, and an even 
million dollars over the total for June, 1936. 
These figures do not include the two big Fed- 
eral Housing projects now under way in South 
3oston and Cambridge, the former “Old Har- 
bor Village’ to cost $4,991,000 and the latter 
“New Towne Courts” for which $2,500,000 has 
been allotted by PWA. This latter is a slum 
clearance project and will provide housing for 
294 families. Here again as in the South Bos- 
ton project the buildings will be almost entirely 
of brick and cement. 


Offers Port Service for Cape Cod 


A development of interest to all intercoastal 
shippers of West Coast fir and hemlock, and to 
all retail yards in the Cape Cod sector, was 
staged at Buzzards Bay station by the Cape 
Cod Chamber of Commerce on Monday eve- 
ning, Aug. 17, when preliminary steps were 
taken to encourage shippers to make the new 
State pier, located one mile south of the Buz- 
zards Bay entrance to the Cape Cod canal, a 
regular port of call for ships proceeding 
through the canal to Boston with lumber. This 
elaborate and costly pier has been completed 
fully three years, but its fine facilities have since 
lain dormant. Ship owners advised the promot- 
ers of the meeting that regular stops at this Buz- 
zards Bay pier could be arranged for provided 
there was assurance that a sufficient volume of 
tonnage would be available. It would be the 
nearest point from which to back-haul lumber 
to all yards on Cape Cod east of the canal, and 
to the mainland yards as far north and west as 
New Bedford, Middleboro, Brockton and Ply- 
mouth. With consignments of a halJf million 
feet or more, these boats frequently tie up at 
New Bedford, but for smaller lots a haul from 
the Buzzards Bay pier would be simple. In 
the Cape section from Buzzards Bay to Prov- 
incetown, a distance of 70 miles, a score or more 
of lumber yards would be served to advantage 
if consignments could be received at this new 
State pier. 


WEST COAST FIR AND HPMLOCK—Aside 
from a drop of $1 in the asking price for 
all widths of No. 2 common boards, the c. i. f. 
price list at the docks for all items in the 
West Coast list is unchanged, as shown on 
another page. Receipts at Boston docks in 
August will scarcely reach 8,000,000 feet, 
which is well below the average for that 
month in recent years. Unsold lots from 
storage have been picked up at slight con- 
cessions, and the dealers have bought freely 
at the distribution yards in keeping up their 
assortments, so much so that wholesale 
stocks are badly broken. Orders for direct 
shipment from the mills, however, have been 
few and small. The mill discount from List 
32 hovers between $11@11.50, with many of 
the better mills holding at the former figure. 
All attempts to close for large blocks at 
the mills at the $12 discount have been un- 
successful. The mills are apparently at- 
tempting to stabilize at the lower discount 
by bringing production, temporarily, into 
better balance with demand. The freight 
rate by water remains at $12.50, and offices 
here feel that the hearings and study by the 
Shipping Board as to the reasonableness of 
the suspended $13 rate will not be completed 
and a decision rendered before late fall, with 
little prospect of a change from $12.50 be- 
fore the turn of the year. The outstanding 
feature of the local market today is the 
tendency to stabilize the price list and to 
resist buying pressure at lower levels. 


EASTERN SPRUCE—Order volume has in- 
creased steadily through August, until most 
of the larger shippers have full order files 
and are holding firmly to the advance of $1 
made earlier in the month and applying to 
all dimension and random sizes, though not 





to the board list. The advance merely passes 
along to the buyer the July 1 advance in the 
freight charge. This applies exclusively to 
earload deliveries by rail. At waterfront 
points, dealers are buying more freely of 
scantling and boards by cargo at prices 
ranging from $1 to $2 below the all-rail 
level. It is possible to pick up lots at small 
mills and for rail delivery of 2x3- and 4-inch 
scantling as low as $29 and $30, but the 
larger standard mills are firm at $31. For 
2x10- and 3xl0-inch, the price range is 
$36@38, but there is scarcely a mill that is 
not heavily oversold on 10-inch, both dimen- 
sion and random. Yard orders from the deal- 
ers have increased sharply. Boards are 
steady, but there are no price changes. 


LATH AND SHINGLES — Demand for 
standard spruce lath continues well ahead 
of production. The use of wood lath has 
declined steadily in the past decade, but the 
output of spruce lumber, of which lath is 
a by-product, had dropped fully 90 percent 
between 1920 and 1930, and it was not until 
the latter year that it began to regain some 
of the business it had lost to the West Coast 
woods. Output of lumber and lath has 
doubled in the past five years. But demand 
for lath is well ahead of production at 
$5.25@5.30 for the 1%-inch, and $5.50@5.75 
for the wider size. The call for eastern 
white cedar shingles is in good volume at 
previously quoted prices. All rail western 
red cedars are quoted delivered at: 18-inch 
Perfections, $4.84; 16-inch XXXXX No. 1, 
$4.24; No. 2, $3.24, and No. 3, $2.84@2.94. 
Sales pressure from the mills results in 
transactions slightly below these quotations. 
From local stocks f. o. b. the distribution 
yards, the Perfections sell at $4.75, and the 
XXXXX No. 1 at $4.20; No. 2, $3.20, and No. 3, 
$2.70@2.75. Local supplies are adequate in 
all items. 

EASTERN HARDWOODS—The wood heel 
shops have bought freely of 2-inch maple 
as they rush to complete heel contracts in 
the active summer season that will end soon 
after Labor Day. For better grade of short 
cross cut—90 percent usable for heels—the 
maple mills will not accept less than $85, 
and some are asking $90, as demand by 
woodworkers and furniture factories is 
strong enough to absorb all output as it 
reaches shipping condition. In this situation 
the better heel shops are endeavoring to 
contract for next season’s supplies, and some 
sales have been closed at prices dictated 
wholly by the seller. Eastern birch and 
maple, inch FAS, sell freely to woodworkers 
at a range of $78@82, with the common and 
select grade at $56@60. The Michigan mills 
are uniformly quoting $102 for 2-inch FAS 
rough air dried maple, and there is little 
sales pressure even at that figure. 


PINE BOXBOARDS—tThe mill yards do not 
show an embarrassing surplus in either 
round or square edge and, though the box 
shops are more active as the packing season 
advances, prices for box lumber are not 
quotably higher. An average run of inch 
round edge on cars at the shipping point 
sells readily at $15.50@16, and the square 
edge at $26@26.50, with an occasional lot 
of wide selling as high as $28@29. This 
stock will grade No. 3 barn and better. 


J. Edward Downes, of Winchester, Mass., 
head of the Downes Lumber Co., of Boston, ac- 
companied by Mrs. Downes, their daughter and 
two sons were passengers on the recent sailing 
of the Cunard line steamer Samaria for a sea- 
son in Europe, from which they will return in 
late September. Mr. Downes is one of the vet- 
eran retail dealers in the South Bay section. 


Frank S. Cheney, who closed his retail lumber 
yard at Winchendon, Mass., several years ago 
and had since made his home in the South, re- 
turned recently, and has incorporated the F. S. 
Cheney Lumber Co. with a capital of $25,000 
and has resumed operations at the old stand in 
Winchendon. 

Archie R. Giroux, formerly active in the 
wholesale lumber business in State Street, Bos- 
ton, is a candidate for the Massachusetts legis- 
lature from his home town of Lexington. He is 
a veteran of the World War, and among his 
other public activities acts as chairman of the 
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National Committee for the Preservation of the 
Constitution, being closely associated with John 
Henry Kirby, well known Texas lumberman 
who heads the southern branch of this patriotic 
organization, 


NEW YORK, N. Y. 


Lumber demand throughout the metropolitan 
area is spotty and decidedly conservative, 
though in the aggregate more lumber is being 
moved to the construction jobs than at any time 
in the past five years. The yards here on Man- 
hattan have been picking up more business dur- 
ing the past month, but the lumber is going 
chiefly to industrial plants, or for remodeling 
and repair work, as the big stores and work- 
shops make ready for the busy fall and winter 
season that is just ahead. Contact with both 
wholesale and retail dealers makes it clear that 
there is greater concern in business circles over 
the probable outcome of the fall elections than 
over the current volume of lumber consumption 
or the direction in which lumber prices are to 
move during the remainder of the year. They 
feel that their order books prove conclusively 
that general business is on the upswing, for it 
is one of the oldest truisms of the industry that 
the building business is among the first to enter 
an approaching depression cycle and among the 
last to emerge therefrom. With this in mind 
they produce facts and figures to prove that 
there was a sharp gain in the suburban residen- 
tial sections in the erection of homes through 
1935, and that the present advance through 
the current year will bring a net recovery from 
the low 25 percent of 1928 normal, reached in 
1932, to a figure approximating 50 to 65 percent 
of normal at the present time. Whether this 
trend is because of, or in spite of, current po- 
litical action is for each individual to decide. 
It is syrely a fact that the construction industry 
in this section has absorbed all available trained 
building workers and that there is a real short- 
age today of capable men. While the yard men 
have placed few large schedules for fir and hem- 
lock for direct water shipment from West Coast 
mills, they have drawn heavily upon supplies 
carried at the terminals and from unsold parcels 
afloat and bound here. Competitive prices here 
are a trifle soft, and this softness encourages the 
yard men to pick up their supplies here, as mill 
prices are firm, with many of the larger ship- 
pers holding at the $11 discount level, though 
most sales are apparently made at the $11.50 
discount, Efforts to close large blocks at the 
$12 basis have been unsuccessful, for the better 
mills are trying to stabilize the discount as 
close to $11 as is possible. With the water rate 
fixed at $12.50—probably through the fall 
months—c. i. f. prices to dealers at the New 
York and Newark terminals have changed very 
little within the month, though pressure to move 
unsold lots has resulted in price concessions. 
The smaller sizes of dimension fir, 2 x 3- and 
2 x 4-inch 10- and 12-foot are quite firm at 
$25.50 @ $26, while the timber sizes, 6 x 6- to 
18 x 18-inch in lengths 8 to 20 feet, are offered 
at close to $29. The call for boards is steady 
and the supply is not excessive. For the larger 
development jobs, buyers favor an equal mixture 
of Nos. 1 and No. 2 common, in 6- to 20-foot 
lengths, available at around $26. 

The Capitol District retail group operating in 
the Albany area held a joint session with the 
wholesale distributors at retail headquarters in 
that city on Wednesday, Aug. 19, for a full and 
free discussion of ways and means for improv- 
ing distribution practices. The dealers urged 
that no sales should be made from wholesale 
stock at the terminal direct to contractors or 
builders, and there was general agreement on 
this point. It was suggested that the North- 
eastern-New England Statement, jointly agreed 
to by the industry in the Northeastern section, 
fully covered this situation, and if used as a 
guide in future transactions should result in 
ironing out the rough spots. It was pointed out 
that long-haul trucking has brought many far 
away buyers to the terminal for supplies, and 
that their standing as dealers, in some cases, 
might properly be questioned. A close check 
of unsold lots now on hand at the terminal, and 
listed to arrive during the next three months, 
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again raises the question as to the adequacy of 
lumber storage facilities at Albany for handling 
the volume of deliveries that move through that 
port. 


Henry J. Eckstein, president of Foresta Fac- 
tors (Inc.), at 233 Broadway, New York, and 
a former leader in the wholesale yellow pine 
business in this city, has just issued the second 
number of “Foresta Facts,” in which he outlines 
the purposes of his company to finance lumber 
shipments and accounts receivable between all 
points, however made. The company furnishes 
expert advisory service to include such features 
as reorganization plans, merchandising and sales 
policies, and financing when required. 


Buffalo, N. Y. 


Lumber trade is beginning to show a little 
more activity, being stimulated by a stronger 
tend in prices in various woods, and in shin- 
gles. Retailers are carrying light stocks 
and are expecting to need more lumber ‘to 
take care of increased business during fall. 
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The building trade is expected to develop 
greater activity next month. 

HARDWOOD demand has picked up to 
some extent in the past couple of weeks, 
though it is not at all brisk. Wholesalers 
look for a decline in the demands from the 
automobile trade this fall, but they are hope- 
ful that this will be offset to a large extent 
by a revival in the building industry. Some 
improvement in flooring demand has taken 
place recently, and flooring prices are firm. 

WESTERN PINES—The market is strong, 
particularly for Idaho pine, some items of» 
which are scarce. The mills are limiting 
their sales of these and have been advancing 
their prices because of the shortage. Some 
soft spots are still found in Ponderosa pine, 
but the demand is expected to improve soon 
to such an extent as to bring about ad- 
vances. 

NORTHERN PINE—The trade shows some 
recent improvement, due to the desire of 
retailers to have larger stocks for fall de- 
mand. Prices have been firmer of late. In- 
dustrial demand has been on a better basis, 
and there is increased call for pattern lum- 
ber from leading industries. 
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W. A. Priddie, of the lumber company at 
Beaumont, ‘Tex., bearing his name, reports to 
friends at home that he has had a delightful 
time touring Europe. 

Harry Stowell, manager of the Columbia 
Lumber Co. at Cashmere, Wash., for fourteen 
years, with associates has opened the Stowell 
Lumber Co., at Everett. 

Joseph Silversteen, of the Gloucester Lumber 
Co., Rosman, N. C., called on trade in Balti- 
more, Md., last week. He was en route to New 
York City on business. 

C. C. Curl, owner of the lumber company car- 
rying his name at Helena, Ark., was elected 
president of the Helena Shrine Country Club 
tor the ensuing year. 

The Christenson Lumber Co., San Francisco, 
announces the moving of its yard, mill and 
office from Fifth and Hooper streets to Quint 
and Evans streets, which was the location of the 
liquidated Sudden Lumber Co. 

The Gennett Lumber Co., Asheville, N. C., 
has reopened its wholesale buying yard at Rob- 
binsville, and will purchase lumber from circu- 
lar mills in Buncombe and adjosming counties. 
Five circular mills are now delivering capacity 
outputs to the yard. 

Mr. and Mrs. John T. Hansen, Chicago, will 
return home after Labor Day from a three- 
weeks’ vacation at their summer home on‘ Lake 
Hamlin, near Ludington, Mich. Mr. Hansen “ 
proprietor of the John Hansen Lumber Co., 
commission firm for yellow pine and Resduened 
lumber. 

Mr. and Mrs. R. W. Wier, and daughters 
Misses Ann and Withrow, are vacationing at 
“Heart O’ the Hills Inn” on the Guadalupe 
River near Kerrville, Tex., and expect to visit 
in the Davis Mountains before returning to 
Houston where Mr. Wier is president of Wier 
Long Leaf Lumber Co. 


G. R, Gloor, who has sold lumber in the St. 
Louis (Mo.), area for twenty years, and Max 
I. Mosher, a commission lumberman for many 
years in the same city, have formed the commis- 
sion partnership of Gloor & Mosher at 6625 
Delmar Boulevard, St. Louis. They plan to give 
intensive and personal solicitation to each 
account. 

The newly organized United Lumber & Sup- 
ply Co. (Inc.) opened for business in Miami, 
Fla., the early part of August. The officers, 
M. T. Pafford, president, A. W. Jenks, vice 
president, and Charles B. Larkins, secretary- 
treasurer, have all had experience in the lumber 
business with other concerns. 


A. O. Thompson, president of the A. O. 
Thompson Lumber Co., Kansas City, Mo., has 
been visiting in the Pacific Northwest. He spent 
several weeks in Portland, continued to Seattle, 
and planned to visit British Columbia before go- 
ing home. Mr. Thompson reported that his 
business has been from 30 to 40 percent above 
last year’s. 


Edward Flynn, of Morristown, N. J., who was 
appointed last week as supervising research in- 
vestigator of the Minimum Wage Bureau of 
the New Jersey Department of Labor, has a 
background of twenty years experience in the 
lumber and building trades. For several years 
he managed the Heidritter Lumber Corp., and 
the Loizeaux Builders’ Supply Co. (Inc.) Fliza- 
beth, N. J. 


George L. Golder, Jr., assistant secretary of 
Penrod Jurden & Clark Co., of Kansas City, 
Mo., visited Baltimore, Md., ’ distributors Aug. 
19 for the first time in two years. He was 
warmly welcomed, having lived there before 
taking his present position. Mr. Golder stopped 
also at Norfolk, where his corporation main- 


tains a yard stocked with quantities of fine 
woods. 

The offices and yards of the J. C. Baldridge 
Lumber Co., Albuquerque, N. M., the night of 
Aug. 19 were swept by fire, which caused a 
loss estimated by Kenneth Baldridge at over 
$75,000. Important files were saved, and tem- 
porary offices were opened at First and Lead 
streets. Six or eight trucks and light delivery 
cars were destroyed, along with the lumber, 
paint and other builders’ supplies. 

The AMERICAN LUMBERMAN regrets that in 
the report of the meeting of directors of the 
National Lumber Manutacturers’ Association 
and the West Coast Lumbermen’s Association 
in Seattle, C. C. Sheppard was referred to as 
president of Southern Hardwood Producers 
(Inc.), whereas Walter R. Jones, of the Men- 
gel Co., Louisville, Ky., holds that office. Mr. 
Shepherd is president and general manager of 
the Louisiana Central Lumber Co., Clarks, La. 

The friends of Lee H., M. C., and H. S&S. 
Shepherd will be interested to learn that they 
have opened a new plant near Montgomery, 
Ala., under the name of Alabama River Lumber 
Co. which will specialize in boards and dimen- 
sion stock. The postoffice address is: Box 1774, 
Montgomery. The company heads plan to ship 
the same high class lumber as sent out by the 
Coosa River Lumber Corp., Wetumpka, Ala., 
which they likewise own. 

Seven lumber mill executives from the South 
visited Minneapolis last week en route to the 
International Falls area to survey and buy sev- 
eral thousand acres of white pine tracts. They 
were entertained by officials of The Insulite Co. 
In the party were Fred W. Stewart, St. Louis, 
Mo.; R. J. Williams, North Little Rock, Ark.; 
John H. Grobmeyer, Hot Springs, Ark.; H. J. 
Holzer, New Orleans, La.; Claudé Grayson, 
Thornston Estes, and J. Frank Watson, Bir- 
mingham, Ala. 

Harry Easom, wholesale lumber dealer, San 
Francisco, with two associates, D. J. MacCor- 
mack and A. H. Tucker, has opened a retail 
lumber yard at 218 Toll Road, San Rafael, 
Calif., under the firm name of MacCormack- 
Tucker Lumber Co. (Ltd.). All building ma- 
terials will be handled. The yard is located on 
water frontage and a spur track, Mr. Easom 
is president and Mr. MacCormack and Mr. 
Tucker, vice president and secretary-treasurer, 
respectively. Mr. Easom’s wholesale lumber 
office is in Room 822 at 112 Market Street, San 
Francisco. 


The Freight Container Bureau of the As- 
seciation of American Railroads announces the 
appointment of A. H. Grothmann as chief clerk, 
a new position. The Bureau’s program in- 
cludes the supervision of specifications for ship- 
ping containers and carloading rules for all 
fresh fruits, melons, berries, grapes, and fresh 
vegetables, also the preparation of new con- 
tainer specifications and loading rules where 
such specifications and rules do not now exist. 
The Bureau also announces the appointment 
of W. G. Hetzel as tariff compiler. Mr. Het- 
zel’s duties will involve the examination of all 
agency tariffs now in effect and all items per- 
taining to containers and loading methods for 
fresh fruits and vegetables taken from such 
tariffs and included in tariffs to be issued un- 
der the Bureau’s direction. 





Buffalo Brevities 


Burra.o, N. Y., Aug. 24—Among the Buf- 
falo lumbermen on vacations recently were 
Orson E, Yeager, president of the Yeager Lum- 
ber Co. (Inc.), who has been in the Adiron- 
dacks; Oscar . Miller, president of the Miller 
Lumber Co. (Inc.), who took a motor trip in 
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northern Canada; R. E. Fairchild, treasurer of 
Mixer & Co. (Inc.), enjoyed a stay at Conesus 
Lake, and Morris T. Raymond, wholesaler, ya- 
cationed at Long Beach on the Canadian shore 
of Lake Erie. 


_ Fred D. Vaughn, proprietor of the lumber 
firm in Martinsville, Va., bearing his name, 
visited trade of this city recently. 


A special meeting of the Buffalo Lumber Ex- 
change was held Aug. 24, when John W. Mc- 
Clure, secretary of the National Hardwood 
Lumber Association, discussed arrangements 
for the annual convention of the association in 
New York, Sept. 17-18. 

Mr. and Mrs. Charles M. Curtiss won the 
first summer bridge-whist tournament of the 
Associated Clubs of the Buffalo Bridge Coun- 
cil, Aug. 11, over thirty-three other pairs of 
contestants. Mr. Curtiss is with the Atlantic 
Lumber Co. 


Northwest Notes 


TacoMA, WaASH., Aug. 22.—Charles W. 
Drew, who has served as manager of Weyer- 
haeuser building properties in Tacoma, Wash., 
for the last several years, has been appointed 
manager of the Dexter Horton Building in 
Seattle, Wash. He is a graduate of the Yale 
School of Architecture and recently completed 
construction of the Weyerhaeuser Timber Co.'s 
new Office building at Longview, Wash., said 
to be one of the largest lumber mill office build- 
ings in the United States. 

Kdward Sorger, of Olympia, Wash., a former 
logger and high climber for the Weyerhaeuser 
and Long-Bell lumber companies, is the new 
safety supervisor for the Washington State 
department of labor and industries. He has 
been with the department for the last three 
and a half years and was promoted to his new 
post in August. 

M. J. Muckey, former budget director of the 
Tacoma (Wash.), Chamber of Commerce, has 
been named manager of the Tacoma Industrial 
Conference Board, an organization designed to 
promote and maintain industrial peace in Ta- 
coma. It includes several prominent lumber 
manufacturing companies in its membership. 

J. J. Dempsey, prominent Tacoma (Wash.), 
lumberman, was runner-up in the recent Pacific 
Northwest senior golf championships held at 
Victoria, B. C. He played sparkling golf 
throughout the meet but fell before the Hon. 
John Hart, of Victoria, British Columbia min- 
ister of finance, 4 and 3, in the final round. 








Flies East to Sell Battery Separators 


HoguiaAM, WaASH., Aug. 22.—Orders for 
wooden storage battery separators sufficient to 
assure operation of the Dalen Manufacturing 
Co. plant, recently opened here, were obtained 
in Philadelphia and New York by J. R. Dalen, 
manager of the company, he said this week 
upon his return from an air trip east. During 
the World War, he was attached to the French 
army as a lieutenant in the United States avia- 
tion corps and saw active combat service. 


Chicago, Suburbs July Permits 
Total $5,580,617 


An increase of nearly a million and a half dol- 
lars in July over the same period last year, and 
nearly a million dollars over June this year, is 
the big news of the new building survey in the 
Chicago suburban region. The figures are: 
$3,380,962 for July, 1936; as contrasted to 
$1,916,458 for the same month a year ago—an 
increase of 71 percent, while the rise over June’s 
$2,397,138 amounts to 41 percent. Chicago's 
permits were $2,199,655, against $1, 294,990 in 
July, 1935, showing a $904,665 gain. Together 
the city and its fifty-five neighboring ——- 
ties issued permits amounting to $5,580,617, 
comparison to $3,211,448 in July, 1935. 

One hundred and seventy- -five new homes cost- 
ing $1,572,743, and alterations, additions and re- 
pairs to other houses amounting to $399,505, 
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compose about two-thirds of the cost of all 
building work in the Chicago area. Industrial 
work amounting to $739,775 was reported by 
fifty-five building commissioners. A mansion to 
cost $150,000 is being erected at Glencoe. 

In the list of permits, River Forest is far 
ahead of other communities with a total of 
$706,060, due largely to a new department store 
costing $610,000. Evanston, with $421,800, was 
second for July. __ 





Woodsman, 63, Is Champion of 
World's Buck-Sawyers 


PETERBOROUGH, ONT., Aug. 24.—In a steady 
downpour of rain, Thomas Welling, 63, of 


Peterborough County, earned the title of 
“world’s champion buck-sawyer,” Aug. 21, 
against eighty-four competitors. He was 


matched in the finals against Gordon McClellan, 
95. Mr. Welling made his three cuts in a four- 
foot long hard maple log in fifty-four seconds, 
and McClellan took fifty-nine and a half sec- 
onds. 





Milcor Announces Appointment of 


General Sales Manager 


Announcement is made by Louis Kuehn, 
president of the Milcor Steel Co., of the ap- 
pointment of Earl A. Tanner as general sales 
manager, effective Sept. 1, 1936. For the past 
six years Mr. Tanner 
has been general man- 
ager of the company’s 
eastern plant at Youngs- 
town, Ohio. During this 
time, new buildings and 
machinery have been 





EARL A. TANNER, 
Milwaukee, Wis.; 

Appointed General 
Sales Manager 





added to make that unit 
of the company one of 
the most efficient pro- 
ducing plants of its kind. 
Previous to his ap- 
pointment as general 
manager of the Ohio 
plant, Mr. Tanner was 
manager of jobbing sales for the company. 
He was made a vice president in 1931. His new 
duties will include supervision of sales for the 
five Milcor plants. His headquarters will be at 


Milwaukee. 
Ale 


Found Much Building in Germany 


PLAINFIELD, N. J., Aug. 24.—Returning late 
last week from a five-week vacation in Europe 
with his wife, State Senator Charles E. Loi- 
zeaux has again assumed his duties as president 
of the J. D. Loizeaux Lumber Co. of this city. 
_ Sen. Loizeaux, who spent much of his time 
in Germany, said that, contrary to reports heard 
in the United States during the past year, Ger- 
many has come a long way toward a healthy 
economic condition. He said that he found 
the people working and contented. There was 
considerable building going on, and homes were 
in good condition. It was his belief that much 
of the discontent in Europe has resulted from 
agitation by Communists. If peace can be main- 
tained, he believes, economic and political con- 
ditions in Europe will improve rapidly. 


Says TVA Uses Big Quantities of 
Pacific Coast Forest Products 


Tacoma, WasH., Aug. 22.—Pacific North- 
west lumber is playing a prominent part in con- 
struction work attendant on development of 
the colossal Tennessee Valley Authority power 
and navigation program, Llewellyn Evans, form- 
er city of Tacoma light department superin- 
tendent and now consulting engineer for the 
['VA, said in a recent talk before the Tacoma 
Chamber of Commerce. Power lines branch- 
ing out from the dams are being strung on 
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cedar poles shipped from Pacific Northwest 
cities, he said. Pacific Northwest shingles are 
being used in building construction. “Much of 
the heavy timber going into dam construction 
in the Valley comes from the Pacific North- 
west”, he said. “This also is true of plywood”. 
Mr. Evans was in the Pacific Northwest on a 
vacation trip prior to resuming his duties with 
the TVA. 


Manufacturer Predicts Big Market 
and Adds 60 Salesmen 


Convinced that the market for remodeling and 
new home construction will continue to show 
marked improvement, Johns-Manville has aug- 
mented its sales staff by the addition of 60 new 
junior salesmen in the building materials de- 
partment. These men will be allocated among 
the various Johns-Manville offices east of the 
Rocky Mountains, and will work under the 
guidance of present salesmen in those terri- 
tories. As a prelude to their new work, the 
men were taken to New York for an intensive 
two-week training course, which included de- 
tailed instruction about various materials made 
by the company, and provided thorough train- 
ing in sales promotion activities centering 
around the Triple-Insulated House Plan. The 
new salesmen who will specialize in the sale of 
industrial building materials were given an 
added four weeks of training in special appli- 
cation problems met with in industries. Train- 
ing was under the direction of L. C. Hart, gen- 
eral sales manager of the building materials 
department of the Johns-Manville Sales Corp. 





Hymeneal 
LAYTON - BUFFELEN — Miss Kathleen 
Agnes Buffelen, daughter of Mr. and Mrs. 


John Buffelen, Tacoma, Wash., was married 
to Clarence Elmer Layton, of Tacoma, at 
St. Patrick’s Church in that city Aug. 12. 
The bride’s father is a prominent Tacoma 
lumberman- and furniture manufacturer. 
Miss Clasina Buffelen, a sister of the bride, 
was her attendant. The bride was given in 
marriage by her father. Dr. E. yerald 
Layton, of Seattle, acted as best man for his 
brother. Following a honeymoon in Canada 
the couple will be at home after Sept. 1 in 
Tacoma, where Mr. Layton is an attorney. 


SIZER-ANDE'RSON—Robert E. Sizer, son 
of Mr. and Mrs. Samuel Sizer, of Tacoma, 
Wash., was married to Miss Ermel Virginia 
Anderson at Madrona Presbyterian Church in 
Seattle, Aug. 3. The groom’s father is presi- 
dent of Sizer & Co., (Inc.), Tacoma veneer 
manufacturers. Mr. Sizer attended the Moran 
School for boys in Seattle, later going East 
for his education. Miss Anderson attended 
the University of Washington. They will 
make their home in Yakima, Wash., where 
Mr. Sizer is in business. 

JOHANSON - TOUHEY—Miss Marjorie 
Touhey, daughter of Mr. and Mrs. J. H. 
Touhey, was married to Conrad Johanson, 
son of Mr. and Mrs. E. Johanson, at Bordeaux, 
Wash., Aug. 15. The groom’s father is en- 
gaged in the lumber business in Bordeaux. 
Following a trip to California, the couple 
will be at home in Bordeaux in early autumn. 
Mr. Johanson is associated with his father in 
the lumber business at Bordeaux, 





Large Virginia Manufacturer 


Adds Planer 


RIcHMOND, Va., Aug. 24.—A $20,000 planing 
mill is being erected by Wright Bros. (Inc.), 
on eight acres of land the company recently pur- 
chased om Belt Line Boulevard, between Hull 
Street and Westover Hills. The plant will be 
in operation by Sept. 1, said Westley Wright, 
president. 

Approximately 20 men will get employment. 

The mill, which will carry approximately 
$30,000 worth of stock, will have a 150 horse- 
power plant. Two large band resaws and a 
heavy-duty planer will be capable of dressing 
boards up to eight inches thick and 15 inches 
wide. These, with a band ripsaw, trimmer and 
heavy-duty moulder, will give a dressing capac- 
ity of 75,000 board feet per 10-hour working 
day. 

Wright Bros. (Inc.), has two plants of the 
same capacity operating in West Point and Tap- 
pahannock. The company also has mills in 
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Kensale and Hanover, in addition to mills cut- 
ting on timber location. 

Operating and financing fifty sawmills in 
eastern Virginia, and employing approximately 
750 men, the concern, collectively, is said to be 
the second largest in the State and one of the 
largest in the South. 

Increased business is the reason for the erec- 
tion of the new plant, according to President 
Wright. “We formerly had lumber dressed by 
custom mills here,” he said, “but found volume 
increasing to the point that they couldn’t serve 
us. 
Offices of Wright Bros. (Inc.), are located 
at Fourth and Stockton Streets, this city; at 
West Point, Va.; Tappahannock and Phila- 
delphia. 








Richard Shipping Corp. 


Established 1847 


44 Beaver Street, NEW YORK 


Ocean Freight Brokers 
and Contractors 


Foreign Forwarders, Customs Bro- 
kers. We handle all classes of cargo 
and attend to collection of invoices. 


Special department handling export lumber shipments 


























“S MATTSON 


TEMPORARY SILO 


“Practical 
and 
Dependable”’ 
Satisfy Every 


Farmer 























Recent rains over much 
corn territory will greatly 
enlarge the amount of 
fodder available for silo filling. Be 
prepared to supply farmers in your 
community with Mattson 
Temporary Silos to con- 
serve all possible feed 
for winter months. 





Write today for dealer 
literature on Mattson 
Temporary Silos and 
Portable Corn Cribs. 


Mattson. Wire and Mt. Co: e i 


~ 
JOLIET - ILLINOIS “wittemeoee 


CHICAGO | 


Try Diot | for 
& 
- Wardwood | 
Lumber 
Owned and 


| Operedby CESAR BROTHERS | 


2357 South Loomis Street, CHICAGO 
Telephone Canal 1830, 1831, 0118 
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GILBERT NELSON & CO. 


Public Accountants 


$32 $. MICHIGAN AVENUE 
CHICAGO 


TELEPHONE HARRISON 0366 








Builders’ Commercial Agency 
ESTABLISHED 1890 
1321 Builders’ Bldg., 228 N. La Salle St., Chicago 
A rating guide to the Contracting trade of 
Cook County and Cook County dealers 
Telephone Randolph 4893 Collection and Mechanics Liens 
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Idaho— 


Ponderosa— 


California White 
and Sugar Pine 


WHITE PINE 


Also 
e Ced d 
Fir Wallboar West Coast Products 


William Schuette Company 


New York 
Office—4i East 42d St. 





PITTSBURGH, PA. 








J. A. MATHIEU 
LIMITED 


Sales Office: 


Mills at 
RAINY LAKE, 11 West 
ONTARIO Washington St. 
CHICAGO,ILL. 





Vv 


NORTHERN WHITE PINE 
White Spruce—Norway Pine 


NORTHERN PINE LATH A SPECIALTY 


White Pine Pattern Lumber Shed Stock 
Norway Pine Piece Stuff Log Cabin Siding 
» All Items Northern Pine Boxing and Crating 


























We're supplying the needs of exact- 
ing buyers for furniture factories, sash 
and door plants, retail yards, etc. 

We'll satisfy you, too, because we specialize 
in Northern Veneers and Plywood. 


yma We also invite orders for Northern Pine, Spruce, 
Hemlock, Cedar Posts and Poles, Lath, Shingles, and 
“Peerless Brand” Rock Maple, Beech and Birch flooring. 
Order in straight or mixed cars. 


THE NORTHWESTERN COOPERAGE 
& LUMBER COMPANY 
GLADSTONE, MICHIGAN 


Chicago Office: N. J. Clears Lumber Co., 
Suite 447, Monadnock Block 
Minneapolis Office: G. W. Critten, 516 Lumber Exch. 




























YO U R REQUIREMENTS FOR 


HARD MAPLE — BIRCH 
BASSWOOD — SOFT ELM 
BROWN ASH — HEMLOCK 
SOFT MAPLE—WHITE PINE 
CAN BE PROMPTLY 
FILLED FROM OUR LARGE 
174 WELL BALANCED STOCKS 


VON PLATEN - FOX COMPANY 
IRON MOUNTAIN, MICHIGAN 








Vest Pocket Ready Reckoner 


A weeful vest pocket manual including a lum- 
bes «alculator for standard sizes, log rules, 
estimated weights of lumber and miscellaneous 
useful lumber tabulations. Prepaid, 50 cents. 


American Lumberman 
431 So. Dearborn St., CHICAGO, ILL. 
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THE BUSINESS RECORD 








Incorporations 
ARKANSAS. Little Rock—Scott Sash & Door 
Co. 

FLORIDA. Miami — Connell-MacVicar-Bagley 
(Inc.), 3445 North Miami Ave.; retail lumber and 
building materials. 

KENTUCKY. Lexington—A. F. 
niture Co.; woodworking; $10,000. 

MICHIGAN. Dearborn—lInsulations (Inc.), 8747 
Brandt Ave.; manufacturer and dealer in insulat- 
ing materials, mineral wool, etc, 

Detroit—Byrne Doors (Inc.), 5757 Cass Ave.; 
$50,000. Manufacturer and dealer in doors of all 
kinds. 

Gladstone—Northwestern 
Corp.; $30,000. 

OREGON. Medford 
$50,000. 

Mehama—Mehama Lumber Co.; $2,000. 

Portland—Associated Box & Basket Co.; $5,000. 

Portland—George W. Fisher Lumber Co.; $5,000. 

Portland—Parker (Inc.); to engage in logging. 

TEXAS. Liberty — Brookshire Lumber Co.; 
$10,000. 

WASHINGTON. Everett-—Stowell Lumber Co.; 
$25,000. Lumber and building materials. 

Port Angeles—Angeles Millwork Co.; $3,200. 

Seattle—Peninsula Timber Co.; $250,000. 

Tacoma—Cheney Lumber Co., Tacoma Building; 
$50,000. 

WISCONSIN. Milwaukee—American Roofing & 
Siding Co.; will build, construct and repair build- 
ings, etc. 


Wheeler Fur- 


Veneer & Plywood 


Rogue-Elk Lumber Co.; 


New Ventures 


CALIFORNIA. Los Angeles—Security Lumber 
Co., 438 Chamber of Commerce Building; whole- 
sale. 

San Rafael—MacCormack-Tucker Lumber Co., 
218 Toll Road; retail, 

ILLINOIS. Blue Island 
Supply Co.; 2332 Grove St. 

MASSACHUSETTS. Fitchburg — Richardson 
Bros. Corp.; manufacturers of piano cases. 

MISSOURI. St. Louis—Gloor & Mosher, 6625 
Delmar Boulevard; lumber commission partnership. 

NEW MEXICO. Mountainair—I. G. McKinley is 
establishing a lumber yard here. 

NEW YORK. New York City—Saint Albans 
Lumber Co., 188-19 Linden Boulevard (St. Albans). 

NORTH CAROLINA. Lexington — Lexington 
Chair Co.; manufacturers of furniture. 

OREGON. Portland—A. R. Williams, 34 N. W. 
Front St.; building materials. 

Vernonia—C. Bruce will re-open retail lumber 
business here. 

PENNSYLVANIA. Watsontown — Watsontown 
Cabinet Co.; manufacturers of radio cabinets. 

TEXAS. Dumas—Phillips Lumber Co.; lumber 
and building materials, 

San Antonio—Horace Cox Lumber Co., 1208 W. 
Laurel St.; retail. 


Modern Lumber ©& 


Business Changes 


CALIFORNIA. Los Angeles—Florence Lumber 
Yard succeeded by H. D. Crockett Lumber Co.. 
1664 East Florence Ave. 


ILLINOIS. Chicago—Geib & Schaefer Co. 
changed name to Geib (Inc.), 1757 North Central 
Park Ave. 

Wyoming—R. C. Sellon Lumber Co.: V. L. Brown 
is now sole owner. 

INDIANA. Farmersburg—Pierson & Bro. Lumber 
Co. purchased by Farmersburg Lumber Co. 


IOWA. Toledo—Schultz Lumber Co. succeeded 
by Springer-Whittaker Lumber Co. 

Waterloo—Wood Products Co. lumber yard at 
160 Eleventh St. East, sold to Harry A. Dunkel- 
berg, who will operate it under the name of Cedar 
Valley Lumber Co. 

Whiting—B. Paulson succeeded by Deyloff Lum- 
ber Co. 

KENTUCKY. Paris—E. T. Sheeler & Son suc- 
ceeded by Sheeler Lumber Co. 


LOUISIANA. New Orleans—Johnson Iron Works, 
Dry Dock & Shipbuilding Co. succeeded by Todd- 
Johnson Dry Docks (Inc.), 100 Morgan St. 


MICHIGAN. Gladstone—Northwestern Cooper- 
age & Lumber Co. sold veneer, plywood box and 
package plant to a new concern, the Northwestern 
Veneer & Plywood Corp. The balance of the 
Northwestern Cooperage & Lumber Co.’s operations 
will continue as heretofore. 

MISSOURI. Higginsville—Higginsville Lumber 
Co. purchased by William Schoppenhorst and Tru- 
man Rose. 

NEW YORK. Rushville—E. I. Hicks & Son 
Lumber Yard purchased by Max G. Headley. 

OHIO. Columbus—Creith-Potter Lumber Co., 
241 E. Fifth Ave., has changed its name to Capital 
City Lumber Co. 

_ OKLAHOMA. Shattuck—A. C. Houston Lumber 
Co. yard here purchased by Clinton Lumber Co., 
and will be known as the Shattuck Lumber Co. 

OREGON. Portland and Westfir—Western Lum- 
ber Co. changed name to Westfir Lumber Co. 

Stayton—Etzel & Dan Handel Lumber Co. 
changed named to Sim F. Etzel Lumber Co. 

Sweet Home—Santiam Lumber Co. name changed 
to Santiam Mill Co. 

PENNSYLVANIA. 











Oxford — Oxford Millwork 


Co.’s plant sold at public auction to Willard M. 
Ware. 

TEXAS. Amarillo—Panhandle Sash & Door Co, 
succeeded by Panhandle Sash, Door & Millwork Co, 

Dimmitt—Panhandle Lumber Co, local yard pur- 
chased by Higgenbotham-Bartlett Co. 

Pampa—Mintener Lumber Co. succeeded by John 
E. Hill Lumber Co. 

Slaton—Panhandle Lumber Co. local yard pur- 
chased by Higginbotham-Bartlett Co. 

VIRGINIA. Damascus—Damascus Lumber (o. 
has moved its veneering machinery to building 
adjoining lumber plant and will operate as Damas- 
eus Veneer Co. 

WASHINGTON. Spokane — Gregg-Soderberg 
Lumber Co. changed name to Carl Soderberg Lum- 
ber Co., Old National Bank Building. 

WISCONSIN. Cambridge — Cambridge Lumber 
& Fuel Co. real estate, buildings, inventory, good 
will and equipment purchased by O. H. Wright & 
Co.. of Belvidere, Ill. 

l‘ennimore-—Fennimore Lumber Co.: Albert Ket- 
terer sold his interests to Amiel Napp. 

Racine—Racine Woodworking Co. succeeded by 
Racine Roofing & Millwork Service, 301 Hamilton 
St. 


Casualties 


ARKANSAS. Texarkana—Miller County Lumber 
Co. plant destroyed by fire; loss estimated between 
$8,000 and $10,000, partially covered by insurance. 

Hermitage—Anthony & Payne Lumber Co. plant 
destroyed by fire, with loss estimated at $25,000. 

NEW MEXICO. Albuquerque—J. Baldridge 
Lumber Co. yards and offices swept by fire, causing 
ioss estimated at $75,000, mostly covered by in- 
surance. Temporary offices have been opened, 

OHIO. Cleveland—Whitmer-Jackson Co., 1996 
W. Third St., had central section of sash and door 
plant destroyed by fire, causing damage estimated 
at $20,000. Loss is covered by insurance. Materials 
to be shipped here from a branch plant in Buffalo 
will permit the company to conduct its business 
without interruption. 

PENNSYLVANIA. Titusville—Interstate Lumber 
& Supply Co. sawmill and planing mill suffered 
fire loss of $15,000, partially covered by insurance. 
Two lumber sheds with large stocks of lumber and 
the office were saved. 


New Mills and Equipment 


ARKANSAS. Nashville—J. W. Anthony & Sons, 
who operate a mill at Murfreesboro, have started 
construction of a mill here. 

INDIANA. Jasper—Jasper Wood Products Co. 
will build an addition to its plant, to accommodate 
new veneering machinery, 

LOUISIANA. Winnfield — Mansfield Hardwood 
Lumber Co. of Louisiana (Inc.), 901 City Bank 
Building, Shreveport, La., is rebuilding burned 
sawmill at this point. 

OREGON. Springfield—Warren & Stock estab- 
lisking sawmill here. 


TEXAS. Rusk—Edwards_ Bros., 
Bastrop, are building a sawmill here. 


VIRGINIA. Richmond — Wright Bros. (Inc.), 
with offices at Fourth & Stockton Streets, are 
erecting a $20,000 planing mill on Belt Line Blvd. 

WEST VIRGINIA. Gypsy—National Veneer & 
Lumber Co., of Indianapolis, Ind., will build a 
lumber mill and wveneer manufacturing plant 
which will utilize West Virginia walnut and other 
woods. 


Ancient "Ad'' Offers One-Half 
Sawmill For Sale 


One hundred thirty-seven years ago the fol- 
lowing advertisement appeared in the Ulster 
County Gazette published at Kingston, N. Y.: 

The one half of a 
SAWMILL 
With a convenient place for building, 
lying in the town of Rochefter. 
By the Mill if an inexauftible fupply of 
Pine wood. And alfo a Stout, Active 
Healthy 


formerly of 





NEGRO WENCH. 


Any perfon inclined to purchafe may 
know the particularf by applying to 
John Schoomaker. 
Rochester, November 23, 1799. 


We are indebted to Douglas Huntington, sta- 
tician of the West Coast Lumbermen’s Associa- 
tion, Seattle, for the copy of the Ulster County 
Gazette containing this advertisement. It may 


be deduced from the above that there were saw- 
mills for sale in that early day as well as today. 

Much of the editorial text of the same issue 
of the above paper was devoted to accounts of 
the funeral of George Washington, and the rest 
of it was largely made up of foreign despatches 
regarding the war between England and France. 
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LUMBER MARKET REVIEW 


Southern Pine Prices Recover Strength as Sales Far 
Exceed Production 


Southern pine bookings in the two weeks ended Aug. 15 
were heavily in excess of production, and 30 percent above the 
level of the corresponding period of 1935. Since the first of 
the year, bookings have exceeded output by 12 percent, so there 
has been a considerable reduction in stocks, but they are above 
last year’s level. Fear of restriction of consumption caused 
hesitation among rural yards for a while, and some of the 
mills met the situation by concessions, but the market appears 
to be rapidly recovering its strength, with some mark-ups 
already made and more expected. The outlook for fall farm 
trade in the South is excellent; confidence in farm purchasing 
power being adequate is causing a resumption of northern 
purchasing, and the East reports increasing activity. An 
analysis of stocks of 68 mills as of July 1 showed select grades 
15 percent below, yard lumber 17 percent below and timbers 
and miscellaneous items 26 percent below normal—the scarcest 
items being car material and drop siding. And as current 
demand is absorbing the popular items as fast as they can 
be produced, these will undoubtedly move to higher levels 
if the fall movement is up to expectations. Carolina shortleaf 
mills report an active demand for yard commons, with the 
call for box and other low grades increasing, and Southeast 
roofers beginning to share the benefits of an improved market 
position with stronger prices predicted. 


Increased Consumption of Western Pine Box Improves 
Position of Lower Grade Commons 


The western pine market has been showing increased 
strength as a result of improved demand, the bookings during 
the two weeks ended Aug. 15 having exceeded those of the 
corresponding period last year by 61 percent. Production 
was only slightly above last year’s level, and in western pine 
producing regions reaches its peak during the summer. Reports 
indicate that with western box plants more active, in prepara- 
tion for larger shipments to the East to make up vegetable and 
fruit deficiencies there, the mills are able to market more of 
their low grades as box and thus relieve the pressure on the 
market for low grade commons. Narrow No. 2 common 
boards are in low supply, and their strength has improved 
the position of the same widths in Nos. 3 and 4, but demand 
for wide items in all grades is rather dull. The call for shop 
items has been improving. Selects have continued to move 
well in mixed cars. Recent reports indicate that the Inland 
Empire section will soon have effected settlement of its labor 
troubles ; at mills and in the woods. 


West Coast Domestic Sales Gain, and With Production 
Curtailed, Prices Show More Strength 


West Coast bookings made a gain in the two weeks ended 
Aug. 22, losses in foreign and local orders being a good deal 
more than offset by large gains in domestic rail and cargo busi- 
ness. Production declined a little, and the bookings exceeded 
it by 12 percent, compared with 7 percent above in the pre- 
ceding period. 

After a lull, resulting from fears of the effects of middle 
West crop damage on demand, yard buying has apparently 
been resumed, in preparation for what promises to be a good 
fall business. Prices, however, suffered during the lull, and 
quotations show a wide spread among mills, largely because of 
special offerings of surplus items. But most mills have been 
holding firm on mixed-car business, and the market is believed 
to be strengthening on yard items. There has been an excel- 


lent call for higher grade cutting and car materials, but common 
cutting is slow. 


Atlantic coast storage stocks are reported considerably de- 
pleted by continuation of strong building demand, but because 
of offerings of unsold arrivals, eastern prices are not as steady 
as mill, though only boards show a decline from recent levels. 
Cargo plants are curtailing and limiting shipments, and appear 
to be able to hold the discount to a maximum of $11.50. The 
intercoastal rate continues at $12.50. British Columbia mills 
are getting little intercoastal business. California shipments 
have been reduced, following a seasonal decline in building, and 
quotations are recovering their strength, with consumption in- 
creasing and the outlook for fall very encouraging. 


With Oriental, Continental and South American markets 
slow, the bulk of export business goes to British Columbia. 


Eastern Spruce More Active; Northern Pine and Hem- 
lock Expect Good Fall Demand 


Northern pine bookings in the two weeks ended Aug. 15 ex- 
ceeded those of the same period last year by 3 percent. North- 
west rural demand, while spotty because of drouth damage, is 
fair and improving ; and the outlook for fall building and indus- 
trial consumption in the East is considered good. Mill stocks 
Aug. 15 were only about 4% percent above last year’s level. 
Prices are reported firm. 


Northern hemlock sales in the two weeks ended Aug. 15 
were 15 percent below 1935, but for the year to date, only 8 
percent below. Mill stocks Aug. 15 were 514 percent above 
last year’s, but a good fall demand is expected from the Michi- 
gan-Wisconsin territory. Prices are unchanged. 


A sharp increase in eastern spruce orders, from retail yards, 
has given the mills full order files, and enables them to hold 
prices on dimension steady at recent advances, with boards 
unchanged. Apparently more Canadian lumber is arriving at 
eastern ports, at $1@2 below rail quotations, but building con- 
sumption has been steadily increasing. 


With Demand Continuing Good, Hardwood Stocks 
Show Practically No Increase 


Reports indicate some uneveness in the hardwood market, 
but that on the whole it is in strong position. Furniture manu- 
facturers have led in the buying, so the furniture woods are 
strongest. As the factories have large order files, demand 
from this industry promises to continue brisk. There is a fair 
movement to the automobile industry, though it is not on the 
level of former years; hardwood producers are encouraged 
to find that reports of the abandonment of a large southern 
body plant were unfounded, though they rather expect a further 
decline in consumption for body building. There continues to 
be a good call from the building trades through retail yards 
and millwork and flooring plants. Oak, nevertheless, has con- 
tinued somewhat weak, with declines shown in a few items of 
flooring. Consumption of oak by body plants is smaller and, 
exports are off, with these losses offset to some extent by 
increased cooperage consumption. A heavy reduction in freight 
rates on Japanese oak to the United Kingdom results in very 
difficult competition in that important market. Philippine com- 
petition in the domestic market may, however, be eased by 
announced increases in ocean rates to Pacific and Atlantic 
ports. Despite active production, unsold stocks of southern 
hardwood increased only 7/10ths of one percent between July 
1 and Aug. 1, and it is believed that accumulations of hard-to- 
move items have been avoided by a policy of cutting only 
species for which there is a good market. As miscellaneous 
industrial users are resuming operations, the outlook for fall 
is considered good, and the industry hopes that it will be 
improved by the sought-for reduction in rail rates. 


Statistics, Page 46 — Market Reports, Pages 50-53— Prices, Pages 58-59 
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THIS WEEK’S LUMBER PRICES 


Kast and west 


side 


mills have 


reported the 


SOUTHERN PINE 


following average f. o. 





b. mill sales prices on southern pine to the Southern Pine Lumber Ex- 


change, New Orleans, La., for sales made in the period Aug. 12-15, but where prices for this period were not available, prices for the 
month to date have been inserted and starred (*): 
West East West East West East West East West East West East 
Side Side Side Side Side Side Side Side Side Side Side Side 
Rough Finish Ceiling, Standard No. 2 Fencing & CM No. 2 Shortleaf 
I a: B&bett 10-20’ athe Standard Lengths xe Dimension 
etter— % x4— x 
1x3 rift— % x4&6— a ee 17.52 16.50 7 
B&better Ba&better.. 37.17 87.75 |c7o" Me, os B&better.. 25.50 |ix6 1122: 18.37 18.05)13 & 14.. 37s 17-29 
Shortleaf.. 60.67 64.47 6 43.02 i «we ie eemeeiieeee ee earewe i 9, 
. No. 1 Shiplap and (2 -""""""" 2 or 8.3 72 No. 3 Fencing, 2x6 
NO. mae o5861 1.28 Boards, 10-20’ Pseessess Beas B&better.. 35.37 3580| Standard Lengths |12 & 14.. 17.35 17.01 
Oe ee Be aa, 35.29 36.13/19 andere 1x4 ...... 12.86 11.73/16 ....... 21.91 17.20 
a oo 1x5&10 38.26 41.7 abel . 1 Fencing, 10-20’ |1x6 ...... . 82 |2x8 
1x3 flat 1x12 ..... 50.61 51.89 oa Ber 3561 35.69 |1x6 CM... 15.55 14.52 12 & 14.. 17.02 16.91 
ain— * yeaer a atch... : ; oe: faxecwe i 18.54 
pétbetter.. 38.00 36.12 Surface Winish, See tt apr 36.67 36.32 No. 3 Shipiap and a 5 
No. 1 .... $3.88 $4.60 |Babetter 12... 74.63 No. 1 Shortleat Lengths 12 & 14.. 20.37 19.06 
No. 2 .... 25.13 24, Inch thick— Timbers, 20 & Under, Dimension ee ee: 96.15 14.09 116 .22200- 21.40 19.17 
xd ritt— $eexoses 45.08 41.90 Se ee 1x10 Sonal 16.35 16.39 2x12 
e .  faonee 45.30 43. oa Be «anne ; 57] 1 ; 
Shortleaf.. 59.13 61.75} | - ake 46.50 43.19 |3X4 & 4x4 26.17 2 & 14.. 25 ty 33°20 2 & 14.. 20.98 20.00 
tenes 4x6—-8x8 . 25.83 aie 16 ....... 21.88 19.50 
No. 1— a pci 53.44 50.40 344x129 a cece oil Plaster Lath 
Shortleaf.. 48.25 55.25|1x5 ...... 49.83 45.50|3&4x12 ... 42. tees 14... 22.51 19.52 | 1%”, 4 Drop Siding, Standard 
2 70.60 63.95 |Shortleaf— 13 & ‘9g|No. 1 .... 3.79 4.18 Lengths, 1x6” 
1x4 flat area ies 4 “'13x4 & 4x4 23.42 20.96|16 ......- 23.13 20.26 | 0 5 326 3°23 . 
grain— 04/¢ hee g|4X6—8x8.. 22.70 20.15 |oxs . . “3 No. 117 
B&better.. 37.95 36.17|4, 5, 8. 59.4 56.3 3&4x10 .. 25.13 27.25149 & 14.. 24.21 21.96 No. 3 Dimension, =| Be better.. 32.83 33.00 
No. 1 .... 34.35 34.58 5&10 si oo-c8 Seas ae aa-as a Be veveces 23.77 23.65 Random Length No. 1 te 31.47 3268 
N 2 20.54 18.87 S eereeeee $0.¢ ° 7 x “a 9. » yA 2 4 ° eee . oa. 
- ‘lo— 5x12-12xi2 34.50 30.00 | 2x10 ante 2aaTl leat. 16.09 12.101"e 116— 
Casing, Base & Jamb Inch thick— No. 2 Shiplap and |i4 °*****’ 28°27 2632 B&better..*37.04 37.25 
— ainesrns 39.13 39.89| Boards, Std. Leth. |!4 ------- 29°01 27.00|sngrTttt & Longit—  |No. 1 .... 36.59 35.44 
B&better, ceawaees 39.25 38.92|Shortleaf— AG nccenee , ON 2X6 «wees 14.33 14.12), 
OE Salo wis O08 ORR aC cscncus 40.98 39.03|1x8 ...... 19.11 18.30 |2x12 a a ened 16.10 13.44 | Assorted patterns | 
1x6&8 ... 50.90 52.33 Ixs&i0 ’ 45.82 46.08]1x10 ..... 19:37 18.09|12 & 14.. 29.76 28.89/2x10 ..... 14.25 11.97 |B&better.. 37.11 34.94 
1x5&10 ... 53.83 54.18/12 ....... 60.75 58.13|1x12 ..... 25.86 21.29]16 ....... 31.73 29.68 | 2x 14.25 *13.25|No. 1 .... 36.53 34.28 























WESTERN RED CEDAR 


Seattle, 


Wash., 


Aug. 


25.—Prices for red 


cedar siding in mixed cars, new bundling, 8 


to 18 foot, f. 


o.b. mill, are: 


Beveled Siding, %-inch 
Clear ad es oom 
Se. cientsdtonoved $25.00 $23.00 $20.00 
Dene ccevesacucecn 29.00 25.00 22.00 
Pe cadewsesewuss 30.00 27.50 24.00 
Clear Bungalow Siding, %-inch 
PEE T PETE OTT TPCT CUT Te Te $40.00 
OS Sa eee ee ae scces Oe 
TM -~cningesnnadaunhsonwsetheneens - 60.00 
Finish, B&better, S82 or 4S, 8-18’ 
$2S or S48 





or Rough 
$50.00 


Discount on Mouldings 6-20’, Odd Lengths 


Series 8000— 


Ehoting under $8... ccccccccccvecsccce - -64% 
EASIER SE GRE OVER sc ccc cctcccvvcese 59% 
Series 7000— 
NS er eer 64% 
Tdotine GE amd OVER. ccccccccccceceses 59% 
Clear Lattice, 5/16”, 4 to 16’ 
100 et 
OMe cvriesectives600dseeesenbeséssaawnl 
SE” cicuencudvévdoesedwevades dmeweeaes .37 
SSE” 2. ccs cean vasnenneeeedas kunnawennaan .50 





WESTERN SITKA SPRUCE 


Portland, Ore., Aug. f 
prices for mixed carlots prevailing today: 


dah A 
22.— 


The following are 





Finish— Factory stock— 
OM ek ence 1.00 
-_ iladpsedt ve aes $29.00 
1x5—11” ..... 60.00 5/4 wee eee eee 33.00 
oc ox. 5 wes 33.00 
Bevel Siding— Ree ie 34.00 
%x4"—B and  Pecabteet a 36.00 
xo voeee 24.00 9 1274 1,....... 37.00 
a 
Pian ata ed i ee 
h si aNavakés eh tre eae 32.00 Green 
 Fpteenee: 25.00 box ...$13.00@14.00 
Michigan and Wisconsin flooring mills 


report the following prices realized f. o. 


flooring mill basis, 


Aug. 22: 


§)x2% 


during the week ended 


First 
oe aeetele 


Third 
$46.67 


Second 
$59.66 


OAK FLOORING 


Following are current quotations on oak 
flooring in carlots, f.o.b. logical points of 
origin—Memphis and Johnson City, Tenn., 
and Alexandria, La. 


me ty }#x1%%” %x2” %x1%” 


Clr. qtd. wht.. 7 00 $65. 4 $47.00 

Clr. qtd. red..... 70.00 60.00 50.00 47.00 

Sel. qtd. wht.... 58.00 50.00 48.00 43.00 

Sel. qtd. red..... 52.00 47.00 45.00 43.00 

Clr. pln. wht.... 62.00 54.00 50.00 39.00 

Clr. pin. red..... 56.00 51.00 46.00 37.00 

Sel. pln. wht.... 51.00 42.00 40.00 35.00 

Sel. pln. red..... 50.00 44.00 37.00 35.00 

No. 1 com. wht.. 43.00 35.00 35.00 28.00 

No. 1 com. red... 42.00 35.00 34.00 29.00 

Pee... © Gv ccccas 26.00 24.00 19.00 18.00 
1%x2” W%xl%” ~,x2” 

Clr. qtd. wht $65.00 $65.00 aete 

Clr. qtd. red..... 65.00 60.00 lear 

Sel. qtd. wht. 54.00 52.00 ace 

Sel. qtd. red. 54.00 52.00 nee 

Clr. pln. wht 55.00 52.00 $62.00 

Clr. pin. red.. 50.00 50.00 55.00 

Sel. pln. wht.... 50.00 48.00 52.00 

Sel. pln. red..... 48.00 47.00 47.00 

No. 1 com. wht.. 45.00 40.00 44.00 

No. 1 com. red... 43.00 40.00 39.00 

WO. BF COMB. co ces cn 22.00 20.00 esos 


New York delivered prices may be sitetenn 
by adding to the above the following differ- 


entials figured on Johnson City origin: For 
fs-inch stock, $8; for %-inch, $4; for %- 
and fs-inch, $4.50. 


Chicago delivered prices may be obtained by 
adding to the above the following differentials 
figured on Memphis origin: For }#-inch stock, 
$6; for %-inch, $3; for %- and };-inch, $3.50. 


DOUGLAS FIR 


{Special Air Mail to American LumBERMAN] 
Seattle, Wash., Aug. 25.—Current quota- 
tions f. o. b. mill, on Douglas fir items in 
mixed cars for rail shipment direct to the 
trade appear below; and straight-car prices, 
aaa on the items, are from $1 to $3 
ess: 


Vertical Grain Flooring 
B&bt Cc 


r. 
SE .« news saesnneicade $42.00 $31.00 $19.00 
Flat Grain Flooring 
DE pskisacweeeeewne $26.00 $22.00 $16.00 
MI: cist &dwiace tama 28.00 25.00 20.00 
Celilin 

OO ae $24.00 $21.00 $16.00 
eee 26.00 23.00 16.00 

Drop Siding, 1x6 
DD ccrtcdecneensa ae 27.0 $25.00 $20.00 
SO” +tiutecdiosaman 28.00 26.00 20.00 

Common Boards and Shiplap 

1x6 1x8 1x10 1x12 
ek © ooueradin $18.00 $19.00 $19.00 $20.00 
S/F 14.00 15.00 15.00 15.00 
er 10.00 11.00 11.00 11.00 

No. 1 Common Dimension 
12 14 18 20 

2x 4 ....$20.00 $20.00 $21.50 $22.50 $22.00 
2x 6 -- 19.00 19.00 19.50 20.50 20.50 
2x 8 - 18.50 19.50 20.00 21.00 20.50 
2x10. 20.50 21.00 21.50 23.50 23.50 
2x12 22.50 22. A 22.50 23.50 23.50 
2x4, 8, "$20; 2x4, 10, 


$21 
Random—No. 2, 2x4, $16; No. 3, $10.50. 
No. 1 Common Rough and/or Surfaced 





Timbers 
4x10 planks 20 vant - shorter and 
4x12, S4 a ne eee errr 
Se ee Oe PR cc sicccnceccwsess ooo Ree 
12x12, 22 to 30 feet.. ih etree cael «oo 2a 





Following f. o. b. mill prices on actual 
sales were reported to the Western Pine 
Association by members during the period 
July 18 to July 31, inclusive. Averages in- 
clude both direct and wholesale sales, and 








are based on specified items only. Quota- 
tions follow: 
Ponderosa Pine 
5/4x8 6/4x8 
Se.ects, S2 or 4S— 1x8 &wdr. &wdr 
ff “aR ey 55 $58.17 $55.75 
rear 33.49 43.88 44.00 
SHop, S2S— No. No. 2 
Ne eS a ee $29.21 $20.91 
EE» arkin i aaa ae amelie hae ated 28.70 20.58 
Commons, S2 or 4S— No. 2 No. 3 
Dt Me cicwies s600.0 ecesdan $23.66 $18.68 
po RE ee ee 27.86 17.49 
No. 4, 4/4 ene eee 13.53 
Idaho White Pine 
5-6/4 8 
SeLectTs, S2 or 4S— 1x8 & war. 
TE ee $54.28 $73.63 
oo a eee 42.63 56.50 


WESTERN PINES 


Commons S2or4S 
Colonial Sterling Standard 


No. 1 No. 2 No. 3 
= isc akc a $37.81 $31.77 $22.29 
| EE SREP Perea 64. 41.61 25.64 
Quality (No. 4) 4/4 RWRL...... coe tae 
Sugar Pine 
1x8 5/4x8 6/4x8 
Seiects, S2 or 4S— &wdr. &wdr. & war. 
UE ee on Py oe 15 $75.03 
7) Vieoveve need 4.25 64.17 
I a arab dear ardor gad 83. 00 49.82 
SHop, S2S— No. 1 No. 2 No. 3 
Sl ie awa bw doe ee $42.79 $28.3 $22.00 
en: Ghats eusiee eas 42.50 26.13 22.00 
Be  tntenctoseunes 54.91 30.02 23.50 
Larch—Douglas Fir 
Dimension, No. 1, 2X4 ...ccccccscsccecs $20.94 
Dimension, No. 1, RE a eee 7 19.94 
Boards, No. 3, i a ocd 19.67 
Flooring, vert. ar., CHeer. 4 Rls... 00 35.15 











August 


Fe lov 


Qtrd. Re 
4/4 FAS. 
8/4 FAS. 
Plain Re 
4/4 No.1 
4/4 No. | 
Qtrd. Sa 
8/4 FAS 


10/4 No. 


eo 


Follo 
Wausat 


3/4 


Key 
grade, 
better, 


All P 


Pric 
coasta 
per th 

Han 
vary : 
freigh 
est ql 
or mo 
drop. 


1x6” 


lx 3” 
lx 4’ 
lx 5’ 
1x 6’ 
lx 8 
1x10’ 
1x12' 


For 


5/4x 
5/4x 
6/4x 
6/4x 


oK4 
4x5 
4x6 





9, 1936 


ol 


> 


er Ex. 
‘or the 


| East 
Side 

leat 

L 


wa) 


~ — 
2S An 
noo 
on 


- 
av 
~e 


19.06 


a 
oo 
ac 
oo 


andard 
6G” 


toe 
i r—) 
oom 


coo 


eS) 
coin) 


wets 
noel 


ns 
. 34.94 
} 34.28 


[AN] 

quota- 
ems in 
to the 
prices, 
lL to $3 


D 
$19.00 


$16.00 
20.00 


$16.00 
16.00 


$20.00 
20.00 


1x12 
$20.00 
15.00 
11.00 


1d 

- - $17.50 

.- 17.50 
18.50 


tandard 
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F.O.B. MILL PRICES OF SOUTHERN HARDWOODS 


Following are ranges of f. o. b. mill prices of rough, air dried southern hardwoods, from reports of past sales during the week ended Aug. 17: 


























Qtrd. Red Gum— Plain ag Gum— Qtrd. White Oak— Mixed Oak— Magnolia— Cottonwood— 
4/4 FAS.....++0000- 56.25]4/4 FAS..... 27. 00@30. ee aa $2.50|4/4 No. 3-A........ 15.50] 4/4 No.1&Sel....... 28.5014/4 FAS....... 31.2 
G/4 PUD w cane iiacecn yee 30.75| Plain White Oak— 4/4 No. 3 Com...... 6.00 4/4 No.1&Sels 25.00@2 27 0 
Plain Red Gum— 6/4 ag 31.25@31.75/4/4 FAS..... 65.75@72.00|4/4 Sd. Wormy..... 14.50) Hackberry— 4/4 No. 2 Com..... 20.25 
1/4 No.1&Sels 28.00@32.00|4/4 No.1&Sels 19.00@23.00/¢/4 FAS... ......... 85.00 4/4 Log R 
1/4 No. 2 Com15.00@17.75|5/4 No.1&Sels 21.50@ 23.00 4/4 No.1&Sels 30. 50@ 32. 00|Plain Poplar— 5/4 bad a tte eeee 18.25 Ash— 
trd. Sap Gua 6/4 No.1&Sels 23.00@28.00\¢/4 No.1&Sels...... 50 4/4 8 35.00 6 Log ee 5.25 8/4 No.1&Sels 34,00@ 44.00 
TT PAS)... cncccss 86.2810;5 mo laeels. - 27.001474 No. 2 Com21. 56@ 35.50 4/4 Saps&Sels 37.35 @a7. 75| p dehgsocimaprisgnetcaserggias 
Ot PAS. 22s s.22 40-25 $74 No.2 en siiettte o)\Plain Red Oak— 5/4 Saps&Sels...... 6) Soft Maple WHND— 
4/4 No.1&Sels 22.25@ 23.50] py panel 4/4 FAS..... 54. 1556. 1514/4 No. 1 Com. 26. 25|5/4 No.1&Sels...... 32.0016/4 No. 2 Com..... 30.75 
6/4 No.1&Sels 25.00@ 28.50 2 — 4/4 No.1&Sels...... 30.75|4/4 No. 2-A..20.00@21.50|6/4 No.1&Sels...... 34.00] 
8/4 No.1&Sels 25.00@31.00 |4/4 F'AS............ 25.0016/4 No.1&Sels...... 43.00|4/4 No. 2-B.. 14.00@14.50]5/4 No, 2 Com...... 17.00 | Willow— 
10/4 No. 1 & Sels... 30.25|4/4 No.1&Sels 17.00@19.00|4/4 No. 2 Com..... 22.00/6/4 No. 2-B........ 13.75| 6/4 No. 2 Com..... 18.00] 4/4 No. 2 Com..... 15.00 
NORTHERN HARDWOOD RED CEDAR SHINGLES 
Following are prevailing quotations f. o. b. No.1Com No. 2 No. 3 Seattle, Wash., Aug. 24.—Below are listed 
Wausau, Wis., on northern hardwoods: Soft Elm— FAS & Sel Com Com average prices received for red cedar shingles 
No.1 No.2 No.3 4/4 wcccccees 43.00 33.00 23.00 17.00 | sold direct to the trade: 
Brown Ash— FAS Sel Com Com Com +r coveoerrs $5.88 s3-23 yy 4 13.38 Royals: 
4/4 ccsevers 48.00 39.00 32.00 25.00 17.00 g/g <1 117717: : eS err 3.75—4.00 
a" 46.00 36.00 27.00 19.00 a 
OG seekeuws 53.00 44.00 35.00 27.00 19.00 10/4 53.00 43.00 29.00 Se. Ge cca A cchkind incor ebatereens 2.40—2. 
GSE seuenovc 58.00 51.00 42.00 31.00 19.00 ce ccs 58.00 48.00 34.00 a eae: DO cidade ouale wi sw whe eaeeean sen ae 1.60—1.7 75 
6. schsnens 63.00 56.00 45.00 33.00 20.00 ““/* s*****""* ' ai Meee dies diab niticcietinadiaie 
a Oo. oO. Oo. - 
—en 63.00 53.00 44.00 27.00 19.00 Beck Elm— FAS Sel Com ee, We eR BN a bi asicae de wwe Wainware $2.90—3.00 
teteeees 0 QL cccccecs BOO cece $1.00 SB.00 17.00 | 3-187 5/2% ...... cc cecceceecceces 1801.86 
5/4 eeeeeee 68.00 58.00 47.00 29.00 21.00 gq [i277 63.09 ry TE Bey See: Le «ORR RSE RTT 1.40—1.50 
6 assseses 71.00 61.00 47.00 29.00 21.00 6/4 68.00 47.00 24:00 19.00 sOOCKx: 
Oe sincunee 78.00 68.00 57.00 31.00 21.00 g/g °°""°*'! 73:00 62:00 29:00 22:00 1 kh 
P= Baap toc 93.00 83.00 67.00 44.00 .... 1844 crrrcrts 3.00 62.00 29.00 22. 1-16” 5/2... eeeeeeeeeeee ee eeeeens $2.65—2.70 
Pe: cceveses 98.00 88.00 72.00 49.00 Se oc weens 93.00 82.00 46.00 27.00 ‘ -16" 5/2 PEERS LE LE DAES ORE SRS SES 1.55—1.60 
eR ELS: 56.00 48.00 34.00 23.00 a a OR a RS . bo : prong . be : Bene GE bebe éc o 8s reruns ab eae eee eale 1.30—1.35 
Key stock, eft: No. 1 and better, $68; or on 7) a FAS Se, Com Com Com 
grade, . ° oO. . 4 e and 8/8 «eeececes e le ° f° ° 
better, $73; or on grades, FAS, 483; 'No. 1, $63. B/4 wa +--e. 68.00 58.00 47.00 33.00 19.00 WEST COAST LOGS 
No.1 No.2 No.3 = g74 125122) 83. 7 Y 00 20.00 ; —Aver ices 
Hard Maple— FAS Sel Com Com Com 10/4 Sie alaibae $0.00 16:00 10.00 41:00 end ne eee ee ee oe 
ot ee 65.00 50.00 42.00 31.00 15.00 12/4 ........ Y ’ ; ; bee ‘ir: N -81: No. 2 a 
c= Ress ee foes fe tee ie cons tems ER SRD cds oo: | EEL assets toes guecas: tumtor lows 
ceevccoce ° a te ¢ ° se eeeeee . . . . sees Ced Shingle logs $10-12: 1 ber logs, 
| Bees. 83.00 68.00 57.00 35.00 19.00 3/4 ......-. 57.00 47.00 37.00 27.00 .... | Seeatie ne s@s 99-050.) ber 108s 
Me idnonens 83.00 68.00 57.00 35.00 19.00 No.1 No.2 No.3 Pulp spruce, $10 and $14. 
Se OOS BERS HESS geae SEA coo See mame EAE Ga, om See Se —— 
11/4 .......--113.00 98.00 77.00 41.00 — eepetay 88:00 48.00 44.00 28.00 19.00 Portland, Ore., Aug. 22.—Log market quo- 
OO, eee 113.0 8.00 77.00 41.00 Re  wnitiwie 68.00 53.00 49.00 33.00 19.00 tations: 
De aetenwns 153.00 138.00 117.00 “sie et cienenes 73.00 658.00 54.00 33.00 20.00 Yellow Fir: No. 1, $20; No. 2, $15@16; 
No. 3, $8@9. 
Red Fir: $153. 
ATLANTIC COAST PRICES Cedar 


All Ports C. i. f. for West Coast Fir and 


Hemlock 


Prices are based upon the current inter- 
coastal water rate for rough stock, of $12.50 
per thousand feet. 


Handling charges beyond “ships tackle” 
vary at each port. When figuring back haul 
freight—dock to delivery point—base on near- 
est quarter dollar—if fraction is 12% cents 
or more, add 25 cents; if less than 12% cents, 


drop. 
Fir Flooring K.D. 4-20’ 
Bé&btr. 
F.G. V.G. 
X38” occ cece cece ccereeeceees $35.25 $54.50 
gp Ee re eer 36.25 53.75 
Se sib een oweinnsahes oe eeeens 39.00 55.00 
WOE contgesaccteuecawacous 37.00 53.25 
Wee”  ccheoakcesebieeeecekos 38.00 56.25 
Fir Ceiling K.D. 4-20’ 
B&btr. bes > ad ony” 
Cee eerie $28.75 $26.75 $22.50 
=r eee 29.2 27.25 22.7 
OT ere 35.25 32.00 25.25 
OS eee ae 37.25 34.75 31.00 
ee Nee 37.75 34.50 29.00 
OE” Un ewenenwes 38.50 36.25 30.75 
Fir Siding K.D. 
Bé&btr. — —y 

1x6” 4 to 20 ft.....$38.00 $36.50 $32.25 


Fir Finish 6-20’ 
B&otr. seme. 


7*.G. G 

DE: BP cs ate waweee aces ewes £37.25 $43.50 

oe Ue ble nin atnw ala ole bWolee now “35.25 48.75 

Mt Oe cnguniuceceerendn se we wee 44.25 49.75 

8 a ee 39.00 44.50 

Oe cna teeen decd es beeweeunen 40.00 50.00 

Sg SR EES, LEO 51.00 58.75 

FEAR” dcorh cine a amenteseeesne 58.00 69.00 

For 5/4 and oi add $5.00 to one inch price. 
For 2 inch add $2.00. 

Fir Stepping 3-20’ 
Bever. C. 

V.G. V.G. 

ORI cin sndacsawdedbeasnews $74.00 $64.00 

| SERS EDT EIS: 79.50 69.50 

eg RO Oe 74.50 64.50 

CFSE «kets ond eonaewewbuene $0.00 70.00 

Eave Gutters 10-49 

he. OO DG iit 6X bisa ddrdeiweessaenes $64.50 

eae a aN ee ee pee rt eae F 65.25 

4x6 LEPC CSO AEE RESR OMA DAE SD ONES 65.25 


Fir Dimension and Plank 
2-inch fir dimension, green, surfaced 
inch off. 
No. 1 common fir—15% No. 2. 
For straight No. 1 common, add $1. 


tag gern are wholesale prices to dealer, 
f. at ships tackle at all ports. Handling 
charges at each coast port vary, as does 
ed or back haul charges to delivery 
point. 


to % 


2x3 2x4 2x6 2x8 2x10 2x12 

4&6 eo 50 $23.75 $20.75 $22. 2s $20.75 $21.00 
BP mais ace 50 25.75 22.75 24.2 22.75 23.00 
ae 36:00 26.25 26.25 35°78 25.75 27.00 
5&10 25.50 25.75 23.75 24.25 23.75 24.50 
Se 26.00 25.75 25.75 25.25 25.25 25.50 
7&14 26.00 25.75 26.25 25.75 24.75 26.00 
16-20.. 28.00 27.25 26.75 25.75 25.75 27.00 
22-24 31.50 wASS 28.25 27.25 27.25 28.00 
26-32 oar oe 29.75 28.75 28.75 29.00 

Fir Timbers 
Cc. i. f. prices, dressed, ran from $28.75 


for 6x6 to $29.00 for 18x18" lensthe 8’ to 
20’; $30.75 to $31.25 in lengths 22’ and 30’; 
$31.75 to $30.25 in lengths 32’ to 40’, No. 1 
common, 15% No. 2. 

For No. 2 common, deduct $3.50 per M from 
above; No. 3 common, deduct $6.50. 

For lengths 41’ to 100’ call for special 
quotations. 

Boards 


Inch common fir and/or hemlock green 
random length 6’ to 20’ S4S. 
For straight No. 1 common, add $1.50. 


For dry No. 1 common, add $2; No. 2 com- 
mon, add $1. 


For matching and beading, add 50 cents. 


No. 115% For 
No. 2 0. 2 No. 3 Rough. 

Com Com. Com. Add 
ee $25.50 $22.75 $20.50 $4.00 
2 rr 27.5 23.75 21.00 4.00 
1? 26.25 23.25 21.00 4.00 
ewan 26.50 23.50 21.25 3.75 
SOG” veces 27.75 23.50 21.25 3.75 





Due 10 chemical treatment the average life 
of a cross-tie used by the railroads is now from 
25 to 30 years. Before this practice of treating 
ties was adopted the average life was from five 
to eight years. 





Shingle logs $13@13.50. 
Hemlock: No. 2&3, $8. 





Body Plants at Memphis to 
Continue in Operation 


Many rumors have been floating around about 
the plans of General Motors Co. and Fisher 
Body Co. to discontinue the use of wood, says 
the National Hardwood Lumber Association in 
its bulletin. News items on the subject recently 
appeared in the lumber trade press, and in some 
instances it was stated that the Fisher sawmills, 
timber holdings, also its woodworking plant 
at Memphis had been offered for sale. This 
publicity aroused the interest of the Forest 
Products Division of the Bureau of Foreign 
and Domestic Commerce, and its representa- 
tive in the Memphis district was directed to 
investigate. Through the Washington office of 
the hardwood division of National Lumber 
Manufacturers’ Association, the following in- 
formation has been received: 


The following telegram was received Aug. 
12 by Phillips A. Hayward, chief of the Forest 
Products Division: 

Investigation definitely and officially 
reveals no foundation whatever at pres- 
ent to rumor any Fisher Body properties 
or timber holdings now for sale. Mem- 
phis plant No. 1 and all sawmills continue 
in operation, and nothing they have at 
Memphis is for sale. 


While there seems to be no foundation for 
the rumor that the Fisher woodworking 
plant and timber holdings are being offered 
for sale, it is without doubt true that the 
1937 bodies that will be produced by Fisher 
for General Motors cars will contain con- 
siderably less wood than in the past, and it 
is difficult to prophesy what may take place 
regarding the operation of their plants. 

It was extremely unfortunate that the re- 
port on the closing of the Fisher woodwork- 
ing plant and an offer for sale of their hold- 
ings was so widely publicized, and this means 
is being taken to give the hardwood division 
committee the latest information. 
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OBITUARY RECORD 








WILFRED H. BORDEAUX, 39, of Bor- 
deaux, Wash., died Aug. 13 in a hospital at 
Olympia, Wash. News of his death came as 
a distinet shock to the lumber fraternity of 
the Pacific Northwest. A young man, ex- 
tremely active, apparently in the best of 
health until he was stricken with a heart 

ailment one week be- 

fore his death, his 

passing made a strong 

impression of loss on 

the minds of those 

lumbermen who knew 

him. Because of his 

quiet and unassuming 

nature he was perhaps 

not as well known as 

many other lumber- 

men who carry less 

responsibility. He was 

president and general 

manager of both_ the 

Mason County Log- 

ging Co. and the 

Mumby Lumber & 

Shingle Co., two of the 

best known and im- 

portant factors in the 

Pacific Coast lumber 

industry. He was also 

secretary-treasurer of 

the Panama Lumber & 

Shingle Co. of Olym- 

i Wash., a director 

the Seattle-First 

National Bank, a di- 

rector of the Olympia 

Federal Savings & 

Loan Association, and 

president of the W. H. 

Bordeaux Oyster Co. of Olympia. Wilfred 
Bordeaux was born in Shelton, Wash., and 
was a graduate of the University of Wash- 
ington at Seattle. He is survived by his 
widow, mother, two children and one sister. 

CHARLES H. SWIFT, SR., 79, head of the 
Swift Lumber Co. (Inc.), Utica, N. Y., died 
Aug. 15, as a result of injuries in an auto- 
mobile accident Aug. 4. He entered the lum- 
ber business in Bradford, Pa., where he was 
prominent in producing cherry lumber. In 
1892, he went to Utica, and the retail lumber 
firm of Nellis, Amos & Swift was organized 
with Mr. Swift as president. His lumber 
interests were extended in 1907 when the 
wholesale concern of C. H. Swift & Sons 
opened He also carried on big lumbering 
operations at Kalurah, N. Y., and at Bury, 
Que. Four years ago the two Utica firms 
headed by Mr. Swift were merged, and the 
business since conducted as the Swift Lum- 
ber Co. (Inc.). Mr. Swift was active in prac- 
tically every branch of Masonry. His widow 
and two sons survive. 


WILBUR F. HARRISON, 76, connected for 
over half a century with Greenleaf Johnson 
& Son, died Aug. 19 at his home in Baltimore, 
Md. When 15, he began working for the firm, 
which prior to its cessation of operations in 
1929 was one of the most important produc- 
ing and distributing North Carolina pine 
firms in the East. He worked up through 
various positions until he became general 
sales manager, a post which he relinquished 
in 1923 to become manager of the export de- 
partment. Mr. Harrison retired when his 
coneern became inactive, but maintained re- 
lations with members of the trade. He is 
survived by a son and two daughters. 


ELMER J. WAY, 61. vice president of the 
Saginaw (Mich.) Lumber Co., died July 11. 
He entered the lumber business in 1906 with 
Charles T. Kerry under the firm name of 
Kerry & Way Lumber & Mfg. Co., which in 
1928 became a division of the Saginaw Lum- 
ber Co. Mr. Wav became vice president at 
the same time. He was connected with the 
Chippewa Lumber Co., a logging concern at 
Moran, Mich., and president of the Mount 
Morris (Mich.) Lumber & Supply Co. His 
widow, four daughters, two sons, a sister and 
one brother survive. 

MARTIN SMALLEY, 71, active in Chicago 
lumber circles for many years, died Aug. 16 
From 1895 to 1920 he was Chicago manager 
of the Chicago Lumber & Coal Co., whose 
home office was at St. Louis. Mr. Smalley 
was a co-founder of the E. A. Thornton 
Lumber Co., an officer and a director. He 
was also a director of the Bishop Lumber 
Co., Chicago Mr. Smallev was one of the 
governors of the South Shore Country Club 
for seven years, and was active in other 
clubs. His widow and a daughter survive. 


ABRAHAM MAY. 8&4. partner in the May 
& Youse Lumber Co., Markle, Ind., died re- 
cently after fifty years in the lumber indus- 
try. In 1901, the firm of Ditzler & Mav Co. 
opened with George Ditzler, Edward Youse 
and Mr. May as principals. In 1911, when 


Mr. Ditzler retired, the name was changed 
to its present form, with Harry Youse an 
added member. Mr. May was active in ‘the 
Methodist church. His wife died three 
months ago. 


CHAUNCEY A. HERTENSTEIN, 63, one of 
the proprietors of the C. A. Hertenstein Lum- 
ber Co., Chillicothe, Ohio, died Aug. 10 after 
two years of poor health. His’ brother, 
Wesley, was associated with him in the lum- 
ber business. Mr. Hertenstein worked hard 
during his life to bring various industries to 
his city. He owned several properties in 
Ohio, and a 12,000-acre tract in Virginia with 
the original growth of hardwoods on it. He 
leaves his widow and brother. 


MICHAEL H. HOFFMAN, 66, former mana- 
ger of the F. M. Slagle & Co. yard at Elk 
Point, S. D., and traveling auditor for the 
concern until poor health forced him to give 
up work, died Aug. 12. He was mayor of Elk 
Point in 1904. Two daughters, a sister and 
a brother survive. 


LOUIS S. ROUNDS, 48, secretary of Mixer 
& Co. (Inc.), Buffalo, N. Y., died suddenly in 
Albany, Aug. 22. His father, J. D. Rounds, 
was associated with the same company. Mr. 
Rounds was a member of the Empire State 
Wholesale Lumber Salesmen’s Association. 
His widow and a daughter are left. 


WILLIAM F. RYDER, 77, formerly presi- 
dent of the King-Ryder Lumber Co., Kansas 
City, Mo., died suddenly in Fayetteville, Ark., 
Aug. 5. He was associated with the Long- 
Bell Lumber Co., Kansas City, for about fifty 
years. His widow, a son, one brother and 
a sister survive. 

ROBERT H. SWAYNE, 76, founder and 
president of the Swayne Lumber Co., Oro- 
ville, Calif., and owner of extensive timber 
holdings in Butte and Plumas counties, died 
Aug. 8. He lived in Alameda for forty-eight 
years. Surviving are his widow, a son and 
three sisters. 

ADOLF SCHUMACHER, 67, president of 
the Home Lumber Co., Spokane, Wash., died 
recently. He was in the lumber business 
forty-seven years. His widow, a son, Herman 
©, Schumacher, who is president of the 


Monroe Street Lumber Co. in Spokane, and 
five daughters survive. ‘ 


WILLIAM G. MUGAN, 73, secretary of Dol- 
beer & Carson Lumber Co., San Francisco, 
died at his home in that city, Aug. 3. He 
had been identified with the California red- 
wood industry for over fifty years, and 
started with his company in 1884. 


WILLIAM HENRY FRANCIS, 88, head of 
a group of lumber yards in Troy, Ohio, and 
its vicinity until 1928, died Aug. 16. He was 
in the lumber business for over fifty vears. 
Two children survive. alain 


H. HARVEY HARTMAN, 58, president of 
the Peter Klerner Furniture Co., New Albany, 
Ind., died Aug. 18. He was with the firm 
thirty-four years. His widow and a daughter 
are among survivors. 


_ ALBERT GREELBDY, 79, founder and pres- 
ident of the Greeley Lumber Co., Muncie, 
Ind., died in that city. Aug. 18. He estab- 
lished his firm forty-four years ago. His 
widow, three sons, and two sisters are left. 


LOREN A. TICE, 88, a pioneer Michigan 
lumberman, died at his home in Hart, Aug. 
12. He formerly worked for Wright & 
Ketcham, prominent lumbermen many years 
ago. Surviving are a widow and two sons. 


WILLIAM lL. BOECKLER, 82, president of 
the Boeckler Lumber Co., St. Louis, Mo., until 
his retirement in 1927, died Aug. 10. Surviv- 


ing him are a son, one daughter, a brother 
and a sister. 


MAURICE A. HARTNETT, 177, engaged in 
the lumber business under his own name for 
forty years at Dover, Del., died Aug. 17. He 
is survived by his widow, three sons and two 
daughters. 


JOHN A. DILLING, 56, manager Arkmo 
Lumber Co., El Dorado, Ark., died recently. 
Surviving are his widow, two sons, three 
daughters, three brothers and four sisters. 


GILES G. GOODE, 61, associated with the 
Peavy-Wilson Lumber Co. (Inc.), Holopaw, 
Fla.. died Aug. 2. He leaves his widow, three 
children, three sisters and five brothers. 


ALBERT M. PARKER, 70, partner in J. M. 
Reeder & Co. (Inc.). Bordentown, N. J., died 
Aug. 22 in a Philadelphia hospital. A daugh- 
ter and two sisters are left. 


August 29, 1936 


MRS. GRACE IL. OSBORN, 49, wife of 
George E, Osborn, manager of the Native 
Lumber Co., Salt Lake City, Utah, died the 
middle of August. 


D, STOREY, 58, manager for many years 
of the J. T. Elliott Lumber Co., Wylie, Tex,, 
died July 26. His widow, a son and a Jdaugh- 
ter survive. 

Cc. A. BUCKLEY, 48, secretary of the Snider- 
Flautt Lumber Co., New Lexington, Ohio, 
died while playing with his children Aug. 18, 





(Continued from page 52) 


Houston, Tex. 


SOUTHERN PINE—Orders continue in fair 
volume. Although some mills have out spe- 
cials, prices as a rule are firm and satisfac- 
tory. All items of yard stock are moving, 
with perhaps 1x8- and 1x10-inch shiplap 
more plentiful than most others. Flooring is 
scarce. All dimension items are moving 
rapidly. The market for timbers has been 
exceptionally good, as the railroads are con- 
tinuing to buy, and a number of Govern- 
ment projects are calling for large sizes. 
The export market is rather dull, but South 
Africa has sent in a few large schedules 
calling for heavy timbers and mine shaft 
guides, at satisfactory prices. 


LATH AND SHINGLES—Buying of shingles 
has picked up, but there seem to be plenty 
at low prices, so the market is unsettled; 
some mills, however, are advancing quota- 
tions. Of southern pine lath there is no sur- 
plus, demand continuing good, and prices 
are firm. 


HARDWOODS — Business has been less 
brisk, largely because prices have been ad- 
vanced and buyers are holding off. Some 
mills reported that in the latter part of July 
and the first part of August they had the 
best business since 1928. Sap gum and FAS 
red gum are in low supply and difficult to 
locate. Most mills are out of all items of 
white oak and cypress. All stocks are de- 
pleted and badly broken, and mills expect 
price advances during fall. 


Portland, Ore. 


WEST COAST WOODS—Fir mills report a 
fairly active demand. While cargoes are 
moving out from time to time, export busi- 
ness as a whole is quiet. There is a good 
building demand locally. Dealers in pine 
lumber report a fair volume of business for 
this time of year. Demand for spruce air- 
plane stock is lighter for the moment, but 
domestic demand has improved, so that mills 
majoring in this species have their order 
books well filled. 


Jacksonville, Fla. 


SOUTHEAST MARKET — Production 
throughout the Southeast has been at or near 


capacity for some time. Demand, though 
seasonally dull, has held up better than for 
several summers past, and orders booked 
earlier in the year have kept shipping de- 
partments busy. Unrest throughout Europe, 
with continued exchange difficulties, have 
combined to curtail overseas forwardings. 
The outlook for business in the islands and 
Latin American countries is reported fair, 
with forwardings comparatively satisfactory 
for this season. 


RED CYPRESS—Industrial and dealer de- 
mand has held up remarkably well. 


CYPRESS SHINGLES AND LATH—De- 
mand has not slackened. A shortage still 
exists in stocks of 5x18 best shingles, also 
in No. 2 4-foot lath, but mills are able to 
fill orders. 


SOUTHERN PINE—Housing and industrial 
demand holds to a good devel, with only 
slight price fluctuations reported. 

HARDWOOD—Exports have been 


Domestic demand remains about 
Prices have held steady. 


light. 
normal. 





AN UNFINISHED attic usually serves as 4 
catch-all for broken furniture, discarded cloth- 
ing which invites moths, old magazines and 
books which are only dust collectors, and at the 
same time presents a serious fire hazard. All 
this can be avoided and the space made useful 
at small expense, by a little thought, the clever 
use of wallboard, a bit of paint and simple bed- 
room or sewing room furnishings. 
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